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KEWANEE 


Steel Boilers 


Conservative ratings 
insure “easy firing’ 
and genuine economy 





Some boilers are always “pulling a 
load uphill.” They are so small consider- 
ing their rated capacity, that they must 
be fired fast and furiously to produce 
their full rated capacity. Fast firing is 
wasteful. 


Kewanee boilers are rated very conservatively. 
A Kewanee rated at 5000 square feet will heat that 
amount—without any pushing. 


In the end it is always genuine economy for the 
owner to install a generous-sized, conservatively 
rated Kewanee. 


KEWANEE BSILER COMPANY KEWANEE, ILLINOIS 








Atlanta, Gea. Cincinnati, Ohio —— BRANCHES — New Orleans, La. San Francisco, Calif. 
Birmingham, Ala. Cleveland, Ohio Philadelphia, Pa. Seattle, Wash. 
Boston, Mass. Dallas, Tex. El Paso, Teme Los Angeles, Calif. Hg peng Pa. Spokane, Wash. 
Charlotte, N. C. Denver, Colo. Grand R pide, Mich. Memphis, Tenn. uis, Mo. Toledo, Ohio 

Che a,Tenn. Des Moines, Iowa Indiana Milwaukee, Wis. Sirk Lake City, Utah Toronto, Ont., Can 
Chicago, I Detroit, Mich. Kansas City, Mo Minneapolis, Minn. San Antonio, Texas New York City, N. Y. 


STEEL HEATING BOILERS, RADIATORS, WATER HEATERS, TANKS AND WATER HEATING GARBAGE BURNERS 
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PrncipléQ Interest 


We Talk on Principle, But We Act on Interest. 
Landor 


Any VOGEL Plumber will tell you that the prin- 
ciple on which the VOGEL Hydrant works is sound, 
that breakage is a remote possibility, that it is easy 
to sell and to install. 


But would that interest you? 


Now the department of commerce announces that 
the United States has the greatest number of automo- 
biles and the greatest ratio of such vehicles to popula- 
tion with one car to every Six persons. 


That should interest you because as a plumber 


you can greatly increase your profits with the VOGEL 
Hydrant. Every garage in your neighborhood needs 
one. Here are good profits easily earned waiting for 
you. See your jobber. He is anxious to help you 


get started. 








P. S. Remember, no heat is needed in the garage 


where you installfa VQGEL. It'simply cannot'freeze. 


a 








Jos. A. Vogel Co. 


Wilmington, Del. St. Louis, Mo. 
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Doubtless it is possible to make 

a better Ball Cock than the 

Dale, but assuredly one has 
never yet been made. 


We Sell the Retail Plumbing Trade Exclusively 
WOLVERINE BRASS WORKS 
MANUFACTURERS 

SRAND RAPIDS, MICHIGAN 
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Tos DELANY FITTINGS Dispiay Stanp 








NOT A MODEL BUT ACTUAL FITTINGS IN ACTUAL 
OPERATION. PUT IT ON YOUR COUNTER— 
TAKE TO A JOB—WATCH THE SPLENDID RESULTS 


We Thank You For the Idea— and 
Back It Up Without Profit 


The first Delany Fittings Display Stand was made 
for exhibition at various State Conventions this 
Spring—to show the trade exactly why Delany 
Fittings operate so perfectly. “I believe that I could 
sell a lot of fittings if I had one of those stands,”’ 
said C. M. Swinnerton of Los Angeles, California. 
“I'd like one of those things to show to my cus- 
tomers in New Orleans,” said J. A. Reynolds. 
H. C. Monnemacker of St. Paul, Minn., demanded 
one, too. Many other Plumbers and Jobbers (and 
you may be one of them) wanted a stand. To 
oblige we made up over two hundred display stands 
for those who asked for them. After the national 
convention, we decided to make a display stand for 
every plumber that wanted one—and to let him 
have it without cost. 


Costs $2.00 to make—given FREE 


The Delany Fittings Display Stand is made of 
sturdy oak; finely colored and labeled. Carefully 


put together and held rigid with heavy screws. 
Shipped in a strong carton—ready to display im- 
mediately upon arrival. We pay the freight. 


Coyne z Delany Co. 
BROOALIN — 


Fittings — Delanyite Tanks — Seats 
Jobbers Write Us—We Have An IMPORTANT Message For You 





IS YOUR'S F REE 


with your order for one 
set of Delany Fittings 


at actual cost. 


HIS great sales-getter which we are 
presenting free to the trade is 
helping hundreds of plumbers to sell 
more tank fittings. A silent salesman 


that brings sure results. 


Display it! Let your customer see 
The DELANY VALVE—-with its hard 
rubber float that will last a lifetime; 
its integral guide post that has elim- 
inated the troubles at the guide arm, 
its monel metal lift wire and its heavy 
copper overflow. 


Show them the quiet DELANY BALL 
COCK—how easily and quietly it 
operates under any pressure up to 200 
lbs. without a squeal or whistle. 


They will see for themselves, the simple 
single press down action of the Delany 
Lever with its beautiful all-china 
handle. The quality and simplicity of 

, the Delany Fittings as graphically 
shown by the Display Stand asks 
them to buy-—-and makes big sales 
for you. 


Present this coupon to your Jobber's 
Salesman with an order for one or Py 
more sets of DELANY Fittings > 












s oe 
and hewillseethat yu 6%. 
receive the Display ye # Ais 
ie « © ¢ 
Stand FREE or ¢ a 
“et 
Sd OG a ce roe 
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SAFE under ali CONDITION 5. 


Dangerous Accidents 


Cannot Occur witha 
STAR-DEE WaterHeater 


The Safety Pilot Control is a part of every STAR DEE Auto- 
matic Water Heater,and a very important part. Men who 
know automatic water heaters know the serious danger 
of fire, explosion and asphyxiation, and the great worth of 


a simple, positive device that eliminates these dangers. 
The STAR DEE Safety Pilot Control regulates the flow of 


gas from the main line. When the heater is first put in 
operation, all that can be turned on is the pilot. It is im- 
possible to turn on the burner by hand. The heat of the 
pilot-light then actuates the pilot control, opening the valve 
by means of a thermostat, and from then on, the heater 
functions as any other automatic—the burner going on or 
off according to requirements. 
































But if the pilot-light goes out, the main gas line is automati- 
cally shut off and remains closed and cannot again be turned 
on, except by relighting the pilot. Thus, no explosive or 
dangerous quantity of gas can possibly accumulate, an ever 
present danger with automatic water heaters not so equipped. 


Will This Safety Feature 
Help Your Sales? 


Pictured in the circle at the 
left is the STAR DEE Safety isi 
Pilot Control —one of the : 

many features that make ws 


STAR DEE Water Heater 


sales easy. 


Write for complete 
information 
and prices - My 


- 


7. 
> 


>. 1 Kom - J 
sel Acetate nage ast en ln 


AUTOMATIC GAS FIRED 


DETROIT RANGE BOILER & STEEL BARREL COMPANY, DETROIT, MICHIGAN 
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NEW YORK . TRENTON - TOLEDO - SF. t.OuvUr7Ts SAN FRANCISCO 
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Two men do 
the entire job. 


Comeleest 
installed in 
30 minutes. 





A New Era in Heat- 


ing Installation and & 
Efficiency 


MODINE Unit Heater marks a new era 


in heating installation and efficiency 
that is revolutionary in its application. Com- 
plete installation is made in 30 minutes. The 
unit suspends from the overhead steam 


or hot water line at any discharge level 
desired. A length of pipe and a union 
represents all of the material needed. Less 
than 42 cubic feet of space occupied. Tons 
of dead weight are replaced by pounds. 


The Modine Unit weighing 125 pounds 


equals the heating capacity of 700 square 
feet of direct radiation. Delivers 2000 
cubic feet of heated air per minute in any 
direction. At 60 degrees room temperature, 


the B, T. U. discharge is 163,000 per hour. 


Write for Bulletin “A” which contains all of 
the facts relating to this revolutionary heating. 


MODINE MANUFACTURING COMPANY The illustration shows how simple itis 
HEATING DIVISION TherModine RACINE, WISCONSIN dine Unit Heater WHERE NEEDED 
—toward a bad door or window, 


work benches, etc. One man witha 
wrench does it in a few minutes’ time. 











Chicago Sales Office, 720 Cass St., Chicago, Til. 


MODINE 


UNIT HEATER 


FOR STEAM OR HOT WATER HEATING SYSTEMS 
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| By It Takes the Pull - Haul - Tug -and- 
| a Grunt Out of Pipe 
| CY) J Threading 

fLIN* : No adjustments to make, nothing to 


ys get out of order, and so simple a green 
0 Va ) boy can out-thread a gang 
| ‘ equipped with hand tools. 

| \ \y 
Ps \ Threading, cutting-off and mak- 
c ~ Sy \ N “A ( ing up fittings at the turn of a 
| switch, the Oster Power Boy first 
a pays back its own cost — then 


keeps right on — earning its board 
and keep and a profit for its owner on the side. 











When you've figured a contract too close, turn a Power Boy 
loose on the job. He'll do a man-sized job at insignificant cost 
without let-up or tiring from one shift’s end to the other. 





If your supply house is unable to demonstrate this great time and 
labor saver, return the coupon below for complete information. 


OSTIME 


THE OSTER MANUFACTURING COMPANY 


Manufacturers of the most complete line of pipe threading equipment in the world 
2077 E. 61st PLACE, CLEVELAND, OHIO 


Please send me List 58 at once showing full details of the Oster Power Boy. 
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A Standard of Excellence 
in Plumbing Brass Goods 


HE construction of buildings like The Book- 

Cadillac Hotel of Detroit, Michigan, has created 
a demand for sanitary equipment which will conform 
to the most rigid standards of material, workmanship 
and performance. 





That I & M Plumbing Brass Goods were selected for 
this modern building is but one example of the way 


in which they have kept pace with the exacting 
requirements of modern sanitation. 


The 
IRELAND oma MATTHEWS 


MANUFACTURING COMPANY 


1501 BEARD AVENUE oO DETROIT, MICHIGAN 


R. C. WILSON, R. C. WILSON, REPRESENTATIVES: WM. P. HORN CO., P. C. ABBOTT CO., 
5 East 42nd Street, 121 N. Broad Street, L. C. Smith Bldg., Richmond, Va. 
New York City Philadelphia, Pa. WM. P. HORN CO., Seattle, Wash. 
R. C. WILSON, W. D. ARMSTRONG, . Rialto Bidg.. W. F. HARPER 
261 Franklin Street, Hotel Morrison, an Francisco, Calif. a 4221 Lindell Avenue, 
ton, Mass. Chicago, Ill. St. Louis, Mo. 
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Read 





what users say 


about 


COIL 


STEEL HEATING BOILERS 
AND WATER HEATERS 


For Oil or 





Coal Fuel 


“With the Coil Boiler and the 
Oil Burner, the combination has saved 
me both money and worry.” 


“We have the three Boilers (Oil Burning) 
which went into the three submarines 
V-1,2 and 3, two of which are equipped and 
in use and working very satisfactorily.” 


“Coil Boilers have proved all that you 
claimed, and more. It would be hard to 
overpraise them. is saving 
lots of oil.’’ 


“I have used hot water boilers of other 
types for the past 20 years and I believe 
your boiler is the most efficient one I 
have ever had.’’ 


“My Boiler has worked perfectly. Am 
using an Oil Burner and would 
not part with the combination.” 


“Your boiler and the Oil 
Burner have given me what I wanted 
both in economy and sure heat.” 


These are a few random extracts from letters written to us 


by enthusiastic users of COIL Boilers. 


Wherever econ- 


omical hot water or steam heat is needed a COIL Boiler | 
will produce results far exceeding the expectations of your 


customers. 


Full details regarding COIL Boilers 
and names of COIL installations 
furnished on request. 


MONITOR BOILER COMPANY 


1505 Race Street 


; Philadelphia, Pa. 
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nnouncing, 
THE NEW CONTINENTAL CLASSIC RADIATOR | 





OOF" Ready! The radiator of radiators ... New 
... Artistic... Beautiful ... Classic in name... 
Classic in appearance . . . anda Continental. 


The opens design— of its columns provides unusually 
free air circulation in addition to good interior circu- " 
lation. It has full rated radiation surface yet occupies aC 


— 
UNS 


less floor space than standard radiators. Beautifully 
smooth Continental castings provide a flawless surface 
for any finish. 


The new Continental-Classic Radiators are ready for 
immediate delivery in_ the six column size and four 
standard heights. 


RADIATOR (ontinental Heater ©rporation 
Home Office and Factory 


Dunkirk, N. Y, U.S.A. 
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NYE 
SOLID DIE 





Improved 
Skip-Tooth Pattern 


Chasers Relieved 
(Backed-Off) 


{ 
peice 

‘ 

' 


Nye Saunders Pipe Cutters 





St eee 
Sf : 2.70 net 
Sa 
Sree 
a Se ee 16.80 net 





Nye No. 2 
(Toledo Type) 
Geared Threading Device 
Improved 
Capacity 2) in. to 4 in. inclusive 
Net Price, Complete . $50.00 
West of Rocky Mountains 55.00 


Free Trial — Absolutely Guaranteed 


Nye Thin Knife Blade Cutter Wheels 


Nye thin blade cutter wheels are in a class by them- 
selves, They are a national institution just like Mr. 
Hughes’ whiskers, Ziegfeld’s Follies or Spearmint 
Gum. Made to fit all standard makes of pipe cutters, 
and guaranteed against breakage in use. 








NYE—the Die Man 


Pipe Tool Maker to the 
American Plumber 
and Steamfitter 


It Takes a Woman 


There are some things that women can do 
betterthan men. Men, for instance. 


A woman can talk better than a man. But 
then she has had more chance. 


A woman can cry at a wedding. If he isn’t 
the groom, all a man does is laugh. 


A woman can thread a needle easier than a 
mancan. But not a pipe. 


That’s where we’ve got her. That is, if we 
have got Nye Tools to use. 


It’s one thing a man can do better than a 
woman, and better than other men who don’t 
use Nye Tools. 


Ask your wife what she thinks of cheap dyes. 
What she says applies to cheap dies, too. 


Nye dies give you a great advantage over 
women, and over some other plumbers. 


THE NYE TOOL & MACHINE WORKS 
4120-30 Fullerton Ave. Chicago, Illinois 
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A typical installation of Visible Heat Cabinets. These cabinets are available in a wide range of sizes and styles. 


Trane Heat Cabinets 


Trane Heat Cabinets take the place of 
radiators. They were invented. by Reuben 
N. Trane and developed and perfected in the 
Trane Engineering Laboratories to meet the 
demand for an improved method 


All heating systems that use Heat Cabinets 
are known as Cabinet Heating Systems. 
Cabinet Heating can be used in connection 
with regular steam, vapor, vacuum, or hot 

water heating equipment. No 





of distributing heat. 


The Heat Cabinet is a new ap- | Heat Cabinet de- 
liveries start in Sep- 
Orders re- 


ceived now will be 


plication of convection heating. In 


effect, the heat is bottled up in the _||_ tember. 


Cabinet and is released only in 
sufficient quantities to care for the 


acknowledged with 


special design is necessary. No 
special heating system is necessary. 
The Cabinets are easily installed 
on any job where radiators could 
be used, or where radiators are 
used at present. , 


demand. The Cabinet gives heat approximate ship- : 
instantly when desired, or by ping date. Prompt Their many good points are dis- 
merely adjusting a damper it can delivery is assured cussed at length in the pages of the 


be turned off so that no heat units 


escape to the room. in early. 





on orders that come 


Trane Heat Cabinet Catalog 
their pleasing appearance, their 
light weight, their moderate cost, 








As shown by the illustration 
above, a Heat Cabinet looks some- 
what like a radiator enclosure. The principle 
of operation and the features of the Heat 
Cabinet, however, are vastly different than 
those of enclosed radiators. 


and above all, the perfect heat 
control that is made possible by the Heat 
Cabinet principle. 


If you haven’t received your copy of this 
catalog, write for it. 


The Trane Company, 204 Cameron Ave., La Crosse, Wis., manufacturers of vapor and vacuum heating specialties and pumps. Branches and sales connections at New York 
Chicago, Boston, Cincinnati, Newark, Philadelphia, Buffalo, Cleveland, Detroit, Seattle, Los Angeles , Albany, Minneapolis, Salt Lake City, Greensboro, N. C., Zanesville, Ohio, 
Tampa, Fia., Baltimore, Md, Des Moines, Ia., New Haven, Conn., Sheboygan, Wis., Kansas City, Mo. In England: 22-23 Clerkenwell Close, London, E.C.I. In Canada 


The Trane Co., 21-23 River St., Toronto, 2; Thomas Robertson & Co., 134 Cralg St., 


St., Ottawa. In China: C. J. Doughty & Co., 7 Jinkee Road, Shanghal 


Vest, Montreal; F. 8S. Murdock, 310 Breadalbane, Winnipeg; A. B. Madden. 48 Sparks 
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The man who is so busy that he does not have time to read his trade paper is like 
the man who was so busy chopping wood that he did not have time to sharpen his axe 


T IS SAID OF EVERY PROFESSION THAT 

when you have finished studying the text books, 

then you go out into the field and proceed to learn 
all over again. There is a certain amount of truth in 
that saying, in the sense that the text books cannot 
anticipate every possible situation which may arise. 
When the young plumbing or heating man faces his 
first actual job he is as likely as not to find that it has 
some differences he never before came in contact with. 
So throughout the year he finds it necessary to devise 
here and there kinks that will get him over difficulties. 
Perhaps no contribution to the fund of technical knowl- 
edge is more important than a collection of these often 
simple but always ingenious ideas worked out on the 
contractor’s own initiative to overcome 
this or that problem in the technical 
side of the business. This week we 


THE BOSS SAYS: 


world won’t correct a faulty boiler or piping job. This 
article is another contribution which Your Weekly makes 
to the important field of oil burning equipment,—one of 


a number which will continue to be offered. 


ILT MARVELS IS A STRONG ADVOCATE 
4 for clear thinking on business-building matters 
It is his conviction that if a man will get his purpose 
firmly fixed in his mind—if he'll just get it expressed 
in simple words—and then keep it clearly before him, 
he cannot go wrong in management matters. In the 
story he wrote for this week’s issue, he pounced on 
the statement of one member of the firm about which 
he writes, that they were “In Business To Stay.” He 
admits it’s true that every man who 
establishes a business intends to stay 
in it. But he forgets that angle when 


he gets into close competition some- 





commence the publication of a long 
series of what might be called “kinks 
and wrinkles.” They will appear un- 
der the title “Practical Problems,” and 
they will present odd and unusual 
ideas which have been worked out by 
men in the field to meet odd and un- 
usual situations. Look in the index 
for the page. The items will be short, 
but they will be packed with usable 
information. And we might suggest 
that you keep them on file. 


HO SHOULD SELL OIL 

burners?” The title of this 
article in this week’s issue states a 
question which manufacturer, whole- 
saler and contractor have asked. This 
article consists of answers from the 
three branches of the industry. Every 
man will, of course, answer the question in accordance 
with his experience, but it would seem from the outset 
that the answer is plainly that the heating contractor 
ought to sell oil burners. For, after all, the oil burner 
is but one element in the heating plant. It ought to be 
installed by a man who is familiar with all of the things 
which make for the successful operation of heating 
apparatus. Many an oil burner has been taken out when 
actually the fault was with the heating plant. The 
heating contractor will first make sure that the plant 
is efficient before installing the oil burner—for, as we 
have pointed out before, the best oil burner in the 








A lot of men go fishing when 
they ought to be bringing home 
the bacon 


times; and he forgets the things which 
will really make his business endure. 
around that phrase, “In Business To 
Stay” he has built this week’s story, 
showing how in every department this 
company has worked out plans and 
policies which will contribute to that 


main purpose. It’s a good yarn. 


WOULDN’T LIKE TO BE IN 
the shoes of the fellow who made 
some recent remarks to the effect that 


window ventilation — just letting in 





the “pure outdoor air’”-—was the best 
possible system. By now he ought to 
be thoroughly convinced that some- 
how he made a mistake. If he hasn’t 
learned the error of his ways perhaps 
a reading of the article “Heating and 
Ventilation and How They Affect Public Health” would 
give him book and chapter on just what’s wrong with 
his viewpoint. Here is a great quantity of evidence, 
all of it based on scientific data, which ought to be 
sufficient to demolish the window ventilation idea, Inci- 
dentally, if you’re living in a city or town bothered 
by the smoke nuisance, you will find some wonderful 
arguments to help in securing a smoke ordinance, 
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FASTER, EASIER TO 
OPERATE AND MORE 
EFFICIENT FOR CUT- 


TING, THREADING AND 
REAMING 1,” to 2” PIPE 


This new —-TOLEDO— No. 1000M 
threads 14 inch in 15 seconds, 2 inches 
in 20 seconds—cuts off 14 inch in 6 
seconds, 2 inches in 20 seconds—and 
other sizes in proportion. Instant 
change from cutting to threading and 
vice versa. Ten seconds to change 
dies from one size to another—reams 
as it threads—chamfers or bevels the 
end of the pipe as it cuts—will pro- 
duce nipples 314 inches long or longer. 
Equipped with motor that may 
be connected to the ordinary lamp 
socket. Die holders and dies for 
threading 14 inch and % inch pipe 
and attachments for producing |4inch 
to 7% inch bolt threads, can be fur- 
nished on special order. 





Portable and compact—the No, 
1000M weighs but 460 Ibs. and meas- 
ures but 54 inches high, 24 inches 
wide, and 42 inches long. 





Cash in on this time and labor 
saver. Drop us a card now for com- 
plete information. It is the most 
efficient power pipe machine on the 
market. 


NET PRICE COMPLETE 


"er 84250 


NO. 1000M—THE PIPE MACHINE aan aus 


OF MULTIPLIED EFFICIENCY 





THE TOLEDO PIPE 
THREADING MACHINE CO. 


TOLEDO, OHIO 
NEW YORK OFFICE, 72 LAFAYETTE ST. 
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Record Business reviews of the first half of 

1926 have been circulated recently and 
Business it is really eye-opening to note the rec- 
ords which industry made during the first six months 
of the year. One very comprehensive review, put out 
by the Irving Bank-Columbia Trust Company of New 
York, points out that although some industries, such as 
woolen and cotton manufacturing, are far from satis- 
factory, in the main volume of trade is still well above 
normal. Employment is well sustained, the cost of living 
has declined more than wages, credit is easy and 
abundant. 

We note in looking over this review that construction 
volume for the first half of the year set a record for the 
corresponding period of any year, being 13 per cent 
ahead of that for the first six months of 1925. We note 
that the steel industry had a record half year, all previous 
records for steel ingot production during the first six 
months of the year being broken. Railway income in- 
creased. Revenue freight traffic set a new high mark for 
the period. A large cotton crop is indicated, this year’s 
acreage being an increase of 1.7 per cent over that of 
1925, which was the largest on record. ‘The silk in- 
dustry is improving. Retail trade improved. Security 
flotations increased. More new enterprises were started 
than ever before in the same period, although failures 
and amount of liabilities were also higher. There was a 
record stock exchange activity. Bank clearings were in 
record volume. In short, in most lines which are often 
called barometers of trade, business exceeded the records 
of former years. 

It is in the midst of such general prosperity that plumb- 
ing and heating proceed. They benefit by it. And, on 
the other hand, they help to make it possible. They de- 
pend upon other industries and other industries depend 
upon them. They, too, have given good accounts of 
themselves the first half of this year, although they did 
not break last year’s record. Of all industries, however, 
we think that plumbing and heating have the best chance 
for breaking records in the future. We feel this be- 
cause, added to the general prosperity of the country in 
which plumbing and heating would automatically share, 
is the impetus of a new spirit of progressiveness. The 
merchandising spirit—the will to develop this business of 


ours to the full strength of its great possibilities—has 
spread throughout the industry in recent months. It is 
going to mean creation of business through the initiative 
of those engaged in it, whereas hitherto we have been too 
content with business that exists. 

It is going to mean greater distributing power—pet 
haps distributing changes. It should be accepted by the 
trade as the avenue to greater business and, at the same 
time, as a trend into which each one should fit himself. 
The many conjectures of what the future will bring in 
changes include a few which push the master plumber 
and heating contractor out of the picture. A full grasp 
of the new merchandising spirit now and earnest ap- 
plication of its principles will, instead, strengthen the 
position of the present retail branch of our industry. 
Thus, it is at once a protection and a means to an end 
a protection to the existing distributing branches from 
too much outside encroachment and a means to the 
realization of increased, profitable business. 


Make Better , he part which trade associations 


3 ire playing in business is_ be 
Competitors coming more and more impor- 
tant. The increased number of such associations and 
the growth in membership in them proye in themselves 
that they help business. One interesting development 
brought about by the trade association idea is the change 
in the average business man’s attitude toward his com- 
petitor. It used to be that a successful man would not 
exchange or give any information about his methods, 
feeling that such knowledge in his competitor’s posses- 
sion might endanger his continued success. It would 
allow the competitor to use the same methods which won 
him so much business. That same man now, though, 
sees that it is to his advantage to help his competitor be a 
better business man. Then he will have good competi- 
tion to beat which is more easily met than the price cut- 
ting and various other by-products of ignorance in the 
management of business. It is cheaper and more pro- 
ductive of business to raise a competitor to a more equal 
level by the interchange of information than it is to let 
him remain ignorant. Trade associations are the agency 
to carry on such education. They are making better 


business men. 
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Show windows that sell heating 


“In Business to Stay” 


A MILT MARVELS STORY 


preservation extends itself to business. Every man 


I: SEEMS reasonable to suppose that the law of self- 

wants to sign his name to something permanent 
whether it be a book, a picture or a business, he wants 
it to last. The deep-thinking lads, who call themselves 
philosophers, give a lot of reasons for this fact. We won't 
go into their learned reasons here, but every reader will 
agree that when a man founds a business he has a hope 
very much in the front of his mind that his business will 
last. 

Perhaps the difficulty is that we don’t always put it in 
just so many words. If a man were to hang over his 
desk a card on which were written the words, “I want 
my business to last,” he’d get that perspective, that long- 
headed viewpoint, which would keep him headed in the 
right direction. If a man looks back over a period of ten 
years, he will often smile at the worries he indulged in. 
Matters that once seemed of paramount importance, in 
the light of later experience are leveled into insignificance. 
That one job over which a man stews and frets, which 
he thinks, for one reason or another, that he must get, 
and which he gets at a sacrifice, is seen later to have been 
not so necessary after all. The business would have lived 
without it—perhaps have grown more quickly. 
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“IN BUSINESS TO STAY” 

, HEN I ASKED B. M. Blunk, of the A. S. Blunk 
Oe conten Company, Louisville, Ky., what policies 
they decided upon when the business was established in 
1921, his answer was: ‘‘That we were in business to stay.” 
Getting that fact firmly before them was like having what 
the sailors call ‘‘an anchor to windward.’”’ It seems obvi- 
ous enough; but, as a very wise writer once said, “It is 
the nature of great truths that when they are expressed 
they seem always to have been familiar.’’ In other words, 
we know a lot of things, but it’s only when someone has 
dragged them out into the sunlight and let us have a 
good look at them that we really get them firmly fixed. 

So, said Mr. Blunk, “We were in business to stay.” 
Not, be it noted, by any means at all. Being in business 
didn’t mean to them just scraping along somehow. They 
were after the old and fundamental need—to build some 
thing that would endure. Mr. Blunk added, ‘‘—for a 
profit—and to grow.” 

Let’s admit right here that sometimes the best of us 
can't see that being in business for a profit means the 
same thing as being in business with the intention of 
growing. We get a little panicky for one reason or an- 
other—a reason which, ten years from now, won’t seem 
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important—and we think that in order to keep growing 
we have to sacrifice profit, overhead, reputation—anything 
in order to get this or that job. But ’way down deep we 
know that isn’t the way to growth. Expansion isn’t 
financed on the wrong side of the profit and loss account. 
Red ink never bought an extra car to serve a growing list 
of customers. 

Mr. Blunk names two essentials for being in business 


to stay. One is profit, the other is “satisfactory installa- 
tions.”” Without the profit there can be no growth. With- 
A.S.BLUNK HEATING COMPANY 
stile ee ata 
peri at ee OO a PT a aren parce nage 





Heating for your new home ie « probles 
that you should give careful thought. It should 
be given the eame careful consideration that you 
are giving your general floor plans! The looa- 
tion in the basement; eize of flue; how lo plant 
will last ; what it will cost to operate; a it 
give a pleasing, humid, healthful heat; or a dry, 
intense, dangerous heat; how often will you have 
to attend to it; these and many other questions 
should and wil) come to your mind, 


Our business is to assist you @ith this 
problem. Our men are at your command and a phone 
call to our office will bring a man to you at 
your convenience, He will give you impartial ad- 
vice without any cost or obligation and will also 
be ready to answer any question pertaining to 
heating you may wish to ask him. Won't you let 
us send him t© you at your home or office as we 
are sure he will have many things to tell you a- 
bout all types of heating and HOT WATER HEATING in 
particular, e 


We are enclosing a list of a few 
people who have taken advantage of our service 
and we feel certain you know some of them. If not 
when our sepresentative calle on you he will tel} 
you of many othare and be glad to show you an in- 
stallation that has been in operation for many years 
which is of the type you will need. If you have.more 
time and leisure in the evening juet phone us and 
tell us what night our man should call 


Yours very truly, 


A. 8. BLUWE BRATING ANY 


GOOD HEATING HEADQUARTERS 


JAB-OS 


Above—the letter 
to prospective 
home builder. 
Right—The Blunk 
sales room 


out satisfactory service 
there can be no growth. 
If a business doesn’t make 
a profit it simply is taking 
money from one job to 
finance the next, provided it’s breaking even; 
if there are losses, they have to be made up 
out of capital. In neither case can any expan- 
sion be undertaken. 

In the process of staying in business, first 
let’s take up the matter of securing customers, 
because without them, you can’t have profit 
and you can’t make any installations, let alone 
satisfactory ones. In the phrase “Ask ’Em to 
Buy” the industry has had summed up for it 
the great essential under present conditions. 
The retailer has no difficulty in securing the 
products of our industry to sell. His problem is to sell 
them, to speed up turnover, to meet the competition of 
dozens of other products which are clamoring for a share 
of the workers’ income. 


SALESMANSHIP THAT PAYS 


XCEPTING for the rich, every purchase implies the 
EK sacrifice of something else. If the average man, the 
head of a family, decides to buy a car this summer, it 
means that he has definitely decided at the same time to 
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forego other things which the family 
stead of going away on a vacation, they decide to spend 
that the ear. Or if the 
family decides to buy a radio, it means that they have to 
amount of And 
if they buy either, it may very well mean that the house 
The 
“have his 


might have. In- 


money on down payment on a 


forego a certain other entertainment. 
will have to go without much needed improvements. 
average man knows quite well that he 
cake and eat it too.’” He has so much money to spend. 
He has to make a 


mobiles are being bought is a credit to automobile sales- 


can’t 


choice. The fact that so many auto- 
manship. 

The Blunk Company demonstrated 
the kind of brought to 
upon the problems of the heating field can be made to 
The sales problem, as they 


that 
bear 


has definitely 


same intense salesmanship 
produce satisfactory results. 
saw it, was to put over the idea of heating by radiators 
in order to compete successfully with the installation of 
warm air furnaces in residences. And they have done it. 
It is an acknowledged fact in heating circles in Louisville 
The Blunk Heating Company, by a consistent and vigorous 
process of asking ’em to buy has held its own in this mat- 
ter of radiator heat versus warm air. 
How Mr. Blunk 
of mouth our satisfied 


“By word 


customers, by 


have they done it? said, 
advertising among 
building 


circularizing the builders and circularizing each 


permit We made eighty boiler and radiator in- 
stallations in small residences during the past 
which the radiation averaged 400 sq. ft. In 
each case had we not developed and followed these pros- 
hot would 


issued. 
year on 
less than 
have been 


persistently, air furnaces 


installed.”’ 


pects 


What happens in the case of the usual residence? A 
family arrives at the point where it is ready to build a 
home. There is a great deal of study of plans—and it 
must be admitted that for the average person a study 
of plans means a study of floor plans. The materials of 
the constructed will 
by the amount of money to be spent. Its equipment will 
in most upon the of the 
contractor, architect, if architect on 


which house is to be be governed 
recommendations 


there is an 


cases depend 


or the 





Many smaller residences are built without his 
So the general building contractor’s recommen- 
dations will go into the specifications. 


the job. 
services. 


Right here is the moment when the heating man, if he’s 
going to be figured on at all, has to come into the picture. 
The permits are available to everybody. The Blunk Com- 
pany circularizes, not only the prospective home owner, 
but the builder, too, has been bombarded with letters 
dealing with the service of the company in the installa- 
tion of radiator heat in residences. 
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The letter to the prospective owner starts out with 
this sentence: “Heating for your new home {s a problem 
that you should give careful thought.” We reproduce 
the letter Read it, and note the development of the 
sales idea. Note the number of questions which are put 
up to the home-owner-to-be. What answers will he be 
likely to give? What will he know about flue sizes, about 
the life of the heating plant, its cost of operation? Noth- 
ing—or, what’s worse, a smattering of knowledge that 
will lead him astray. Now for the first time he has it 
put up to him squarely. If he can’t answer those ques- 
tions he is going to feel the need for some advice. He'll 
begin to wonder. And he’ll probably wind up by tele- 
phoning and asking to have a man sent to see him. I 
say “probably.”” As a matter of fact, he has; with the 
results, as Mr. Blunk cited them above. Eighty jobs which 
otherwise would have gone ‘‘warm air,’’ were turned into 
hot water installations to the satisfaction of the custom- 
ers, and to the profit of the Blunk organization—the 
word profit used both ways. 

They've carried this fight for radiator heat right to 
the builder. They’ve put the matter to him in such a 
way that if he is at all progressive he’s going to begin 
to want to know something more about this Blunk out- 
fit that is pestering him with letters about hot water 
heating and how it will be to his advantage to recom- 
mend it. They don’t wait for him to bring up the old 
objection, “It’s all right, but it costs too much.’ They 
put the words in his mouth and then take the sting out 
of the statement. 


MAKING USE OF SATISFIED CUSTOMERS 


N THE LETTERS that go to the owners and to the 
I builders is enclosed a long list of names of those for 
whom the Blunk organization has installed radiator jobs. 
I make a point of this because it illustrates something 
I’ve said time and again in these articles. Satisfied cus- 
tomers are quite the thing to have. So is an automobile. 
But if you leave the automobile out in the garage and 
never make use of it, you'll never get any place in it. 
So with the satisfied customer. He’s no good as long as 
you leave him in the garage. You want to drag him 
out and introduce him to people. 

So this list of people for whom they have made instal- 
lations carries its weight with the owner or the builder. 
So far, so good. They aren’t hoping that those satisfied 
customers will step up and talk for them. Usually they 
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won’t. Do you ever spend any time recommending the 
suspenders you wear unless the subject happens to come 
up? Why should you? You paid for something that you 
got and your interest in the seller is apt to cease right 
there—unless something goes wrong. 

The Blunk organization goes one step further. Mr. 
Blunk, in speaking of these installations, said: “‘We use 
our old installations as demonstrations of our work. This 
is only possible because of the continued good will which 
we maintain with our old customers. Nine out of every 
ten heating sales are made after we have shown a pros- 
pect one or more installations similar to the one which 
he contemplates. The owners of these old systems in 
their indirect way are a wonderful aid in making a sale, 
and every one of our customers co-operates with us. They 
praise our mannerly, orderly workmen, our workmanship, 
and the courteous treatment shown them by every one 
connected with our company.” 

Now let someone rise up and declare that they don’t 
have to advertise because satisfied customers are the best 
advertisement. Sure they are—if you make them into 
advertisements. But you can’t expect them to spend the 
rest of their lives praising the work you did for them. 

Three years ago the average builder of a small home 
in Louisville put in a hot air furnace without so much 
as considering radiator heating. Today it is quite differ- 
ent, for today everyone who builds hears the story of 
radiator heating. All new building forecasts are circu- 
larized by this up-and-coming heating concern and every 
inquiry is given prompt, persistent and personal follow-up. 
Ask ’Em to Buy! 

Let’s go back to that statement of Mr. Blunk’s that 
customers co-operate with them because of the contin- 
ued good will which is maintained. The first link in 
that chain is a regular semi-annual inspection service at 
a very small cost. During slack seasons they do small 
jobs for customers—such as painting radiators, cleaning 
up boiler covering, etc., just to keep them boosting. They 
hold their customers ‘“‘by courtesy, service, satisfaction 
and continuous contact in one form or another.” 

Mention has been made of the mannerly, orderly work- 
men. One of the photographs reproduced with this ar- 
ticle shows a weekly organization meeting in progress. 
At these meetings various types of heating installations 
are discussed on the technical side. On the business 
building side the men are given the latest ideas on sell- 
ing, are encouraged in their continued courtesy and 








Note the spotlights which play on the “Heat by Radiator” Cards 
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good workmanship. A spirit of good-fellowship reigns. 
The company keeps its men at steady work. Work is 
planned ahead so that, as far as possible, they avoid the 
necessity for putting on a lot of extra help for a rush 
season, but keep their good men employed steadily. Such 
friendly policies make for better workmanship and cer- 
tainly make more effective the regular organization meet- 
ings held by this company. A satisfied worker is inter- 
ested in better methods—a dissatisfied worker isn’t. 

In addition to circularizing the building permits, the 
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STRICT CREDIT FOR PROFIT 

NE MORE thought along the lines of growing and 
QO not doing the things which will keep a company 
from growing. It’s very easy to develop a blind eye on 
the credit side—to take a job hoping that this time the 
fellow who is giving it will pay his bills. The Blunk 
Company keeps well posted on credits through the local 
credit association. Within the past year, realizing that 
after the sale comes the necessity for collections, the 


company has adopted a strict policy in this direction. Ev 





One of the regular meetings of the Blunk 


company has a daily increasing mailing list made up of 
the inspection cards which the men turn in each day. 
Thus every mailing may be perfectly controlled and sent 
to people who will be interested in the particular letter 
being sent out. In newspaper advertising, every advan- 
tage is taken of the local advertising of the manufacturer 
of the heating equipment they sell; as is also the case 
with the help offered by the manufacturer in the way of 
direct-mail pieces and campaigns. 

One of the most unique of advertising ideas it has 
been my good fortune to come in contact with is the 
clever manner in which the ‘‘Heat by Radiator’ slogan 
is carried about the city by day and night. Look closely 
at the photograph which shows the two automobiles. In- 
side the spare wheel is the card bearing the slogan. Look 
to the left and you will see a spot light on each car. At 
night this plays directly on the signs. Imagine driving 
behind that car for any distance and not having it forced 
upon your attention that there is something being said 
to you about heating by radiator. 


organization studying a heating installation 


ery contract with owner or builder states specifically the 
exact amounts to be paid at various intervals during the 
progress of the work. Unless those terms are complied 
with, work ceases. The result is that they have compara 
tively little trouble with poor collections. 

What of those routine matters, like window displays, 
well-kept store, correct bookkeeping system? They war 
rant mention, although we naturally will take it for 
granted that the good management apparent in every 
other department of the business would make it evident 
that these things are well taken care of. But I mention 
them specially because they agree down in Louisville 
that such things help to make money. And that, they 
also agree, is the reason for which they are in business. 

The moral of this story can best be given in Mr. Blunk’s 
own words: ‘‘We are shown a preference on a lot of the 
work that we now get because of our recognized prompt- 
ness, dependability and efficiency. We frequently get more 
money for a job than our competitors, or often get jobs 
without competition at all.’’ 
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Scene in Chicago: High buildings almost obscured by a cloud of smoke 








Poisoned Air 


HE HEALTH COMMISSIONER of Chicago recently 
called in fifty violators of the smoke ordinance and 
warned them that a continued disregard for the law 
would mean prosecution by the city. The smoke nuisance 
has been attacked from many angles. One, however, has 
been rather neglected and that is the effect of smoke, 
soot, and air-borne foreign matter on health. 

Chicago is a healthful city, as cities go, but it will never 
be as healthful a place to live in, as it can be, until the 
smoke, which blankets it, chokes it, and shuts off the sun 
from it, has been banished. 

Scientists are just beginning to inquire more deeply 
into the effect of smoke on health. America is far behind 
England so far as investigations go in this field of re- 
search. But certain fundamental facts are already well 
established. 

It has been pretty well proved that smoke, soot, and 
dust promote acute respiratory diseases,—pneumonia in 
its various forms, acute bronchitis, and influenza. These 
diseases cause more deaths than all the other infectious 
diseases, venereal disease group excepted, combined. 

From the standpoint of health one of the most impor- 
tant components of sunlight is the band of rays of short 
wave length, the ultra violet rays. These, promoting 
chemical reaction within the blood corpuscle, influence 
the physiological processes by which food, water and air 
nourish and build up the body. 

Smoke, lying in a dense blanket as it does over Chi- 
cago, cuts off these ultra-violet rays. The result on the 
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city dweller is an increased tendency toward rickets and 
anemia, and the serious diseases that are likely to follow 
in their wake. 

Beyond these specific effects is the general effect of 
dark sunless days. The lack of sunlight hinders the 
evaporation of moisture and makes for coldness and hu- 
midity. Soot clogs the leaf pores of the vegetation; trees 
and plants live with difficulty. The people of a smoky 
city are driven more and more indoors by the unpleasant- 
ness of the climate and so miss the health that is to be 
had through outdoor exercise. 

Statistics cannot demonstrate it, but it is certain that 
the dweller in the smoke and murk cannot be mentally 
as healthy as he would be were he getting his share of 
sunlight. Gloomy weather breeds gloomy dispositions. 

Volumes have been written on the smoke nuisance and 
on smoke abatement. It is receiving more attention as 
we learn more about the evil effects of smoke, but very 
little progress is being made, in spite of the fact that 
there are smoke ordinances in 100 American cities of the 
United States, and conventions of smoke inspectors are 
held from year to year. 

Smoke in cities has been tolerated as a nuisance. It 
should, however, be placed where it belongs—among the 
evils that are a menace to public health. To regard it 
merely as a nuisance is not putting it in its proper light 
The very fact that smoke inspectors and the public gen 
erally have come to speak of this matter as “smoke abate- 
ment” is a confession that they do not hope or expect to 
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eliminate smoke entirely. They hope merely to lessen the 
amount of smoke in the atmosphere, to a point where it 
can be endured without complaint on the part of the 
public. One dictionary states that “abatement” means 
the amount by which a sum or quantity is reduced. When 
the public starts talking about smoke elimination instead 
of smoke abatement, we shall have made one step forward 
in the matter of 
smoke and _ its 
relation to pub- 
lic health. 

And smoke will 
be eliminated, 
there is no doubt 
about that. The 
use of oil burn- 
ers, artificial and 
natural gas, elec- 
tricity and pow- 
dered coalin heat- 
ing, as well as a 
better knowledge 
of the combustion 
of coal have had 
their effects. The 
public is gradu- 





DOMESTIC ENGINEERING 23 


It was some job when health experts undertook, some 
years ago, to teach these people the difference between 
food open to the air and food properly protected from dirt 
and bacteria. It took a long time to teach these same 
people that the death rate of a city or community could 
be greatly reduced by mechanical or chemical treatment 
of drinking water. And it is now taking some of the best 
efforts of scien- 
tists in the fields 
of heating and 
ventilating to 
prevent these 
people from run- 
ning amuck with 
the idea that 
“God's fresh out- 
door air,”’ as they 
sometimes term 
it, should not be 
withheld from the 
school children of 
this land. 

The condition 
of the air has 





been improved to 
a great extent in 








ally learning what smoke means to 
them, not only in terms of public 
health but also in laundry bills, 
damage to household equipment, 
store stocks and unconsumed fuel 
going up the chimney. These things 
have been described in “Domestic 
Engineering’ from time to time, 
and have received favorable com- 
ments from heating contractors and 
engineers all over the land. | 
At the first convention of the 
American Oil Burner Association 
held in St. Louis in 1924, a lecturer 
showed specimens of human lungs 
preserved in alcohol. In one in- 





some of our cities. There is still 
much room for improvement, but in 
cities where the greatest efforts are 
made against pollution of the air, 
the air is still more impure than the 
conditioned air that is brought into 
schools by means of forced ventila- 
tion. 

Martin A. Rooney, chief engineer 
of the American Radiator Co., said 
in a recent interview: “It is easy 
to trace the growth or trend of de- 
velopment of many modern ideas 
because they obtrude themselves 
prominently into our notice. For 
instance, there is no one who doubts 





stance the owner of the lungs lived photo-micrographs of air samples taken from that the automobile industry has 


and died in the country, where the 
air was not polluted by smoke. In 
the second instance the person from whom the specimen 
was taken lived and died in St. Louis. In the first instance 
the lungs were of a healthy pink color, in the second in- 
stance a dirty grey. The lecturer called attention to the 
fact that plants, flowers and shrubs for the city conserva- 
tory were grown 40 miles outside of the city and were 
brought into the city conservatories to die. He wondered 
what was happening to the children of St. Louis whose 
lungs were probably becoming a dirty grey, like the 
specimens shown. 


THE MENACE OF WINDOW VENTILATION IN CITY 
SCHOOLS 

ND this is the kind of air that advocates of window 
A ventilation would provide for school children. Men 
who are not of a scientific turn of mind,—-men who make 
deductions from inaccurate or meagre observations, are 
sometimes obsessed with the idea that all outdoor air is 
pure just because it is outdoor air. They belong to the 
same class of people who think that water is pure simply 
because it comes from a “sparkling’’ stream. They have 
yet to arrive at the point where they distinguish between 
the air of the mountain tops and the air of cities, both 
being outdoor air. 


Eighth and Market streets, Philadelphia 


grown rapidly the last few years 
because he sees evidence of it before 
his eyes on every city street and country road, but it is dif- 
ficult for the average citizen to realize that a great civic 
undertaking, like the smoke abatement movement, is ad- 
vancing with rapid strides because naturally every new 
smokeless chimney that is built attracts little or no atten- 
tion and every old smoky chimney that js cleaned up im- 
mediately retires to the background, allowing some other 
offender to occupy the place in the public attention that 
it held formerly. 

“However, if the conditions that existed in most large 
cities only a few years ago could be reproduced for a few 
hours the contrast between the present atmospheric condi- 
tion and that which formerly prevailed would undoubtedly 
be so striking that the citizenry would rise up and demand 
that the smoke nuisance be abolished. 

“The comparatively clean atmospheric conditions in 
many of our cities have come about so gradually that it is 
difficult to notice the change but there is ample evidence 
that a great change in this regard has been wrought in the 
fact that in the last few years there has been built up a 
large business for the heating trade in the installation of 
smokeless boilers both to replace old and less efficient 
apparatus and in new dwellings. 

(Continued on Page 50) 
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Lewis & Clark expedition—secing one of the greai western valleys for the first time. 
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lumbing in the Levant 


Primitive Methods of Sanitation in the historic city 
of Constantinople described in detail by 


LYNN A. SCIPIO 


Dean of Engineering, Roberts College, Constantinople 


N THE arrival of a newcomer in the Levant, he en- 
O counters much that is interesting and attractive. 
It would be difficult to find another oriental city 
than Constantinople, which possesses more of beauty and 
real charm than exists there. One continually finds him- 
self comparing the customs of the people and their meth- 
ods of doing things with those of our own, and all seem 
crude and ineflicient. 

Plumbing, after a fashion, has been used there for a 
long time, but in general it can be said that very little 
progress has been made in the methods employed during 
the last fifty years. Only recently has there been a 
marked tendency toward installing modern plumbing 
fixtures in the better class of buildings now being erected, 
and they are intended primarily for foreign occupancy. 
Native dwellings and other buildings of ordinary preten- 
sions use either the fittings and crude appliances made in 
that country, or the cheapest grade and smallest sizes of 
equipment made in the various European countries. 


Unusual Kitchen Sinks 

On entering the kitchen of a native home where run- 
ning water exists, one notices the kitchen sink the first 
thing. It may consist of a piece of marble 14 inches by 
18 inches scooped out to a depth of three or four inches. 
The back is also of marble 12 or 16 inches high, nicely 
carved and pierced by a small hole through which the 
water passes, and to which is attached the little brass 
¥y inch cock. There is but one, for a hot water supply 
does not exist. 

The immediate water supply is often from a barrel or 
tank placed in the attic, and this is filled by either a hand 
pump drawing from a cistern if the house is fortunate 
enough to have one, or it may be connected to the city 
supply. The piping is of lead, usually making many bends 
and frequently badly dented, thus restricting the flow of 
water so that it becomes a mere trickle by the time it gets 
to the sink. A brass nipple and plug are placed in the 
bottom of the sink and the waste water is either caught 
in a pail, piped through the wall or possibly to a sewer or 
dry well. The S trap may or may not be used and the 
odor of sewer gas in the kitchen is not uncommon. 


Unsanitary Plumbing 

The Turkish water closet is far from being a sanitary 
appurtenance of the house. It is usually cut from a piece 
of marble 2% ft. square, and 4 to 6 inches thick. It is 
so cut and grooved that there is a retaining rim all around 
the edge and two pedestals a couple of inches above the 
surface in order to keep the feet dry. These are fre- 
quently corrugated in order to prevent slipping. There 
may or may not be a trap in the waste line but judging 
from the odor there usually is none. There is no flush 
tank, and a little ™4% inch water tap placed a foot above 
the floor completes the equipment. The little tap not only 
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provides flushing water but obviates the necessity for 
toilet paper. If the house does not have water under 
pressure, a water-can may be substituted for the tap. It 
is not unusual to go into fine residences and find the odors 
from the toilet permeating the entire house. It is not 
necessary to inquire as to the whereabouts of the toilets in 
the big office buildings, unless one is deprived of the 
sense of smell. The same thing can be said of the outside 
public urinals. 

In outward appearances the public conveniences of Con- 
stantinople resemble those of other parts of Europe. The 
chief difference is that although they are piped for run- 
ning water, it is seldom permitted to run. In almost any 
other country they would be considered a nuisance in this 
condition, but there nothing is thought of it, as the pres- 
ent places are much superior to what they were not many 
years hence. 

The most prominent of these public places is made of 
concrete and its dimensions are about six by eight feet. 
It is known as the “Palace’’ because of its close proximity 
to the Municipality building, and because of its substantial 
character. The others in the city are either protected by 
large galvanized iron sheets or else they are left entirely 
open. 

Household waste water is sometimes allowed to run into 
the gutter or into rudely constructed sewers. These 
sewers are formed by digging a trench in the ground and 
lining the sides and bottom with rough stones and the 
cover is formed by rough flat stones fitted together in a 
crude manner. Sometimes these are covered over with 
earth but just as often they are not. 
catches the solid material and often becomes stopped 
The liquid then oozes through the cover and makes a 
Some three years ago a 


The rough stone 


disagreeable situation indeed. 
sewer of this kind running down the middle of a steep 
and prominent business street burst and jt was many days 
before it was repaired. Needless to say little business 
was done on that street until the repairs were made. 


Turkish Baths 

The bath occupies a rather prominent place in the 
Turkish home. The tubs may be made of marble slabs 
carefully jointed, or they may be in the form of zine lined 
boxes. The water may be heated by an uneconomical 
boiler placed in a separate room, and the water brought 
to the tub through a lead pipe or it may be carried in 
pails. Waste pipes are not always provided so that the 
water must be dipped out and carried away. Plenty of 
hot water is a prime necessity, and so much is used that 
the room is usually filled with steam. 

The Turks are in general a cleanly people, washing the 
feet being a part of their religious ceremony to be per- 
formed before entering the mosque. Running water is 
much preferred for washing purposes as compared to 
washing in a basin. 
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Who Should Sell Oil Burnersr 


Let us reason tt out together 


HIS article is written from the point of view of the 
| heating contractor, the manufacturer of oil burners 
and the jobber—all three. Each one of these three 
groups wants to know the right answer to this important 
question, (not only how to sell oil burners but also who 
should sell them). Their interest in the answer to this 
problem is interrelated. They are all searching for the 
best sales outlet. The manufacturer wants to know the 
connection that will bring him the most business. The 
jobber would like to know whether he is a logical cog in 
the sales gear. Some heating contractors and master 
plumbers want to know whether they should sell oil burn- 
ers or not. To answer these ques- 


Whether it be produced from the combustion of wood, 
peat, coal, coke, gas, oil or any other product, it is his 
business. 

“More than nine out of ten of our dealers and distrib- 
utors are plumbing and heating men. There are good 
reasons for this, some of which we have outlined in the 
following. 

“An oil burner that is merely contracted for is only 
half sold. We consider that it is not completely sold until 
it is properly installed and has worked satisfactorily a 
sufficient length of time to convince the buyer that he has 
made a good purchase. No other class of men than the 

plumbing and heating contractors 





tions from the various points of 
view is a real task. 

But this is not so much an an- 
swer as it is an effort to reason 
out the thing together. In this 


The number 


article, many manufacturers and 
others will be quoted and nat- 
urally, diverse but instructive 


views will be revealed. 


It must be conceded in the be- 
ginning, that each link in the 
chain between the manufacturer 
and the consumer must be strong 
and secure. Is the heating con- 
tractor and master plumber a 
logical link in that chain? Some 
oil burner manufacturers think 
that he is while others think that 
he is not. It should be interesting 
then, to get the various points of 





and heating men who are 
selling and installing oil 
burners is increasing rapidly. 
A number of plumbing and 
heating jobbers throughout 
the United States now find 
it profitable to distribute oil 
burners just as they distrib- 
ute boilers, radiators, and 
other heating devices. Their 
selling experience in heating 
devices is a valuable asset. 


are fitted to complete this latter 
half of the sale. The daily contact 
of the plumbing and heating man 
with his customers puts him in 
the best possible position to sell. 
His knowledge of heating, and the 
fact that he is a fixture in his 
home town where he can be found 
in case of emergency, puts him in 
a position to make the burner stay 
sold. For unless burners stay 
sold, there is little use in trying to 
sell them at all. 

“The character of the average 
plumbing and heating business 
permits the owner to have oil 
burners on hand for future sales. 
This prevents possible delays in 
shipping and in installation. 

“A plumbing and heating man 


of plumbing 








view. Perhaps we can learn some- 
thing from both sides. 

One small oil burner concern in the northwest says: 

“We find that all of our connections with plumbers and 
heating contractors are very undesirable, inasmuch as the 
plumber assumes no responsibility whatsoever for the 
burners which he installs, and in case of any trouble of 
the slightest nature he immediately ‘hollers’ for a man to 
come from the factory. 

“We believe that in order to successfully market the 
oil burner a decidedly different connection must be made. 

“Then, too, the plumber is not an aggressive salesman. 
In fact he expects the oil burner company’s traveling sales- 
man to sell the customer, make the installation and tend 
to all service. So you see our opinion of the plumber is 
not very good.” 

On the other side of the fence is a concern that has be- 
tween eight hundred and nine hundred master plumbers 
and heating contractors among its salesmen. This concern 
says: 

“"*Do you get wheat from thistles?’, said an ancient 
philosopher and similarly I might ask, ‘Would you go for 
heat to a book salesman or a seller of hosiery?’ Where 
and how to sell oil burners is the important question with 
which oil burner manufacturers are confronted. 

“It is strange that there should be any question about 
it at all. One expects wheat from a wheat field and the 
world naturally turns to the heating man for heat. 
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is directly interested in lessening 
his overhead. Experts tell us that one of the ways of 
doing this is to increase the amounts of individual 
sales. That is to say—instead of making 1,000 one-dollar 
sales, make one $1,000-sale. That is the principle. It 
has been found that the overhead expense remains some- 
what constant when the plumbing and heating business 
undergoes reasonable expansion through selling oil burn- 
ers (increasing the unit sale). 

“In the matter of service, no other class of men is so 
well equipped to keep oil burners in proper running order 
as plumbing and heating men. Many of them turn their 
service calls to sources of profit, for while they are in- 
specting the oil burner it is very easy to suggest other 
plumbing and heating repairs or replacements. The serv- 
ice call gives them the opportunity to discuss the matter 
of the new sinks, refrigerators, or other lines of profitable 
specialties, in which their unit sales will be large and on 
which there will be a greater margin of profit than upon 
labor. 

“From the point of view of the plumbing and heating 
contractor, in our experience they have as a class found 
that selling oil burners brings them into contact with the 
better class of the trade. This increases their business 
on account of more frequent contact with their customers, 
and increases materially the average of unit sales, and 
leaves them a much greater margin of profit at the end 
of the year.” 
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Are you prepared to get your share of profitable 
business in this rapidly growing new field of 
modern heating? 

You can if you make yourself known as the 
man who installs Ideal Gas Boilers. 


Let your Gas Company tell you about it or 
clip out the coupon and send it to us. 








AMERICAN GAS PRODUCTS CORP. | 
376 Lafayette Street, New York City 





GENTLEMEN: Please send me your 
Advertising Campaign Plan Booklet. 
Yours very truly, 






Name - ————__—__—____ 
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An Ideal Gas Boiler 


for every heating need 


No building is too large or too small to be heated by 
an Ideal Gas Boiler. 

For the modest cottage, there is the compact Arcola 
Gas Heater which can be installed upstairs as well as 
in the basement. 

For other small homes and larger residences, the 
Ideal Type O-G or 1-G. 

For great buildings, the Ideal Type 4-G—a gas 
boiler especially designed for such installations. 

Here is a range of boiler capacity—from 225 sq. ft. 
to 8,000 steam; and from 375 sq. ft. to 13,000 water. 

Ideal Gas Boilers are tested and rated according to 
the code of the American Gas Association, Approved 
by the laboratories of the country’s leading gas com- 
panies, their record of past performance assures you 
of satisfactory service. 


IDEAL 
GAS BOILERS 


Product of the AMERICAN RADIATOR COMPANY 


American Gas Products Corporation 
376 Lafayette Street DISTRIBUTORS New York 


SALES OFFICES: ST. LOUIS 
BOSTON KANSAS CITY 
BUFFALO SAN FRANCISCO 





PHILADELPHIA 
JACKSONVILLE 
CHICAGO 
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WHY THESE DIFFERENCES OF OPINION? 
HY the wide variation in experiences? Here is 
W what one manufacturer says. Is this the answer? 

“Some oil burner manufacturers forget there are two 
parts to a sale, first the actual selling and, second, making 
the burner stay sold. Others do not consider it a sale 
unless the customer, as they term it, ‘stays sold.’ 

“If one wishes to merely sell oil burners, obviously a 
high pressure salesman in any other line would serve the 
purpose. But how can a burner, even though it may be 
the best burner in the world, be made to stay sold unless 
the and has had experience 
with, boilers, radiators, pipe, valves, chimneys and the 
various other that must go along with the oil 
burner in order to provide required heat and comfort?” 


seller has a knowledge of, 


devices 


Whether we agree with these various points of view or 
not, the fact remains, that the number of plumbing and 
heating contractors selling oil burners is in- 
creasing rapidly. Many of them are highly successful in 
this work, but for the benefit of those who are not success- 
ful in the first half of the sale as outlined above, an 
article has been prepared for publication on how to sell 
oil burners. It uses information gathered from one hun- 
dred or more sources among those manufacturers, plumb- 
ing and heating contractors and others who have been 
notably successful in selling these devices. 


who are 


It is strange that some oil burner concerns should be 
80 strong for the master plumber and heating contractor 
as an oil burner salesman while others should be so much 
against him. There seems, however, to be a relation be- 
the of the oil burner and the success 
plumbing and heating men have in handling it. That is 
to say, if an oil burner is equipped with a multiplicity of 
controls, the manufacturer wants his own men to put the 
burner in the heating plant. On the other hand, the 
manufacturers of those oil burners that have gone through 
a process of simplification are, generally speaking, more 
favorable to the master plumber and heating contractor. 

One of the former class is quoted below: 

“Our experience has always been a sad one when we 
make a connection with a plumbing and heating man. 

“First, they are not merchandisers and second they do 
understand servicing of a mechanical device. As a 
rule they are not organized to handle a sales force that 
is capable of handling a specialty line, and up to the pres- 
ent time we tried to keep away from the plumbing and 
heating trade as much as possible, on that account.” 

One trouble seems to be that the small oil burner manu- 
facturer will put all master plumbers into a general class 
and judge them all from his experience with one or two. 
There are doubtless those who do not understand the serv- 
icing of a mechanical device, but it is a notable fact that 
certain manufacturers of running water and electrical 
power outfits for the farm tried for many years to sell 
their products just the way some oil burner manufacturers 
are trying to sell oil burners. These manufacturers knew 
for a long time that their advertising and sales policy had 
got off on the wrong foot in some way, but they did not 
know how to get back on the right foot until they came to 
the realization that the master plumber is the logical dis- 
tributor of all devices that have to do with running water. 

When that lesson was learned, they distributed their 
running water and farm power outfits through the master 
plumber, and their sales went ahead in an unprecedented 
manner. The master plumbers serviced their outfits, and 
in various parts of the country they are still servicing 
them in large numbers. 

It might be interesting to read the point of view of one 
of the leading jobbers of the United States, he says: 


tween character 


not 
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“There is no doubt in our minds but that the oil burner 
business has wonderful possibilities. We are also of the 
opinion that this business can and should be handled by 
the plumbing and heating trade, and for that reason we 
have accepted the exclusive distributorship for the...... 
ee burner for the state of...........+-+. 

As a matter of fact there are a number of jobbers 
throughout the United States who now consider it a part 
of their legitimate business to distribute oil burners the 
same as they distribute boilers, hot water heaters and 
other heating devices. Some of these jobbers sell large 
numbers of oil burners. The heating contractor who buys 


his oil burners from the jobber, says to himself: “Why 
should I tie myself down to one oil burner that costs say 


$1,200 installed, when I can sell $300 or $400 oil burners 
to another class of people that could not afford the $1,200 
oil burner. So I welcome the opportunity of getting my oil 
burners from a jobber, the same as I get my heating boil- 
ers and other heating equipment.” 

Right along this line let us quote the letter from the 
sales manager of a large oil burner corporation, he says: 

“There is no need of our discussing the desirability of 
having oil burners sold and installed by heating men. We 
do not believe there is an oil burner manufacturer in the 
country who is not making every effort to interest them 
in handling his burner. We, ourselves, have done some 
advertising in journals, which reached the plumbing and 
heating trade, and hope to do a lot more. 


“One very important reason for having a heating man 
handle an oil burner installation is that he will make 
sure that the heating plant is in first class condition before 
he attempts to install an oil burner in it. Any one expe- 
rienced in the business knows that a very large percentage 
of the failures of oil burner installations are due directly 
to defects in the original heating equipment. In some 
cases the heating plant is installed incorrectly, but in most 
it is simply a case of trying to save an old plant that needs 
replacement by installing an oil burner. The heating man 
will recognize this condition and will first insist that the 
old plant be put in condition or a new one installed before 
he will attempt to instail an oil burner in it. 

“We number a good many plumbing and heating con- 
tractors among our successful dealers and distributors, 
especially in the smaller cities and towns. Many of them 
have started with one or two installations and gradually 
built up a business that yields them several thousand dol- 
lars profit each year. In one case that happens to be fresh 
in our mind, a dealer now covering three counties, and 
devoting his entire time to selling and installing oil burn- 
ers, started by selling and installing them in his spare time 
while he was doing the plumbing and heating work for a 
hardware store in a town of only 1200 people. Last year 
this man made seven installations, which should have 
netted him around $700 in profit. This year so far, he 
has made around 20 and very likely will bring the total 
up to 30 or more by the end of the year, which is not at 
all bad when you bear in mind that he is operating in 
rural territory in Michigan, where his largest city has only 
10,000 population. 

“Another case that comes to mind is that of a heating 
man in a city of 20,000 population in New England. His 
total installations now run over 30 for the year, and he 
believes he will come near a total of 100 before the end 
of the season. He has taken over a neighboring city of 
50,000 population, opened another demonstration room, 
and is developing that territory also. 

“These two instances, selected at random, simply serve 
to illustrate the fact that any plumbing or heating con- 
tractor with any amount of sales ability at all, can add 
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A Source of Increased 
Profits For You 


It would be futile to urge you to recommend the 
complete Honey well System of Automatic Con- 
trol or to adopt it as standard equipment, did 
we not know that it will prove a source of in- 
creased business for you—business that will be 
permanent and enduring. 

The phenomenal growth of Honeywell is evi- 
dence enough that the product is right and that 
there exists a very genuine demand for depend- 
able automatic control. 

The industry knows that Honeywell’s growth 
has not been brought about by the expedient of 
intensive merchandising. It is rather because 
Honeywell has proven itself—proven its 
worth, its unvarying accuracy, its continuous 
dependability. 

It is something more than automatic control— 
temperature regulation. For Honeywell has 
demonstrated that it will bring to any installation 
anew measure of efficiency, economy and safety. 


It is your assurance of a greater number of 
satisfied customers—than which there is no better 
advertising asset. 


The Honeywell Heating Specialties Co. 
Wabash, Indiana 














The Honeywellelectric reg- 
ulator motor—an amazing 
achievement in utter simplicity. 
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The leading manufac- 
turers of heating boilers 
recommend Honeywell 
exclusively; of the im- 
portant automatically 
controlled domestic oil 
burners listed as stand- 
ard by Underwriters’ 
Laboratories, Inc., a 
majority is equipped 
with Honeywell con- 
trols, 


Honeywell 15-day thermostat 
H d with d doable é 





quipp Pp weled 
balance movement clock and high 
grade thermometer. 
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considerably to his profit without increasing his overhead, 
by selling a reliable nationally advertised oil burner. It 
is equally true that the more heating contractors an oil 
burner manufacturer can number among his dealers and 
distributors, the greater will be the good will built up 
around his burner by successful installations and satisfied 
customers.” 

Perhaps there is a difference in the sales ability of 
plumbing and heating contractors in various parts of the 
country. This is not true generally speaking, but some 
oil burner concerns have been merely unfortunate or care- 
less in their selection of plumbing and heating men. At 
any rate the manufacturer quoted below says that certain 
master plumbers and heating contractors in his experience 
are fast asleep. He says: 

‘“‘We cannot agree that plumbers and heating engineers 
are good oil burner dealers. Out of all the plumbers in 
this section, running into thousands, there are not more 
than five or six handling oil burners and most of them 
are fast asleep. 

“The average plumber does not solicit and has been in 
this rut for many years. He gets his business through 
others coming to him and asking for bids, makes the bid, 
puts it in the pigeon hole and if he gets it he gets on the 
job. If not he simply forgets it and lets it pass from his 
mind. Next, the average plumber dislikes service of any 
kind where there is no compensation. For years he has 
been paid for everything he does and the fact that oil 
burners require service causes him to lose interest. 

“Next, the average plumber will not create a depart- 
ment, nor will he advertise, nor wiil he employ salesmen. 
For many years he has let opportunity after opportunity 
pass by. He was the logical one to handle vacuum clean- 
ers, washing machines and many other devices that fit into 
his business. 

“If there is a manufacturer who has 900 plumbers as 
good dealers selling oil burners he has found something 
we have been unable to find and it seems incredible to 
us. We have gotten, in the last two years, two plumbers 
and heating engineers as dealers. Each one has created 
a department for oil burning alone, has put a man in 
charge, put out salesmen and done advertising and is mak- 
ing a success.” 

An old adage says that two raisins do not make a cake, 
and similarly the fact that an oil burner manufacturer has 
not been able to find more than two plumbing and heating 
men who are good oil burner salesmen, does not prove 
much. It certainly does not prove, for instance, that the 
30,000, more or less, plumbing and heating men in the 
United States and Canada, are poor salesmen as a class. 


A GOOD OIL BURNER ATTRACTS GOOD SALESMEN 


HE PLUMBING and heating men selected by oil burn- 
z er manufacturers are not likely to be any better than 
the manufacturing concern they represent. The maker of 
a poor oil burner cannot get as good salesmen as the 
maker of a good oil burner can. As a matter of fact, 
many of the largest concerns in this country find the best 
plan is to select a man of average intelligence, a man 
whose training and experience has been along the line of 
their product, and teach him the proper methods of selling 
their goods. There is one particular method which they 
have found to be most successful in selling their particular 
product, article or device. The sales manager should 
know what that method is and should be able to com- 
municate it to his salesmen and distributors. 

A notable application of this principle is shown in the 
sales methods of the International Harvester Company 
where men are trained to sell its particular product. The 
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training of salesmen is the thing that stands out in the 
sales policy of most successful concerns. Many of them 
do not care a picayune how much sales ability a man has 
shown in other lines. He will be a failure in their line, in 
all probability, unless he is trained in their problems and 
follows the particular method of selling which they have 
discovered from long experience brings the best results. 


This explains why some oil burner concerns have hun- 
dreds of plumbing and heating contractors among their 
successful distributors and others can find only one or 
two plumbing and heating men in the whole country who 
can sell their oil burner successfully. 

Some of these oil burner concerns conduct schools of 
instruction. They would have to conduct schools of in- 
struction whether they took their salesmen from haber- 
dashery stores, from among successful real estate salesmen 
or from any other class because they would have to in- 
struct them in their particular way of selling which they 
have found successful. Since they have to instruct their 
salesmen anyway, ‘“‘Why not,” they say, “select them from 
among the men who already have had years of training 
and experience in heating.”’ 

There is probably just as much difference in the sales 
ability of the heating and plumbing contractors as there 
is between different types of oil burners and oil burner 
concerns, which one official of the American Oil Burner 
Association estimates as a difference of 1000 per cent. 
Some of the leading oil burner manufacturers in the coun- 
try have found plumbing and heating men in large num- 
bers whom they consider successful sales and installation 
men. It is scarcely reasonable to assume that these oil 
burner concerns have picked up all the heating and plumb- 
ing contractors who are now, or who can be made into 
successful salesmen. 

One of the most prominent men in the American Oil 
Burner Association says: ‘‘We have not had a great deal 
of experience with the heating and plumbing contractor 
selling oil burners. However, we have had some expe- 
rience in that line and have found it quite satisfactory. It 
is the writer’s opinion that where you find a heating and 
plumbing concern that has paid some little attention to 
electrical work, you then have an ideal combination 
through which to market oil burners. You know, of 
course, that an oil burner consists of a good deal of electri- 
cal detail, such as motor switches, electrical controls, etc., 
and it helps a good deal if the installation man is fairly 
familiar with electrical circuits.” 

There is one kind of plumbing and heating man who 
does not take a trade paper, who does not go to conven- 
tions, who does not know about the research conducted 
at universities and who knows little or nothing about 
motor switches, electrical controls, etc., but on the other 
hand there are many others who do study these things. 
They learn many of these points from ‘“‘Domestic Engi- 
neering.’”’ For instance an article has recently been pub- 
lished in ‘‘Domestic Engineering’ on ‘‘What the heating 
contractor and master plumber should know about elec- 
tricity.” 

Another concern, in a very long letter relating to oil 
burner installation, says: 

‘We do not consider it advisable to have a heating con- 
tractor represent us, for the reason that competing con- 
tractors do not like to buy through them, and in almost 
every instance will use every effort to substitute something 
cheaper.” This might be taken as an argument for jobber 
distribution of oil burners. 

The president of an oil burner concern in the West says: 

“T have found that almost every oil burner company 


(Continued on page 51) 
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SMOKELESS 


Without Stealing the Laurels of the Ancients 


AMES WATT, often called the “Father of the 

Steam Engine,” in his patent of June 14, 1785, 
proposed to consume smoke “by causing it to pass 
through or near fuel which is intensely hot, and 
which has ceased to smoke, and by mixing it with 
fresh air while in these circumstances.” 


({ This is the whole theory of smoke prevention. 
During the one hundred and forty years that have 
elapsed, no one has been able to improve or add to it. 
The countless patents issued for Smokeless Furnaces, 
in all countries of the civilized world cover only spe- 
cial mechanical constructions for applying the simple 
basic principles set forth by the pioneer Watt. 


( The “drop” or baffle section in the furnace of the 
modern cast iron heating boiler of the smokeless type, 
is only the “hanging bridge wall” patented in Eng- 
land by R. Rodda, August 7, 1838. Its job is merely 
to compel the gases from the fresh fuel to “pass near 
the fuel which is intensely hot, and which has ceased 
to smoke,” i. e., the coked fuel toward the rear of 
the grate. 
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@ As for the elaborate arrangements for introducing 
air at the drop or baffle section, these were all set 
forth in the fullest detail in W. Woodcock’s English 
patents of August 12 and 25, 1854. Of course, it 
didn’t take long for thinking people to see that if the 
gases had mixed with them enough air for their com- 
plete combustion, the gases didn’t know or care 
whether it came through suitable openings in the 
fire doors, or through complicated channels in the 
bridge wall. Naturally, the device fell into disuse, 
but like many other forgotten things it has been re- 
invented several times, and doubtless will continue 
to be reinvented at more or less regular intervals, 


for years to come. 


(@ Pierce Smoxexess Borers fulfill the requirements 
of the Smoke Ordinances of all municipalities, and 
they do it by the simplest straightforward applica- 
tion of principles that have remained unchanged for 
one and a half centuries. 


Pierce, Butler & Pierce Manufacturing Corporation 
General Sales Offices: 41 E. 42nd STREET, NEW YORK, N. Y. 


Branch Offices 


Bactimmore, Mo. Derrorr, Mics. New York, N. Y. Roanoxg, Va. 
Boston, Mass. a ay Fra. Purrapeceaia, Pa. Savannan, Ga. 
Brooxtyn, N. Y. ewark, N. J. Pitrrssurcn, Pa. Syracusg, N. Y. 
Crevetanp, O. New Lonpon, Conn. Provipence, R. I. Wasuincron, D. C. 


Worcester, Mass. 
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Heating and Ventilation 
and how they affect public health 
By ALFRED G. KING 





divers and sundry circumstances, 

the writer has preached the gos- 
pel of fresh air and proper methods 
f heating the houses in which we 
spend a very considerable share of our 
lives. There is no doubting that an 
ovenly and comfortably warmed home 
is good insurance against many of the 
human ailments so prevalent during 
the cold weather of winter in sections 
of this country where artificial heat- 
ing is required. Cold weather of itself 
is not unhealthy; in fact it is quite 
the reverse. Intermittent heating, 


| season and out of season, under 


One-third of the deaths of 
this country, saysanauthority 
quoted by Mr. King, are due 
to respiratory diseases, and 
thousands of such cases are by heating contractors, civic societies 
the result of improper heat- 
ing. The duty of providing 
better heating, humidifying 
and ventilating equipment 
rests upon the heating con- 
tractor and engineer. 


tion of Philadelphia to interest and 
instruct the general public regarding 
proper and economical methods of 
home heating and ventilation is an 
important step in the right direction, 
and one which might well be followed 


and luncheon clubs in other cities and 
towns, 

In the average residence the infil- 
tration of outside air is sufficient to 
provide adequate ventilation when the 
rooms are properly and evenly heated. 
There may be exceptions to this con- 
dition but not as a rule, when the 





overheating one hour and insufficient 
heat the next, however, is weakening 
even to avery” strong and _ =*robust' constitution. 

Under the title “‘Bad Heating Named Cause of Many 
Ills,’ the Inquirer of Philadelphia, Pa., calls attention to 
the home heating exposition held at the Commercial 
Museum, Philadelphia, October 26 to October 31, 1925, 
and Col. John A. Wells, chairman of the educational com- 
mittee, has this to say regarding the proper heating and 
ventilating of our homes. 

“One-third of the deaths in this country,” said Colonel 
Wells, “are due to respiratory diseases, which are the 
most frequent during the fall, winter and spring. In 
other words, the highest death rate occurs during the 
period when householders are dependent upon artificial 
heat. 

“Thousands of pneumonia cases may be laid to im- 
proper heating, while that modern scourge, grip, is aided 
and abetted by the ignorance of the average householder 
as to the proper method of caring for his heating. 

“In every home, for seven or eight months out of each 
year, the question of keeping comfortably warm is one of 
the most important family problems. It is at least equally 
as important during cold weather, as the problems of food 
and clothing. Despite the importance of the heating ques- 
tion, there is probably no phase of our existence which is 
so little understood. 

“It is literally true that the great majority of house- 
holders assume there is nothing to do but to start a fire 
and shovel in cval to keep it going. The result is uneven 
periods of excessive heating and cold which, medical men 
tell us, seriously weaken the membranes and lay the 
foundation for respiratory and other diseases. Besides, 
such methods of heating result in enormous wastes of fuel. 

“One of the chief objects of the home heating exposi- 
tion was to acquaint the public with modern methods of 
heating which are designed to be more healthful, more 
economical and less troublesome. Each afternoon and 
evening, prominent heating engineers lectured and gave 
practical demonstrations. Every effort was made to im- 
press upon the public the efficacy of the exposition’s slogan, 
‘Keep the home fires burning economically.’ ”’ 

The effort of the men back of the home heating exposi- 
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building is occupied by the usual fam- 
ilv, therefore, we consider the heating 
apparatus as more important than a ventilating system. 

Col. Wells states facts when he says that thousands 
of pneumonia cases may be laid to improper heating and 
that the modern scourge, grip, is aided and abetted by 
the ignorance of the average householder as to the proper 
method of caring for his health. The writer feels that 
the men of the heating trade should be vitally interested. 


THE HEATING MAN’S RESPONSIBILITY 
RE members of the heating trade derelict in their 
A duty if they make no effort to inform their clients 
or customers as to the requirements for healthful heating 
and ventilating? 

The heating engineer plans the work of installation for 
the owner or architect, pockets his fee, and probably for- 
gets the job as soon as he has completed his work. The 
heating contractor will install a house heating system and, 
perhaps after testing it to see that it functions properly, 
will take tools and men away from the building, and send 
his bill to the owner. After the bill is paid, he will dis- 
miss the job from his thoughts. 

In our opinion both engineer and contractor have failed 
to perform their just duty. The owner’, doubtless a lay- 
man totally ignorant of heating methods and unacquainted 
with heating apparatus, is left to shift for himself and has 
no idea of the requirements of modern heating. 

It is the plain duty of each of these men to demonstrate 
to the owner the working of the heating system which has 
been installed and to instruct him as to how the apparatus 
should be operated to meet the varying requirements of 
the heating season. The value of using a good system of 
automatic temperature control should be explained. The 
economy of keeping the temperature of the home at a 
constant unvarying degree, the saving of fuel, and the 
benefits of even heating, should be strongly featured. 

Members of clubs or societies who wish to take up this 
work, so beneficial to the general public, will have no 
trouble finding competent engineers to address them. Many 
of these clubs have engineers among their list of mem- 
bers, but those that do not would do well to have some 
local engineer address them on this important subject. 
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A Good Prospect for a 


Speakman Shower 


HANKS to the effort which has been put behind the shower 
movement, showers now sell the y¢ar round just as tubs, lava- 
tories, closets, and other fixtures. 


However, there is no doubt that showers are thought of and_>men- 
tioned most frequently in summer—especially when it’s hot and 
humid. This then is a good time to sell showers—Speakman 
Showers. Mention them to your customers—display one in your 
window or store. Advertise showers—we’ll supply the complete 
advertisements; also folders imprinted with your name. We'll also 
supply a two-colored window sign of the good natured fat man at 


the top of this page. 








Let us know if we can do anything else to help you turn shower pros- 
pects into shower customers. 





SPEAKMAN COMPANY 
WILMINGTON, DELAWARE 


SPEAKMAN SHOWERS 222 Fixtures 
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p= _No. 45 in a series of Picture-Stories = 


* on the manufacture of BRASS PIPE 


—=The PIN TEST— 


to subject brass pipe. This is known as the “pin 

test.” It was formerly required to drive a pin 
into the tube until the inner diameter had been in- 
creased 16 2/3 per cent. The pin is tapered 1 1/2 in. 
to the ft. The new way is to drive the pin into the tube 
until the internal diameter is increased 25 per cent. 


Bes: is illustrated a test to which it is common 
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Pipe filled with pitch 
Hole in plank 3 











Lead pipe template laid over Brass Pipe 

















Brass 
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L Brass Pipe 
d lying on floor 








How to bend brass pipe 




















The pin test for brass pipe 
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The fatten- 
ing test for 
brass pipe as 
illustrated in 
a previous 


issue 





On this page is illustrated a method recommended 
for properly bending brass pipe without flattening or 
“kinking.’’ Select a piece of soft pipe. If it is not 
soft enough, anneal it by heating it to dull red at the 
place where the bend has to be made, then cool it. 


Screw a cap on one end. Have the pipe all uniformly 


hot to the melting point of pitch. Then pour it full of 
melted pitch. Let it cool. When cold bend it in a suit- 
able form but not over a sharp iron or other hard edge. 

A good plan, where special bending forms are not 
available, is to bore a hole through a post or thick plank, 
a little larger than the outside diameter of the pipe, 
and bend the pipe over the edge of the hole, a little at 
a time, until the desired curve is formed. 

Remove the pipe from time to time and lay it 
a piece of lead pipe or other templet on the floor until 
a bend equal to that of the templet is obtained. The 
figure at the left illustrates the process. At A is shown 


method of filling the pipe with pitch. 
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Every Extra Ounce 







Increases the 


Safety Factor 
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VERY extra ounce of valve metal, properly 
distributed, is an added factor of safety in 
the installation and durability of valves. Heavier 
valves are not only easier to install but also stay 
put when once on the line. They give longer 


life than lighter valves and replacements are 
reduced to the minimum. 





Every extra ounce of metal in O-B Valves is put 
there for a reason—a reason that saves you 
money and helps to build your reputation as a 
Master Plumber and Fitter. O-B Valves are 
easier to install—in less time. They give longer 
service on the line. 


Ask your Wholesaler to supply you with a sample. 


Ohio Brass Company, Mansfield, Ohio 
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Advertising Editorial 


A NEW ONE EVERY WEEK—No. 230 
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A Shower Clears the Air! 


OU KNOW what they say about a sum- 
Y x shower following sultry weather—it 
clears the air. At the end of a hot, tiring 
day a few minutes under the shower will clear 
the air, too, for the evening meal. Heat irritates 
many of us—and a shower is a quick, convenient 


mr orl 





As another i . 
hot-weather and comfortable remedy. If you haven’t a shower 
remedy, 


come in and see our very complete display to 
read “The y E I = 


Story of the fit every need. A shower a day keeps the gloom 
ny wi " away. Visit our store—we welcome inspection of 
sn adver- a - 

tising. It's the sanitary conveniences we handle. 

history and 

health with : 

just a dash (In this space your Name, 

ee ae Telephone, and 

Jopy free on 

request. Address ) 





Another String to Your Bow 


A DVERTISING, properly merchandised, is something more than keep- 
ye ing your name before the public. It's a flexible instrument to help 
meet the ups and downs of business. It will create business when you 
need it. It will help level the fluctuations of demand. The Advertising 
Editorials are timely, they merchandise items of current interest. 
Twelve illustrations cost only $4.20. You take the copy each week from 
“Domestic Engineering.” Start now. Keep your summer volume up by 
a consistent use of this merchandising-advertising service. 

Note the minimum of trouble. All you have to do is to tear out the 
advertisement and hand it to your paper. 
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ALES LETTER 
One a Week—No. 67 





It’s still shower time. Prospects for 
shower equipment are — unlimited—home 
owners and renters alike can be sold. Send 
out the following letter to every name on 
your prospect list. Broadcast the shower 


message. 


J OH N B ROW N 
Plumbing : Heating 
Two Rivers, N. Y., 
August 14, 1926. 
Mrs. Edward Jones, 
Two Rivers, N. Y. 
Dear Madam: 

You know what is said about a summer 
shower that follows a_ period of sultry 
weather——“it clears the air.” The great 
comfort it brings serves to bring not only 
bodily but mental ease. 

Heat is enervating. To some people it is 
irritating. And when nature doesn’t provide 
the relief, a shower bath will be found just 
as effective in “clearing the air’ for the eve- 
ning meal, and bringing the family to the 
table comfortable in mind and body. 

A shower bath may be taken quickly. Ev- 
ery member of the family may enjoy the 
comfort without delaying the evening meal 

and every member of the family will en- 
joy the evening meal the better for it. 

We have a very complete display of shower 
fixtures to fit every need, from the portable 
type to the elaborate, stall-enclosed shower 
We welcome visitors. Come in and look 
over our display. No obligation. 

Yours very truly, 
JOHN BROWN 


Adlet 


ONE A WEEK—No. 88 
see REMEMBER WHAT fittle David did to 


Goliath Size in advertising isn’t the only 
virtue. A small ad—or Adlet using its head, 
may get just as big a return as a bigger ad- 
vertisement It’s all in how it’s used The 
Adlet on this page each week is as carefully 
merchandised as the big Advertising Editorial 
Used consistently you will find it effective. Copy 
out the one below, add name, telephone and 
address and hand it to your local paper 





} ‘ 
Shower Comfort 
Nothing like a shower at the end of 
a torrid day to restore pep and refresh 
you. Quick and convenient. Come in 
and see our complete display of shower 
| equipment of every type. 
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Fig. 1 


Fig. 2 


Better Plumb 


HE DRAWING PROBLEM of May Ist, brought a 
very good response, including a goodly number of 


| new members. 


The drawings submitted are as follows: 


Fig. 1.—W. H. Laughheim, Waukon, lowa 

Fig. 2 “B. M.,” Gary, Ind. 

Fig. 3.—E. Cropper, Binghamton, N. Y. 

Fig. 4 G. J. Harris, Arkansas City, Kans 

Fig. 5. t. A. Coeir, Pennington Gap, Va. 

Fig. 6 A. Tt. Roles, Camilla, Ga. 

Fig. 7.—Louie Gies, Pontiac, Mich. 

Fig. 8 B. M. Mangan, Los Angeles, Calif. 

Fig. 9 William Katcher, Cleveland, Ohio. 

Fig. 10.—J. B. Bush, Providence, R, I. 

Fig. 11--S. E. Frey, Middletown, Ohio. 

Fig. 12.—Otto Lindahl, Oakland, Calif. 

Fig. 13.—"J. D. R.,” Janesville, Wis. 

Fig. 14.—J. R. Plauder, Oakand, Calif. 

Fig. 15.—Wm. J. Atz, Atlantic City, N. J. 

Fig. 16.—H. A. Rice, Argyle, Minn. 

Fig. 17.—John Cersosimo, Concord Junction, Mass. 
Fig. 18.—George Monroe, St. Cloud, Fla, 

Fig. 19.—James Lake, Utica, N. Y. 

Fig. 20.—W. HL. Smith, Wilmington, Del 

Fig. 21 W. E. Glover, River Rouge, Mich. 

Fig. 22.—-Albert Russ, Bethany, Mo. 

Fig. 23 Louis Liess, Union City, N. J. 

Fig. 24 Fred C. Speich, Tacoma, Wash. 

Fig. 25.—Wm. H. Finlay, Hastings-on-the-Hudson, N. Y. 
Fig. 26.—George E. Hardin, Humboldt, Kans. 
Fig. 27.—G. W. Broomfield, Brantford, Ont., Can. 
Fig. 28.—George Jones, Youngstown, Ohio. 


In handling the drawing problems, we are constantly 
on the alert to improve them as an educational medium, 
and we shall soon shift away from the particular type of 
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Fig. 4 


g Methods 


A session of the Schoolmaster and his Class 


in 


problem that we are now to consider. This change does 
not mean for a second that this sort of problem, and the 
problem involving the connection of incorrect plumbing 
elevations, are not very wonderful in their educational 
qualities, but we have used them largely in our past work, 
and now we are going to try something a bit different. 

Many of the future problems, for some time to come, 
will call for the making of a plumbing elevation, the work 
being based on definite floor plans. 

We know that this type of drawing problem is going to 
appeal to many members of the class, and particularly to 
those who seem to be most in earnest and in the work 
for all they can get out of it; we know this because many 
in the past have asked for such problems. 

If there is any particular kind of problem that would 
help you, please do not fail to let us know about it, for 
if it will help you, ten to one it will help others, and if 
it seems wise to do so, we shall be glad to add the new 
problems to our schedule. 


Plumbing Problems are published in “Domestic Engi- 
Solutions of these Prob- 
When a few dozen 
Solutions have accumulated, the drawings along with in- 
struction on them are published in a “Schoolmaster” 
This is a “Schoolmaster” article. 


neering” on alternate weeks. 
lems are then sent in by readers. 


article. 
OR some time we have been “bulking” several very 
common errors that occur in a considerable number 


of the drawings. Our idea in doing this has been to over- 
come as far as possible, the monotony of calling attention 





Fig. 7 Fig. 8 











August 14, 1926 


DOMESTIC ENGINEERING 39 





The Whitehouse China Faucet 


(PATENTED — OTHERS PENDING) 


The Whitehouse Triumphs in Beauty 


The Whitehouse China Combination Sink 
Faucet is the plumbing industry’s newest and 
biggest contribution to home beauty. 


It is a compact unit of snow-white china with 
a concealed soap pocket and a swinging spout. 
Unique in design and grace, it sells upon sight. 


The china aristocrat of combination sink fix- 
tures requires no polishing as do brass faucets. 
Harmonizing with the clear white of the sink, 
it becomes almost a part of the sink itself. 


A soap pocket is unobtrusively concealed 
within the fixture and does not detract from 
the pleasing liquid lines. It is also invisibly 
drained. 





Oo 


Water at just the proper temperature is pro- 
vided by a swinging china spout. A damp rag 
cleans the china quickly. 


Water-carrying parts concealed within this 
China Combination Sink Faucet are made of 
the ‘‘Everlasting’’ Morgan Bronze Metal, to fit 
all sinks with 8-inch center drillings. 


China used in this faucet is the highest grade 
vitreous ware known. 


Whitehouse Beauty can replace any ordinary 
fixture with surprisingly little difference in 


cost. 





HIGHEST GRADE PLUMBING FIXTURES IN THE WORLD 


THE MORGAN BRONZE CO. 


:: CLEVELAND 
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Mew Low Prices 


on DURO Deep Well Pumps 


In one sweeping stroke Duro has made 
it possible for dealers to save thous- 
ands of dollars in pump purchases. 

































Duro’s new low prices on deep well 
pumps mean that dealers will make 
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repeatedly to these common and therefore uninteresting 
errors. An objection to this plan, however, is that it 
does not allow the entire criticism of a given drawing to 
be made in a single paragraph. To overcome this, we 
have a new plan. 

We are going to represent each one of these several 
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33 and 36 should be vented. The refrigerator drip sink 
is crown vented. The refrigerators should be trapped. 
The drinking fountain traps should be vented, as noted 
in the discussion of Fig. 1. 

Fig. 3.—We note the use of several wet vents, which 
seems O. K. to us. Why not connect 10 and 11 into the 
vent of 9, also 25 and 26 into the vent of 24? It would 
be better to connect the loop vent for 18 between the 
last two fixtures, which would allow the foot of the vent 
to be washed. Error D applies to 6. The right hand 
fixture of group 15 is not vented. Why not wet-vent 20 
by connecting into the waste of 21? 

Fig. 4.——-Error A is noted on 6, 11, 20, 26 and 32. 
At 32, each fixture should be separately trapped. While 
showing the cellar drainer connected, a note accompany- 
ing this drawing states that it should be omitted. A com- 
parison of two such drawings as Figs. 1 and 4 will be 
helpful, as the venting of the two drawings is done quite 
differently. 

Fig. 5.——Error A is noted at 11 and 26, and error C 
also appears. It is generally better to connect a vent 

stack back into its soil or waste stack 





errors by a certain letter, and under 
the criticism of each drawing, call 
attention to such errors simply by 
specifying the letters applying to 
them, 

Thus, in our criticism we will make 
the following references: 

A—refers to the erroneous prac- 
tice of using crown vents, continuous 
vents being the correct practice. 

B—refers to the use of a 90-degree 
elbow at the lower turn of the vent 
taken from the water closet bend. 

C—refers to the connection of the 
cellar drainer. There would certainly 
be no use for a cellar drainer under 
the conditions that exist here, for ist here. 
any cellar drainage which may ac- 
cumulate can be cared for in the 
usual manner, by gravity. Most of the 
drawings show the cellar drainer con- 
nected, while six or eight throw it 
out entirely. Perhaps it is hardly fair 


practice. 


closet bend. 





to its stack. 





KEY TO CORRECTIONS 


“A” refers to the erroneous of openings through the roof is 
practice of using crown vents, con- 
tinuous vents being the correct 


“B”’ refers to the use of a 90- 
degree elbow at the lower turn of 
the vent taken from the water 


*“*C”’ refers to the connection of 
the cellar drainer. There would 
certainly be no use for a cellar 
drainer for the conditions that ex- 


“D”’ refers to the unnecessary a ; ; 
venting of a top-floor fixture close In order to be initiated into this 


These letters are used in the cor- 
rections in order to save space. 


than to carry it through the roof, as 
the latter is more expensive, and on 
general principles the least number 


preferable. The left hand vent in 
group 3 seems superfluous, also in 
14, and the right hand vent in 29. 
When we say this, we take it for 
granted that circuit venting is in- 
tended. The special fixture into which 
the refrigerators drip, should be 
* vented. Even though it were O. K. 
to use a cellar drainer, it would not 
be a good idea to discharge the drink- 
ing fountains into the cellar drainer 
pit, when the opportunity is present 
to discharge them by gravity in the 
usual manner. 


* 


* 


world-wide plumbing class all that 
is necessary is to send in a solu- 
tion of a plumbing problem. They 


appear in “Domestic Engineering” 








to put into the problem just such 
a “hole” as this for one to stumble 
into, but at any rate it will serve to keep you on the alert. 

D—refers to the unnecessary venting of a top floor fix- 
ture close to its stack. Reference to the drawing problem 
which is to be found on page 37 of the May Ist issue, 
will show that we have indicated the location of the three 
main stacks that are to serve this plumbing system. 

The discussion follows: 

Fig. 1.--This drawing is well thought out, and there 
is little to criticize, except error C. A line of drinking 
fountains may be connected direct to the drainage system, 
or it may have an indirect connection, same as a line of 
refrigerators. When directly connected, the drinking 
fountain should be treated as any ordinary plumbing fix- 
ture, which means that each fountain should be vented. 
If no vents are to be used, the fountain should be con- 
nected as in Fig. 3. We note the use of a number of 
wet vents, which are O. K. 

Fig. 2.—Error A is noted in connection with 11 and 
26. 9 and 24 should be vented. Group 3 should be 
vented, with the exception of the water closet nearest the 
stack. We would say that 6 needs to be vented. 20, it 
seems to us, would more naturally connect into stack C. 


every other week. 





















































Fig. 11 


IG. 6.—-This layout is well done. It will be noted that 
Fin fixtures are paired wherever possible, each pair 
having a common vent. This is good practice, although 
not always easy to accomplish. The right hand fixture 
in group 2 wastes into the main vent stack, which we 
presume to be an oversight. 6 enters a 4-inch stack, and 
even though 5 enters above it, we personally feel that 
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it would be far better practice not to give 6 a special 
vent, but allow it to be vented by the stack. It seems 
to us that plumbing codes could be greatly improved if 
changed to allow such practice as mentioned, rather than 
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to demand the unnecessary and expensive work involved 
in the method here shown. Error C is noted. The con- 
nection of the cellar drain into the cellar drainer pit, is 
of course wrong. The drainer should be omitted, and 
the cellar drain substituted. The connection from the 
cellar drainer seems to be vented, and this not only ac- 
complishes no good result, but actually acts as a by-pass, 
through which drain air may pass from the drainage 
system into the cellar. 

Fig. 7.—The urinals in groups 2 and 27 are shown 
with S traps. Such fixtures when served by a circuit vent, 
should have P traps, as in Fig. 1, and it is very likely 
that the intention was to show P traps. Neither of the 
wash trays (32) is vented. We do not like the connec- 
tion of the left hand fixture of the 19 group. See criti- 























Fig. 15 


cism under Fig. 6 of connection of 6. Error C is noted. 

Fig. 8.—Error A is found in connection with 2, 11, 
26 and 27. 32 not vented. We think the carrying of 
vent stacks alongside their waste or soil stacks, as in Fig. 
9, more practical than to handle them as in this drawing. 

Fig. 9.—Error A is found in 2, 20, 26 and 27, also 
errors C and B are noted. While 32 shows a method 
of connecting laundry tubs that is used in some cities, 
nevertheless we cannot feel that it is a first class method. 
It seems to us that this connection would result in the 
floor drain after a time becoming very foul and creating 
a nuisance, We believe that the laundry tubs should 
be given as much care as the kitchen sink. In our opin- 
ion also, it is poor practice to connect several lavatories 
into a single trap, as in 19. We believe each fixture 


should have its own trap; this is true also of 15. See 


discussion of Fig. 6 for connection of 6. 34 and 35 are 
unvented. 
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Fig. 10.—This is a very creditable drawing. The com- 
bination sink and tray is generally installed with a single 
trap. See under Fig. 6 for discussion of 6. Error C is 
noted. Under many plumbing codes, 12 would be con- 
sidered vented by the waste connection of 13 if the latter 
were 2 inch, and we feel this would be O. K. 

Fig. 11.—This is a very well laid out elevation, and 
there is but little to criticize. We believe it to be laid 
out according to the Ohio State Code, this being based 
on the fact that 2-inch relief pipes are used on the circuit 
vent lines for water closets, and also because the water 
closet connections are made into the side of the waste fit- 
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Fig. 17 Fig. 18 


tings when circuit or loop vents are employed. The use 
of vent stacks does not seem of so practical a character 
as in such layouts as Figs. 1, 3, 4, ete Possibly a com- 
parison with these would be helpful. 

Fig 12.—Error D applies to 5; error C is to be seen, 
ahd error A applies to 11, 26 and 27. 
many roof connections. Generally speaking, as few pipes 
should pass through the roof as possible. We can see 
nothing gained by running stack A and its vent stack as 
here shown. 
such as seen in Fig. 23 for instance. A comparison of 
the layouts may perhaps make this criticism clearer. 
While the line of drinking fountains is supposed to be 
vented, as a matter of fact, 17 and 23 are not actually 
vented. The refrigerator drip sink is not 
should have a P trap with continuous vent 


There are too 


A more systematic layout would be better, 


vented it 


























Fig. 20 


Fig. 19 


The Plumbina Problems presented in “Domestic En- 
gineering” are now being studied by master plumbers 
plumbing inspectors and sanitary engineer in this coun 
try, in Porto Rico, Cuba, Mexico, South American coun- 


tries, Great Britain, Norway, Sweden, France, Germany, 


Japan, Hawaiian Islands, China and Manchuria. 
. 13.—This drawing comes from a member who has 
an idea that this first attempt of his is more or less 


of a failure. He advises us to discard his work if found 
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to contain too many mistakes. In reply we want to say 
that this Class is the place for men who are trying to 
learn more about plumbing, and that if he is willing to 
accept our criticisms in the same spirit in which they are 
made, and is willing to study and compare the other 
drawings, we venture to say that before long he will be 


sending in drawings that are entirely creditable. Error 
A occurs in 13, 19, 21 and 26; error C also occurs. The 


main vent stacks for stacks A and C should continue up 
into the soil stack above the highest fixture. 
fixture separately trapped, also 27, 
9, 10, 11, 15, 19, 20, 24, 25, 28, 32, 33 and 36 should 
loop vented, the connection 
the last two fixtures. Why 
The refrigerator 
and not 


and connect 
2 should have each 


be vented If 19 is to be 
should be taken off between 
not vent 29 in the same manner as 3? 
stack 
connect into the extension of stack C. 


should pass separately through the roof, 


Fig. 14 The layout is not quite so systematically made 
as we would like to see it, and we suggest a study of 
those drawings in which the soil and vent stacks run 


Error C occurs. See Fig. 6 for discus- 
sion of connection of 6. 
Fig. 15 


all cases 


up side by side. 


Circuit venting is not applied in 
In the case of 18 it is correctly done, but not 


correctly 
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Fig. 21 


in 2, 3, 14 or 29. In 2 and 29 the vent should be taken 
off between the last 3 and 14, the cir- 
cuit vent should be made as an extension of the horizon- 
tal soil line, but should not be taken off the waste con- 


two fixtures. In 


nection as here shown. Error C occurs. 6 and 20 are 
generally provided with a single trap and waste connec- 


tion rather than a complete equipment for each part 
of the fixture. 

Fig. 16.—It will be observed that in this layout circuit 
vents are largely in use, which is O. K., but it does not 
seem to us that the tying up of the soil and vent lines as 
here done, is as practical as to run the vent lines parallel 
with and close to the soil stacks. Two methods of dis- 
charging the fountains and refrigerators are shown. A 
note accompanying this drawing states that the maker 
has been opposed to direct connection of fountains ever 
since he found one of these fixtures in a school house 
not being used. We do not know that this is a final ar- 
gument against direct waste connections for fountains, 
for the same thing could happen with a lavatory, sink or 
other fixture. 

The Plumbing Problems presented in “Domestic En- 
aginecring” are published in pamphlet form and in this 
form are studied by advanced students in plumbing 
schools throughout the United States. Drawings from 
apprentices are not published, but if requested by the 
instructor, a letter of instruction is sent to cach appren- 
tice who sends in a solution. 
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IG. 17.—The various loop vents are O. K., except for 
Fi. fact that the vent connection should be taken off 
at a point between the last two fixtures in the group 
This method allows the connection to be washed 
by the flush of the last fixture. We note several wet 
vents, which are O. K. Error C is to be noted. 

Fig. 18.—The best method of connecting circuit and 


loop vents is to make the connection in front of,the last 


vent 


























fixture on the line, so that the connection may be washed 
by this last fixture. Error C occurs. The refrigerators 
should have their own stack, and be connected as in Fig. 
19. Refrigerators should never be connected directly into 
the drainage system. 

Fig. 19.-—There is not much criticism to be made of 
connections. Since other groups of fixtures have circuit 
vents, why not do likewise with 18? Several wet vents 
are used, and these seem to us O. K. 

Fig. 20.—-Most of the venting in this layout is circuit 
venting, which is good practice. On the urinals in group 
2, what appear to be S traps are used, but we take it for 
granted that P traps are intended. The use of S traps 
on circuit vents is wrong practice. The fixtures on stack 
A should be vented, also 15, 21, 28, 32, 33, 34, 35 and 36. 
In the case of fixtures 32, 34 and 35, also 28, S traps are 
used, and it is our firm opinion that no such trap when 
located on a circuit vented line, is free from the danger 
of siphonage. Since the drinking fountains are connected 
directly into the drainage system, they should be vented. 
If indirect connections are used, of course no venting is 
required. Error C occurs here. 

Fig. 21.-—Vents for water closets have square bends 
at the lower turn, which prevents proper drainage for 
them. Fig. 25 shows them well connected. 24 is vented 
twice; instead of connecting into the closet connection, 
the main vent should connect into the stack. 
The main trap should have two clean-outs, and the fresh 
air inlet should connect from a fitting next to the main 
trap. The two vents for the fixtures in group 19 are 


; 


however, 
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ample; therefore the third vertical pipe has no value. 
This fact is true also in the case of 26, 20 and 27. 6 
needs no vent if connected to the stack as in Fig. 24. The 
drinking fountains should be vented since they are con- 
nected directly into the drainage system. We note error C. 

Fig. 22.—There is practically no criticism to be made 
except concerning the refrigerators and drinking foun- 
tains. Refrigerator traps are never vented, for the reason 
that because they are not connected directly into the 
drainage system, there is no danger of their siphonage. 
Drinking fountains may be connected directly or indi- 


rectly, but when indirectly connected, as in this instance, 
they do not require venting. The refrigerators and foun- 
tains may be connected as in Fig. 16 or Fig. 17. Error 
C occurs here. 
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Fig. 27 Fig. 28 


Fig. 23.—-There is nothing that we feel like criticising 
in this drawing. It is one of the best that has been sub- 
mitted. 


If any member of this Plumbing Class has a sugges- 
tion for the benefit of the plumbing instruction presented 
in the “Domestic Engineering” Plumbing Problems and 
the “Schoolmaster” articles, he is urged to send it in. 


IG. 24.—This also is a good drawing, with little to 
a cmeain We note many wet vents, and feel that the 
practise as here shown, is to be favored. However, why 
not enter 25 trap into 26 vent, also why not enter the 
single 19 waste into the floor drain vent? 35 might con- 
nect directly into the vent stack, thus saving the expense 
of a yent. We note error C. 

Fig. 25.—Error D applies to the left hand fixture in' 
groups 2 and 3. The best practise would call for a sep- 
arate trap for each 19 fixture. Error C applies to 37. 
Since the drinking fountains are directly connected to the 
drainage system, they should be vented. 

Fig. 26.—Error B applies to a number of the water 
closets. The two left hand fixtures in group 2 should 
be vented. Error D applies to the left hand fixture in 
group 3. The drinking fountains should be vented. 

Fig. 27.—Error D applies to the left hand fixtures of 
groups 2 and 3, also to 5 and 6, and error C is noted. We 
think it would probably be better to provide the drinking 
fountains with their own separate stack. 

Fig. 28.—Error A noted in connection with 20 and 21. 
We like the use of wet vents shown in this drawing. The 
discharge of 32 into the cellar floor drain is allowed in 
some cities, but to our mind it is very poor practice, and 
we would expect very foul conditions surrounding the 
drain. 

This lot of drawings, it seems to us, is unusually good, 
—in fact we feel that the quality of the drawings that 
are being submitted in connection with the drawing prob- 
lems is steadily improving, and we believe this means 
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costly and dangerous. 


The entire resources of the great Stock- 
ham organization are devoted to the pro- 
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that the effort being put forth in this work is bearing 
fruit, and for this we are very grateful. 

One feature stands out quite prominently in this lot 
of drawings,—the fact that circuit venting has so gen- 
erally been employed. Undoubtedly this type of venting 
is being employed more and more, and under right con- 
ditions, it certainly is the preferable method. 








| Practical Problems—No.1 
| $3 paid for acceptable ideas 


A Way to Attach a Trailer 


NE ingenious master plumber does not use a motor 
QO truck in his business but he uses trailers which he 
He says this is an advantage 
in several ways. He also saves time in hitching on to 
the trailers by means of an ingenious coupling device 
shown in the illustration. Without this device, it is dif- 
ficult to back the car accurately so that the end of the 

















| trailer can be attached to the rear of the car without 
| some one being compelled to pull either the car or the 


trailer into place. So he has attached a swinging arm to 


fear of Truck 


Shatt of Trailer 
C= 
SS 


one side of the rear of the car. Then, if he backs within 
one and a half or two feet of the trailer tongue, by swing- 
ing the rear arm and the tongue of the trailer, he can 
connect the two. All he has to do then is to back the 
car a few inches more, as shown by the arrow, and the 
tongue of the trailer automatically comes in place in the 
middle of the rear of the car and is fastened by nieans 
of a hook which is chained to the rear axle.—From J. A. 
S., Wichita, Kans. 














DISTRICT OF COLUMBIA MASTER PLUMBERS TO 
HOLD OUTING 

Preparations are being made by the master plumbers 
of the District of Columbia for their annual field day and 
outing August 18 at Chapel Point, Md. They will gather 
at 9 o'clock in the morning at Peace Monument, directly 
in front of the United States Capitol, and form a motor 
caravan. About 50 master plumbers from Baltimore 
are expected to join the caravan when it passes through 
that city on its way to the outing. 

Officials of the District Government have been invited 
as guests of the plumbers, as have the local supply dealers. 
Police of Washington have promised to escort the caravan 
through the city and a detachment of Maryland State 
Police has been assigned to keep the roads of that state 
cleared for the men. 

Details—even to the chartering of a repair truck for 
emergency uses—have been worked out by a committee 
composed of J. E. Heffron, chairman; R. J. Barrett, Frank 
Bentley, J. E. Boyland, D. H. Alsop, G. J. Cross, Jr., T. 
E. Clark, H. R. Eberly, H. C. Eslin, G. W. Hanes, J. M. 
Hall, R. H. Hillsinger, F. W. Koehler, J. BE. Leins, M. J. 
McCarthy, W. E. Owens, C. W. Sorrel and H. A. Scroggins. 
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The clipping is from 
Mid-Continent Pur- 
chaser. It shows un- 
mistakably how easily a 
little effort to stop waste 
can return huge profits 
by the saving. Look 
into your own business 
and possibly you'll find 
how you can turn waste 
into profit. 
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How Beaver Die 
Stocks Turn 
Waste Time Into 
Profit 


Minutes— money 
making minutes—the 
minutes you buy from 
your fitters and sell to 
your trade, are lost 
every time you spend 
time to change dies and 
bushings. It’s time 
bought and paid for, 
and wasted. It can’t be 
salvaged— it’s gone. 

But you can save 
those money making 
minutes with Beaver 
self-contained Die 
Stocks, Beavers have 
no unnecessary loose 
parts to hunt for or 
change—to add to the 
cost of the job—and to 
cut holesin your profits. 

Set the dial plate to 
size and a Beaver Die 
Stock will cut.a thread 
in the\time it_takes to 
change parts. 





Set the dial to size and 
a Beaver is Ready 














ZEAVE 
Money Making Pipe Tools 


Mention Domestic ENGINEERING when writing advertisers. 





HE Plumbing Contractor who does his 
work without waste of time and labor has 
lower costs—and that’s why he can quote lower, 
get the job, and still make a substantial profit. 


It’s sound economy to buy time and, labor 
saving advantages, even if the first cost is a ( 
trifle more. Time and labor saving advantages 
can’t be made and sold at bargain prices. The 
Plumbing Contractor who sells his customers 
quality fixtures knows that cost isn’t the price 
paid when bought—but the money spent to use, 
operate and keep in repair the thing bought. 


Profits don’t always come from work done— 
they come also from little savings, gathered here 
and there, which, in a short time become a siz- 
able item. 


If you are interested in lower costs and greater 
profits, the Beaver catalog will show you how 
to take advantage of a loss, and how to turn 
it into profit. 


The Coupon Will Bring It 












The Borden Co. 


510 Dana Avenue 
Warren, Ohio 
THE BORDEN COMPANY, 
Warren, Ohio. 
If Beaver tools will pay me a profit by saving time 
and labor—send me complete descriptive literature 
showing how they do it. 
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| Poisoned Air 


(Continued from page 23) 
“The first effective ordinance against the prevention of 
smoke was adopted in Chicago back in 1883. This ordi- 
| nance, however, only pointed out the fact that dense 


Pp | smoke was a nuisance and a menace to the property and 
Pr S m of forbade its continuance. It took no cognizance whatever 
essure ste of the apparatus which produced the dense smoke. 


“Along about 1910 the city smoke inspectors in many 


. 
Hot Water Heating cities began to look into the type of apparatus that was 


producing the smoke and in this way called the attention 


uses the of engineers and manufacturers to the possibilities in the 


development of apparatus which would burn bituminous 


ed Le Wwe coal smokelessly. 
op CZ a “Along about 1912 smokeless low-pressure heating 





boilers began to appear on the market. During the first 
few years only a few of them were installed but since 
that time there has been a consistent growth both in the 


water relief valve number of types of boilers produced and a steady develop- 
ment in quality of the boilers. 

“In the early days of smokeless boilers all that was 

APPROVED necessary to earn the name ‘smokeless’ for a boiler was 


to produce a boiler which, when very carefully fired ac- 


a 
by the Underwriters cording to a prescribed set of rules, would smoke for 


only a small part of the time. Little attention was given 
4 to economy or to the adaptability of boilers or furnaces 
Laboratories to conditions met in practice, and no attention whatever 

MADE BY was given to the one most important phase of the ques- 

NEPT UNE METER ca tion, that is the ease with which the boiler could be fired 


50 EAST 42 ND. ST. — NEW YORK NY. and cared for. 
“The development of this industry is exactly analagous 


to that of many industries. In the first phonograph all 
that we expected was a squeaky metallic imitation of the 
human voice. It was only by a gradual process of develop- 
ment that the modern type of talking machine was pro- 
duced. So it has*been with the automobile, the radio and 
other modern devices, the smokeless boiler included. 
“The first smokeless boilers required a very skillful 
fireman to get even reasonable results. In the latest 
types of smokeless heating boilers, most of the difficulties 


encountered in the earlier models have been entirely 
omervliiie oma 


“Another development that is helping us toward a 
(S I W ) realization of our dreams of smokeless cities, is the intro- 
* e . : , 
duction of oil and gas as fuel. 

“Many boilers of the older types are not adapted to 
these fuels and undoubtedly it will be necessary to replace 
many of these with modern types of boilers so that oil 
can be economically burned in them.’”’ 


* = 
BUREAU WORKS OUT ADVERTISING PLAN AND 
Soil Pipe and — 


e ® The National Trade Extension Bureau, through its 
Fittin S Sales-Help Service Department, announces that it has com- 
g pleted a plan by which it will offer direct service to master 
plumbers and heating contractors on advertising matters. 
The plan includes the preparation of an advertising 
schedule, taking in various mediums, the amount of ad- 
vertising to be regulated by budget. The appropriation is 
to be based on the previous year’s sales volume. 
. A chart has been prepared indicating correct relation- 
Are Full Weight ship of fixed charges to volume and capital. Another form 
shows various advertising mediums, with columns for ex- 
penditures month by month, each column showing also 
the amount set aside in the budget for that particular 
kind of advertising during each month. A questionnaire 
has been drawn up to help the contractor in placing full 
information before the Bureau. 
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Who Should Sell Oil Burners? 


(Continued from Page 31) 


wants a dealer that will sell his particular make of burners 
and no other. We used to feel that way about it, but we 
long since learned that it was one of the weakest points 
we had. Suppose every boiler manufacturer or a radiator 
manufacturer had followed out this policy of selling only 
through their agents. They would not be where they are 
today.” 

Another comment on the plumbing and heating man as 
an oil burner salesman, from a well-posted installation 
man, says: 

“The principal trouble is that they will not install suc- 
tion lines that are tight, and as none of our burners are 
installed with gravity feed, it is absolutely necessary to 
have tight suction lines in order to make the burner work 
successfully.” 

It seems evident that the plumbing and heating men 
referred to above were not the type of plumbing and heat- 
ing man known to the oil burner manufacturer who has 
900 plumbing and heating men among his salesmen and 
distributors, nor is he the type known generally through- 
out the trade. The heating contractor or master plumber 
who does not know enough to make suction lines tight 
should not be in the heating or plumbing business, be- 
cause tight lines are just as necessary in his regular work 
as they are in the installation of oil burners. 

An oil burner concern from Connecticut says: 

‘We give the heating contractor preference over a mas- 
ter plumber in our choice of a dealer to distribute and sell 
oil burners. We believe that both the heating and plumb- 
ing contractor should materially extend their knowledge of 
specialty merchandising. 

“It is generally conceded that 50 to 90 per cent of the 
heating and plumbing contractor’s business comes to him, 
but this is not true of oil burner sales. While there is 
no question but that a large percentage of the general pub- 
lic is sold on oil burners, the dealer, whether he be a heat- 
ing or plumbing contractor, or an exclusive oil burner 
dealer, must have the proper sales vision to seek out and 
sell the able-to-buy prospect.” - 

And so it goes. But no matter whether the oil burner 
manufacturers like the heating contractor and master 
plumber or not, and no matter whether the plumbing and 
heating trade is sold on the oil burner or not, the fact re- 
mains that heating and plumbing men in substantial num- 
bers are going into the oil burner business, and it is evi- 
dent that the installation and sale of oil burners is gravi- 
tating toward the heating and plumbing industry. 

In a survey conducted about a year ago, 105 plumbing 
and heating men from various parts of the United States 
volunteered the information that they had found an oil 
burner that was satisfactory to them and to their custo- 
mers. 

This survey and an answer to the question ‘What 
oil burner shall I sell?’’ as well as various other papers 
containing valuable information on the subject of oil burn- 
ers may be had for the asking by writing to the research 
department of ‘‘Domestic Engineering.” 





WESTCHESTER COUNTY PLUMBERS AND FITTERS 
TO HOLD OUTING 

The annual outing of the Master Plumbers’ and Steam- 
fitters’ Association of Westchester County, N. Y., will be 
held at the Colony Inn, City Island, again this year. The 
date is August 19th. D. M. Conklin is in charge of ar- 
rangements again and Harry Singer will handle the field 
sports, including the baseball game. 
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A Real Bath Tub 
For Rural Homes 


The ROBERTS All-Steel Stationary Bath Tub 
with its large rolled rim is just the item that you 
will find it profitable to feature for suburban 
homes, farm houses and summer cottages. It is 
white enamel inside and out and has the ap- 
pearance and wearing qualities of a high grade 
porcelain tub. Made in four sizes. 


Write For Full Details. 


ROBERTS METALLIC BATH TUB CO. 
734-36-38-40 Meldrum Ave, : Detroit, Michigan 
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Heating Residences 


Heating Resulences 


AND 
Small Buildings Small Buildings 


Gives a thorough descrip- 
tion, with plans and illustra- 
tions, of the heating systems 
used in heating small build- 
ings, such as cottages, bunga- 
lows, two-story residences 
and small garages. 


It takes a typical cottage, 
bungalow, two-story resi- 
dence and small garage and 
explains, step by step, the 
heating of each of these buildings by steam, vapor and 
hot water. ; 

All details of the systems are thoroughly described and 
illustrated. The layouts are 80 simple that any steam- 
fitter can use them as guides. 

Proper main and pipe connections, the proper connec- 
tions of chimneys, details about vapor heating and many 
other important features are explained. 

Heating Residences and Small Buildings contains 
much practical information and will make a valuable 
addition to any contractor's library 


Price, $1.00 Postpaid 
Published by 
Domestic Engineering 


BOOK DEPARTMENT 
1900 Prairie Avenue :: Chicago, Ill. 
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In 


24 


hours! 











In 24 hours from the time you place your order we can deliver a 
Pneumatic Water System. That's Chicago Pump Service! 

The Chicago Pump Company Pneumatic System pictured above 
is designed to automatically supply any size flat or building with 
water without the use of a roof or attic tank. The system is in- 
stalled in the basement between the city main and building riser. 
Plenty of water is kept in the storage tank at all times aulomatically. 
Units of all sizes are kept in stock ready for 24 hour delivery. The 
prices are unusually low for such a splendid outfit. Let us send 
you bulletin 111 which fully describes the pneumatic water system 
and tells you how to figure the proper size unit for any building. 


CHICAGO PUMP COMPANY 


Circulation Sewage Condensation 
Bilge Fire House acuum 


2312 WOLFRAM ST. CHICAGO, ILL. 
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“The Name is SHERWOOD” 


—And you needn't be a Sherlock Holmes to find that out. When 
you're looking for a ball-cock that combines simplicity with rugged- 
ness and quiet-plus operation, you ll inev itably turn to Sherwood 
Of course Sherwood Ball-Cocks cost a little more, but the differ: 
ence 1 in quality. When you're installing a high-grade bath 


room, don't curse the whole job with a poor ball-cock Your 
customer will thank you—and the trouble free service will pay you 
There's nothing to get out of order on a Sherwo i BallCock 
One pin holds all parts in place All wearing parts are of bronze 
with steam metal seat. Shuts off without whistling under any 


city water pressure. Ask your jobber 


SHERWOOD BRASS WORKS 


Jetferson & Mt. Elliott Aves Detroit, Michigan 


HERWOOD 
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Convention Dates 


September 15, 16 and 17.—The quarterly meeting of the 
National Association of Brass Manufacturers, at Cleveland, 
Ohio. 

September 22.—Conference on Simplified Practice by Man- 
ufacturers of Vitreous China Plumbing Fixtures, at Com- 
merce Building, Washington, D. C., under the auspices of the 
Simplified Practice Division of the U. 8S. Department of Com- 
merce. 

September 28, 29, 30, and October 1.—The annual meet- 
ing of the American Society of Sanitary Engineering, at 
Washington, D. C., with headquarters at the Lee House. 

October 11-15.—The eighth annual convention of the Ameri- 
can Gas Association, at Atlantic City, N. J. 

May 17 and 18, 1927.—The annual convention of the Penn- 
Sylvania State Association of Master Plumbers, at Harris- 
burg, Pa., with headquarters at the Penn Harris Hotel. 


Outings, Picnics and Golf Tournaments 


August 17—The monthly tournament of Eastern Trade 
Golf Association, at Shackamaxon Country Club. 

August 17.—The monthly tournament of the Metropolitan 
Trade Golf Association, at the Winged Foot Club. 

August 18.—Annual outing of the North Shore (Mass.) 
Master Plumbers’ Association at Centennial Grove, Essex, 
Mass. 


August 18.—The annual outing of the Master Plumbers of 
the District of Columbia, to be held at Chapel Point, Md. 

August 19.—The fourteenth annual clambake and outing of 
the Master Plumbers’ Association of New Bedford and Vicin- 
ity, at Sylvan Grove, on the Taunton-New Bedford Road. 

August 19.—The annual picnic of the Associated Master 
Plumbers of Rochester, N. Y., at Island Cottage on the shore 
of Lake Ontario. 

August 19—The annual outing of the Master Plumbers’ 
Association of the Oranges, N. J., to be held at Seidler’s 
| Beach 

August 19.—The annual outing of the Master Plumbers’ and 
\ Steamfitters’ Association of Westchester County, N. Y., at 
the Colony Inn, City Island. 

August 20.—The annual picnic of the Shenandoah Valley 
Sanitary Plumbing & Heating Engineering Association, End- 
less Caverns, 40 miles north of Staunton, Va. 
| August 21,—The first annual outing of the Master Plumbers, 

Steamfitters and Sheet Metal Workers Association of Eliza- 

beth (N. J.) and Vicinity, at Blue Hills Plantation, near 
| Dunellen, N, J. 

August 21.—The annual outing and dance of the Master 
| Plumbers’ Association of Richmond Borough, New York City, 
| at Semler’s Park, Grant City, Staten Island. 

August 21.—The annual outing of the Master Plumbers’ 

Association of Allentown, Pa., at Saeger’s Bungalow, 

August 21.—The annual outing of the Plumbing and Heat- 

ing Salesmen of San Francisco, Calif., at Sawyers Spring 
} Valley Camp. 

August 25.—Monthly golf tournament of the Plumbing Con- 
tractors’ Association of Chicago, at Oak Hills Golf Club. 

August 26.—Outing of Master Plumbers’ Association of 
Connecticut at Champs Park, Bridgeport, Conn. 


August 26.—The annual stag outing of the Manhattan 
| Branch of New York City Master Plumbers’ Association, at 
Karatsonyi’s Resort on Long Island. 

August 28.—The annual outing of the Queensboro Branch 
of the Master Plumbers’ Association of New York City, at 
Naragansett Inn, Lindenhurst, L. I. 

August 28.—The annual outing of the Women’s Auxiliary 
to the Master Plumbers’ Association of Milwaukee, Wis., at 
Grant Park. 

August 28.—The annual outing of the South Bergen, N. J., 
Master Plumbers’ Association, to be held at Cline’s Beach, 
Oakland, N. J. 
| September 1.—The annual stag outing of the Buffalo Asso- 
ciation of Master Plumbers at Dolds Wheatfield Farms. 

Sept. 2—The annual outing of the Master Plumbers’ Asso- 
ciation of Newark, N. J., to be held at Cline’s Grove, Oakland. 
September 8.—The annual outing of Bronx Master Plumbers’ 
= at Karatsonyis Park, Glen Cove, Long Island. 


























| 
| 


September 11-—The annual outing of the Master Plumb- 
ers’ Association of Jersey City, N. J., at Richfield, N. J. 

September 29.—Monthly golf tournament of the Plumbing 
Contractors’ Association of Chicago, at Greenview Golf Club. 

October 6.—Monthly golf tournament of the Plumbing Con- 
tractors’ Association of Chicago, at Mid-City Golf Club. 
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It is seldom that a pressure 
above 45 pounds is needed 
for domestic purpose 
Pressures above this put 
undue strain on the plumb 
ingsystem. Excessive pre 
sure is & positive Menace 


IS HIGH PRESSURE 


undoing your good work? 





MUELLER 
Regulating Valve 
G-9000 with Strainer 


Reduces water pressure from the mains from as 
high as 225 pounds to as low as 20 pounds 
depending upon its adjustment. Strainer inter- 


often cut out seats and washers. Water flow is 
steady at faucets and full protection is assured 
against dangerous pressure, 


MUELLER 
Relief Valve — G-9050 


Where water is heated for domestic 
use, this valve relieves the excess pres 
sure caused by the expansion of the 
water. It is absolutely dependable, 
opening freely after long periods of in- 
activity. Approved by the National 
Board of Boiler and Pressure Veasel- 
Inspectors and the American Society of 
Mechanical Engineers. 





CPR en 
Relief 


When you put in a plumbing job, you hope 
that you have done everything to give your 
customer good service and protection against 
unnecessary expense. But you haven’t—if you 
have not considered protection against high 
pressure—both direct from the mains or caused 


within the hot water system. 


High pressure in the mains, often reaching 
an excessive and dangerous point when fire 
pressure is on, is a constant menace to plumb- 
ing. Unless provided against, it may take many 
more dollars out of your customer’s pocket 
and will most certainly interfere with the perfect 
service you want your customer to have. 

Excessive pressure in hot water systems may 
cause untold damage to property and even life, 
unless dependable relief has been provided. 


At small cost any plumbing system can be 
safeguarded against this greatest menace 
high pressure. Mueller Relief and Regulating 
Valves installed on new or old jobs will eliminate 
all the dangers caused by high pressure. 


Plumbers everywhere who value satisfied 


customers and who realize the necessity of 
these ‘‘shock absorbers’”’ of the plumbing system 
are recommending Mueller Relief and Regula- 
ting Valves to their patrons. Let us send you 


complete descriptions and details. 


MUELLER CO. 


(Established 1857) 


Factories: Decatur, Illinois; Port Huron, Michigan 
Branches: 


Canadian Factory: 
New York, San Francisco, Los Af geles 


MUELLER Limited, Sarnia 


UELLE R- 


and Regulating Valves 


(No. 272] 
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IDEAL Boilers are real 


TO THE OWNER of a large building of any de- 
scription, the selection of the heating plant is a 
of matter of unusual importance. For the fuel bill 
goes on year after year, necessarily running into 


large sums of money, soon exceeding the initial 
cost of the plant. And the items of labor and 


possible repair bills are matters which no owner 

' can afford to overlook. 
i The American Radiator Company has devoted 
- especial attention to the problem of heating large 
buildings. There are not several best ways or 
several best heating plants for this purpose. At 
our Institute of Thermal Research, the largest 
heating laboratory in the world, per- 
fectly equipped and directed by men of 
scientific training and practical experi- 
ence, we have studied to perfect the 
on best heating apparatus that can be 
¢ made for large buildings of every type. 
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investments for Owners 
of big buildings 


YOU can get your share of this big- = gladly send to any list of prospects 

ger business, which means bigger you may compile, without one cent 

profits, if you will let us help you of expense to you. 

with our sales building service. This campaign has already proved 
A complete direct mail campaign _ itself to be a real business getter for 

has been developed which we will dealers everywhere. 


a) 
on 


Bigger business means bigger profits 


The heating contractor who has installed jobs in big build- 
ings is the heating contractor who is making real money. 

The prestige that a big installation brings with it means 
the chance to bid on many other buildings. 


WE HELP YOU SELL 


We'll do everything in our power to help you land big build- 
ing orders. We'll gladly put the direct mail service to work for 
you for nothing, and all you have to do are these two things: 


1 Furnish us with a list of prospects of big buildings that 
are being planned. We'll mail them illustrated letters, 


catalogs and booklets, featuring your name as our rep- 
resentative. 





2 Arrange to follow up every prospect with a personal call. 
We will gladly furnish you with ammunition to make 

your calls more successful. 

The coupon below will bring 


you the complete details of 
this new plan to help you get 


more building jobs. 


















AMERICAN RADIATOR COMPANY 





Showrooms and sales offices: New York, Boston, Providence, New Haven, Newark, Phila- 
delphia, Baltimore, Washington, Richmond, Buffalo, Pittsburgh, Cleveland, Detroit, 
Cincinnati, Asenes. Chicago, Milwaukee, Indianapolis, St. Louis, St. Paul, 
Minneapolis, Omaha, Kansas City, Denver, San Francisco, Los Angeles, 

Cee Toronto, London, Paris, Milan, Brussels, Berlin 





Makers of IDEAL BOILERS and AMERICAN RADIATORS 
and other products for heating, ventilating and refrigeration 


AMERICAN RADIATOR COMPANY 


Direct Mail Advertising Dept. 101 

1807 Elmwood Ave., Buffalo, N. Y. 

GENTLEMEN: Please send me complete details of your 
Arco Sales Plan for Big Buildings. 
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hard 


enough to thread well 


soft 


enough to prevent cracking 


guaranteed 


for your protection 


« trademarked 


for easy identification 


advertised 


to increase your business 


















































THE AMERICAN BRASS COMPANY 


GENERAL OFFICES: WATERBURY, CONNECTICUT 





Offices and Agencies in Principal Cities 
‘anadian Mill: ees ba ym a BRASS LIMITED 


ANACONDA 
BRASS PIPE 
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BUSINESS CONDITIONS 


ETS 





IN LEADING JOBBING CENTERS 








CHICAGO 


The Central West and Northwest sections of the country 
were the only ones which showed an increase in July 
building activity over that of June, 1926, and July, 1925. 
The total volume of building contracts awarded for the 
thirty-six states reported on by F. W. Dodge Corporation 
declined a little less than 5 per cent from that of June 
and a little more than 5 per cent from July of last year. 
The two sections above named, however, kept this de- 
crease from being greater, for the Central West district’s 
contracts were 7 per cent larger than those of June and 
54 per cent larger than those of last July, while the 
Northwest's total for July was 14 per cent higher than 
that of June and 32 per cent higher than that of July, 
1925. 

Although construction activity in the 36 states for the 
first seven months of the year is still 10 per cent ahead 
of that in the corresponding period of last year, April, 
May, June and July have all shown a moderate decline and 
it is the imposing totals of the first three months which 
have kept building ahead of last year so far. With less 
than five months yet to go, there is no doubt that 1926 is 
going down in history as a year of great building activity. 
While last year the curve of building activity turned 
upward in July, this was not true of 1923 and 1924 and 
statistics for the last several years would indicate that a 
moderate recession in July is to be expected. Thus it can 
not be said definitely that building has reached its peak 
and is not to recover for a while, although it might be 
said that these latest figures indicate that activity has 
settled down to normal-—if we subscribe to the idea that 
it has been abnormal in the last nineteen months. 


In the meantime, the Chicago market, serving as it 
does the two banner sections of the country, is supported 
by this large volume of building and business in plumbing 
and heating proceeds at an active rate. Shipments the 
first week of August were heavy and new orders received 
were in large volume, also Statistics of former years 
show that August as a rule is a good month in plumbing 
and heating and the orders manufacturers now have for 
shipment during the month indicate that activity will be 
well sustained. Buying is not of the anticipatory type, 
most current orders being marked for rush shipment 
Wholesalers continue to carry only working stocks, keep 
ing them at a point even with sales by steady releases and 
new fill-in orders. 

All business reports show that, with the exception of 
agriculture and the textile interests, industry as a whole 
is fundamentally good and in many instances at record 
breaking levels. Plumbing and heating are not at record 
breaking heights, a conservative estimate putting them 
about 5 per cent off of last year’s figures. In the midst 
of present good business it is possible to find many rep- 
resentative men in our field inclined to refrain from any 
optimism. In every section of the country work being 
contemplated for the future, as gauged by building per 
mits, is jn considerably less volume than a year ago. In 
those industries in which production has been proceeding 
at capacity or near capacity, stocks at sources are large 
in spite of the steady consumption drains. Almost 60 
days’ requirements are piled in some warehouses In 
other lines, curtailed production is balancing stocks with 
demand. Thus, while little complaint can be made about 
current business, the future is being discounted by many 
and noticeable efforts to cut costs are being made 

In the meantime, however, most markets are steady. 





| kent in the cases of the Central West and 
Northwest sections of the country, building con- 
tracts awarded in July, according to the figures of 
F. W. Dodge Corporation, were in less volume than in 
June or than in July of last year. The decrease for 
the whole country was approximately 5 per cent from 
the totals of both comparative months. Work con- 
templated ahead showed an even greater decrease, not 
a section in the country equalling the figures of June 
or of last July. However, the total construction volume 
started during the first seven months of 1926 was still 
10 per cent ahead of that started during the corre- 
sponding period of last year. Plumbing and heating, 
therefore, are still supported by an active building 





CURRENT ACTIVITY MAINTAINS HIGH MOMENTUM 


program. Shipments during the first ‘week in August 
were large and new orders placed amounted to a very 
substantial volume. Some leaders in the industry have 
been reported to say, however, that in their opinion 
the future makes it look advisable to pay strict atten 
tion now to costs and to practice various slight re- 
trenchments. The declining trend of building and the 
large stocks at sources in those industries in which 
production has proceeded at or near capacity inject 
this note of caution at a time when little complaint 
can be made of current turnover. Deliveries as a 
whole are being made in satisfactory time, although 
not promptly in all cases. Markets were unchanged 
during the week. 
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A Unit Fixture 
Non-Overtlow 
ilent 


Quiet in action, 
non-overflow, 
powerful flush, 
highest-grade 
fittings, cover 
fastened to tank, 
only twoconnec- 
tions, but best of 


all-ONE-PIECE! 
























W. A. CASE & SON MFG. CO. 
220 Delaware Ave. Buffalo, N. Y. 


(Potteries: Robinson, Ill.) 


ONE-PIECE 
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Reports would indicate that profits are larger than they 
were last year for wholesalers and the trade. Conserv- 
atism continues to mark activities and the lack of specu- 
lation is a good sign that radical upsets are unlikely. 
Soil Pipe 

Current business consists practically entirely of pick- 
up buying, there being no movement on the part of the 
wholesalers to load up beyond actual needs. Tonnage 
moving is mainly out of warehouse stocks and, with some 
foundries, this totals a good business. Others find it be- 
low expectations but are looking forward to the next two 
or three weeks when roughing-in work will demand more 
soil pipe. The market is holding steady. Production 
proceeds at a curtailed rate-——thus avoiding the piling of 
surplus stocks. 

Steel Pipe 

Steel pipe business is maintaining its high momentum. 
Consumption requirements are large and the movement of 
this commodity appears to be almost equal to capacity 
production. Mills are all operating at a high rate and 
various reports have deliveries from two to four weeks 
behind. However,.new orders and releases are being 
given by distributors just as needed in the majority of 
Mill prices are firm and unchanged. 

Wrought Iron Pipe 

Shipments during the first week in August were large, 
most distributors releasing their estimated month’s re- 
quirements. The trade is taking substantial tonnages for 
work in progress and the wholesalers are keeping enough 
orders in with the mills to insure adequate stocks. Mills 
are operating at a good rate and, as a rule, are able to 
make prompt shipment of all sizes. Prices are firm and 
unchanged. 


cases. 


Enameled Ware 

Shipments and new orders so far in August are in large 
volume and most manufacturers have considerable busi- 
ness booked for early delivery. In the case of some mak- 
ers, business last week showed a very noticeable spurt 
over that of the week before. Enameled ware salés ac- 
cording to the latest figures available, are about 5 per cent 
less so far this year than they were last year, although 
since May they have been increasing right along. Buyers 
are not anticipating requirements. Wholesalers’ stocks 
are heavier than they were a few months ago, but can 
still be called at working levels and most orders received 
last week were for rush delivery. Factory stocks are quite 
adequate. It is possible to get prompt delivery service on 
most staple patterns. Production is not at capacity, ac- 
cording to reports. Prices are firm and unchanged. 

Pottery 

Latest statistics from the Department of Commerce, 
Washington, D. C., show that June shipments of vitreous 
china plumbing fixtures were 363,723 pieces as compared 
with 311,409 pieces in May. Statistics on this industry 
have been compiled now since July of last year and both 
in orders received and in shipments June was the largest 
month in the last twelve months. The most noticeable 
increase was in the sale of washdown bowls and low down 
tanks. As reported in these columns in recent weeks, the 
reduced prices on wash down combinations, announced the 
second week in June, resulted in many wholesalers and 
master plumbers extending their commitments for these 
items, actual work on hand and in prospect making it look 
advantageous to stock more heavily at such savings. Fin- 
ished stocks on hand at potteries declined from those of 
May but were the largest, with that exception, of any 
month in the past year. 

July, too, was a very good month in point of volume. 
According to some reports of Chicago representatives, it 
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was the best month of the year, but figures for that period 
have not yet been released. Sources of information for 
these ‘“‘Domestic Engineering’’ reports state that August 
business so far is well sustained and, apparently, still in- 
creasing. 
factory time. 
satisfaction is expressed by makers, 


Shipments of staples are being made in safis- 
Prices have not changed. Considerable dis- 
however, with the 
lowness of prevailing quotations on staples. 
Range Boilers 

The low price market has not been changed in the 
last week. 
with: replacement costs. 
that these low quotations have resulted in considerable 


Most wholesalers are selling at prices in line 
While there are some reports 


buying by the trade, some of whom see enough business 
in sight to make it worth while to stock a number of boil 
ers at such savings, business as a whole is quite disturbed 
by the unsettled market. The attitude of a number of 
buyers is to order just for needs and the resulting move 
ment is in fair volume. Several manufacturers are mak 
ing little effort to compete at prevailing prices 
is ample for all needs. 
Plumbers’ Brass Goods 


Supply 


Department of Commerce reports for the first six months 
of 1926 show that shipments of brass faucets were con 
siderably under those for the first half of 1925, while sales 
of tubular products were about equal to those of the corre- 
sponding period of 1925. In recent weeks demand has 
been increasing to some extent, consumption requirements 
having practically exhausted old contracts and being met 
by new orders. Buying continues this week at a good 
rate, most orders calling for quick shipment. Deliveries 
can be made promptly as a rule. Prices are unchanged 

Boilers and Radiators 

A good, brisk business for a number of weeks was sus- 
tained and increased in the last week. Releases are in 
large number and new orders hold up in heavy volume 
Shipments are in excess of production, according to in 
dications, but most items can be delivered promptly from 
manufacturers’ warehouses. 
good. 


August business looks very 
Prices are unchanged and firm at the recently 
announced advance. 


NEW YORK 


Almost without exception, the answers a questioner re 
ceives when he asks about” business conditions express 
complete satisfaction with the amount of plumbing and 
heating material being used in the Metropolitan district. 
Manufacturers’ shipping departments are being kept busy 
forwarding orders received from jobbers, and wholesalers 
are turning over their stocks at a rate comparable to the 
best business periods they have ever enjoyed. Master 
plumbers and heating contractors, too, are in the main 
well pleased with the way their journeymen are being 
kept on the job, and architects’ boards are well filled with 
plans for additional building. 

From the profit standpoint, conditions are not so grati 
fying. 
this report are selling close to the cost line, while the 
jobbers’ average margin is, also, rather narrow. This 
seems to be more true of plumbing supply jobbers than of 
heating houses and pipe wholesalers, however. Appar- 
ently competition between master plumbers is still véry 
keen, as there are numerous instances of masters who 
formerly discounted their bills now taking longer periods 
to pay. As the average jobbing house has a large percent- 
age of its capital tied up in buildings, equipment and 
stock, with only a small working margin above this, this 
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condition has affected the manufacturers in many in- 
stances. 
Soil Pipe 
Seasonal slowness in demand continues, with whole- 
salers taking only enough pipe to meet the trade’s require- 
ments. Foundries are not building up stocks, and many 
have curtailed production to meet the lessened demand. 
Jobbers’ stocks also are being kept low in most instances. 
Prices continue firm and unchanged, the steadiness of 
this year’s soil pipe market being in marked contrast to 
that of last year. 
Steel Pipe 
Excellent demand from the trade continues, the small 
stocks being maintained by most wholesalers being in 
need of constant replenishing. Mills find the bulk of the 
business they receive is in small orders for early delivery. 
While occasionally a report of deferred delivery is re- 
ceived, practically all pipe is being shipped as needed 
without difficulty Prices are maintaining the same level 
that they have held since early in 1923. 
Wrought Iron Pipe 
The first week in August was marked by slightly in- 
creased activity in the wrought iron pipe market, makers 
reporting receipt of good business from wholesalers whose 
stocks had run low. Price conditions have not changed, 
mill prices continuing firm. It was early in 1923 that 
mills made their last change in prices. 
Enameled Ware 
Manufacturers’ stocks, despite large shipments, are 
holding up well, and wholesalers are experiencing little 
trouble in securing ware within a reasonable interval. One 
large company reports its factories working at capacity, 
but others are curtailing production slightly. Prices are 
firm and unchanged. 
Pottery 
One of the biggest potteries finds that incoming orders 
are equal to production, which is now about 95 per cent 
of capacity. Other reports are not quite so optimistic, but 
in general the pottery business is good. Makers of staple 
combinations who have not met the lowest prices quoted 
find it comparatively hard to sell at their sheet, however. 
Deliveries of staples are being made by most potters 
practically as needed. 
Range Boilers 
The upset price conditions have caused several makers 
practically to withdraw from the market, their salesmen 
making little effort to sell boilers at the low figures 
quoted by some of their competitors. These conditions 
also affect demand adversely, the majority of jobbers ap- 
parently buying on a hand to mouth basis. Shipments are 
being made promptly. 
Plumbers’ Brass Goods 
Contracts placed the first of the year are rapidly ap- 
proaching fulfillment, due to large withdrawals during 
the past six weeks. Makers also report a considerable 
volume of new business, consisting principally of small 
orders for goods needed in the near future. Prices have 
not changed. Deliveries can be made promptly on most 
items by the manufacturer. 
Boilers and Radiators 
With the heating season at hand, both manufacturers 
and jobbers report excellent business. The price change 
announced two weeks ago is well established. Shipments 
to jobbers and their turnover continue large. Deliveries 
are being made promptly. 
Price Changes Recently Announced 
A New York manufacturer of heating specialties re- 
cently issued a new trade price sheet applying to special- 
ties for its single pipe vapor heating system. 
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PHILADELPHIA 


While there is no boom condition apparent in the 
Philadelphia territory, a further note of optimism has 
crept into the minds of those engaged in the plumbing 
and heating business there. The prevailing opinion now 
seems to be that the first seven months of the year pro- 
duced more business than many people realized, and pre- 
dictions for good business the balance of 1926 are being 
freely made. 

There have been no startling changes in conditions to 
bring about this optimistic feeling, the new note appar- 
ently being due principally to a reappraisal of the market 
trend. Manufacturers who have bewailed the fact that 
wholesalers have largely left the responsibility for carry- 
ing stocks on the makers’ shoulders are discovering that 
this has not materially reduced their total volume of 
sales. In fact, many firms are now reporting a total busi 
ness which exceeds the same period in 1925, theretofore 
their banner year. While wholesalers’ profits are not en- 
tirely satisfactory, price cutting has not become the 


menace it was 18 months ago. Credits continue normal, 
with most contractors finding comparatively little trouble 
in settling their bills promptly. From the collection 
standpoint, contractors in Philadelphia proper and in the 
territory south seem to be in better condition than those 
to the west of the Sesqui City. 
Soil Pipe 
Demand continues seasonal, with comparatively small 
amounts of pipe being sold by the jobbers and a conse- 
quent slackness in the orders received by foundries. 
Neither makers nor wholesalers are piling up stocks. 
Prices remain firm and unchanged. 
Steel Pipe 
A large volume of this commodity is changing hands. 
mills reporting a steady demand from the wholesalers, 
who are turning a great deal of pipe over to plumbing 
and heating contractors for immediate use. Prices con- 
tinue firm. Wholesale stocks are not large, and mills are 
not finding it possible to build up stocks to any extent. 
Deliveries are satisfactory, 
Wrought Iron Pipe 
Increased activity is noted by mills, who received many 
orders during the first week of the month. Jobbers still 
continue to demand immediate shipment on practically 
all pipe ordered. Mill prices are maintaining their three 
year old level, and quotations to the trade have not 
changed. Prompt deliveries are the rule. 
tnameled Ware 
Sales from warehouse stocks are increasing from month 
to month, manufacturers report. Makers are shipping 
steadily, the aggregate volume being large. Firm prices 
generally prevail. Deliveries of staples are seldom de- 
ferred. 
Pottery 
Although some potteries find that incoming orders now 
approximate almost 100 per cent of their possible produc- 
tion, orders from the Philadelphia district do not appear 
to be keeping pace with those received from other terri- 
tories. Sales of special ware are being made in good 
number. Prices have not changed during the week. Most 
makers can deliver staples as wanted. 
Plumbers’ Brass Goods 
Requests for shipments against contracts for brass 
goods are reaching makers in good number. Jobbers had 
contracted for a comparatively smaller amount of tubular 
goods, and in consequence new business is now being re- 
ceived in good volume by makers of this type of brass. 
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No changes in prices have been announced. Deliveries in 
most instances are causing no trouble. 
Range Boilers 

There has been little change in the situation of a week 
ago, when uncertain prices were causing an unsettled 
market. Shipments continue prompt. 

Boilers and Radiators 

One manufacturer who furnishes a fair part of the 
boilers and radiation entering this field reports a good 
increase in his volume over that of the first seven months 
of last year. The heating season has made all depart- 
ments of the trade busy. Prompt shipments are being 
made by manufacturers. 


NEW ENGLAND 


Although there has been a material falling off in the 
number of building permits issued during the past month, 
there is still considerable work in process. Many of the 
large contractors state that while they are still figuring 
on new work, they have nothing to speak of ahead of them 
when present contracts expire. Speculative building ap- 
pears to have fallen off and there are hundreds of unsold 
houses on the market at present. For this reason many 
plumbing and heating contractors have been put off on 
payments due, with the consequent result that jobbers 
are also finding collections slow and unsatisfactory. A 
much greater spirit of caution in accepting contracts is 
becoming evident, therefore, and this should help to keep 
business on a more normal plane and result in a quicker 
cash turnover. 

Business is still ‘“‘spotty’’ in that in one section there is 
good activity, while in others conditions are quiet. Job- 
bers seem to agree that they are moving a good volume 
of the several commodities, even greater than for some 
time past. Stocks have been held at low levels and in 
some cases have reached the point where telegrams have 
been sent to manufacturers in an effort to rush goods to 
take care of a sudden and unexpected run of several 
items. As a rule, manufacturers have been shipping 
promptly, but recently there has been a slowing up by 
many due to the sudden demand from all sections of the 


country, 

Prices as a whole are firm with no change, although 
there was another advance of %c in lead pipe and \c per 
lb. in brass pipe. Little is heard of price cutting by either 
manufacturer or jobber, for with small stocks on hand 
there is no need of cutting a price in order to move ma- 
terial. 

Soil Pipe 

Prices are still steady and firm. Jobbers, while hold- 
ing stocks at a low point, report that they are moving a 
good tonnage. Manufacturers, while at curtailed produc- 
tion, have been able to keep abreast of jobbers’ needs 
until recently, when there have been reports of a slowing 
up in shipment. This is not serious, as jobbers have met 
this condition by buying in larger quantities and holding 
stocks at slightly higher levels. 

Steel Pipe 

There is still brisk activity in this commodity and job- 
bers’ sales continue to show a good to heavy movement. 
Stocks in jobbers’ hands are being increased in order to 
keep abreast of demand and mills are working at prac- 
tically capacity in order to meet demands made on them. 
At present shipments are coming through in good time 
for needs and, with a firm and unchanged price market, 
mills have booked well ahead, a fact which indicates con- 
fidence in the future of this commodity. 
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Wrought Iron Pipe 

No change in prices has been made. Jobbers’ stocks 
are held at levels just sufficient to take care of demand. 
Low spots in warehouses are taken care of as they arise 
by releases from the mills which are shipping promptly 
as a rule. A good tonnage is changing hands, however 

Enameled Ware 

The price market is still steady and unchanged De- 
mand on the jobber is in good volume. Jobbers are still 
following the method of buying for needs rather than 
for a carry and are depending on manufacturers’ ware 
houses to a great extent for stock. Manufacturers in 
turn appear to be building stocks at sources in order to 
get shipments off promptly when the specifications are 
forwarded. Recently there has been a report of a slow- 
ing up in shipment of some of the staples, but the condi- 
tion is not troublesome yet. 

Pottery 

A slight improvement in the movement of this com 
modity is reported. Jobbers are selling a larger number 
of the competitive pieces and are building their stocks a 
little higher. There is an apparent lack of confidence in 
the price situation, however. At present shipments are 
coming through in time for all needs. 


Plumbers’ Brass Goods 

While the unit sales by jobbers are small as a rule, 
the total runs into a good volume and is said to be in 
excess of last year at this time. Prices are steady and 
firm as a whole. Shipments from the manufacturer are 
coming through in good time. While the greater activity 
is in cast brass goods, there has been a marked increase 
in the sale of tubular goods during the past month 

Range Boilers 

Both jobber and his trade are buying only for near-by 
requirements. Manufacturers are forced to carry the 
stock for jobbers in most cases, and while many shipments 
of small assorted lots are being sent out of the factory, 
most deliveries are from manufacturers’ warehouses 
There appears to be no question that manufacturers are 
operating at a loss and the lack of a stable price is hold 
ing back business, 

Boilers and Radiators 

Business is very active and buying for immediate as 
well as future delivery continues. Shipments are coming 
through in time for needs Prices are holding firmly 
at sheet. 


PACIFIC COAST 


The market continues on a firm footing with very little 
indication of any change in conditions in the near future 
Jobbers generally appear satisfied that business for the 
balance of the year should at least equal if not exceed 
that of the past six months. Prices to the trade, while 
varying somewhat in the different jobbing centers due to 
local conditions, are as a whole firm. 


Soil Pipe 
The demand for this commodity continues in small lots 
for immediate requirements, but the gross tonnage used on 
the Coast at present is well up to normal Distributors 
generally have well assorted stocks and also a fair amount 
of tonnage en route from foundries. Prices to the trade 
remain unchanged. 
Steel Pipe 
Steel pipe continues to move well and while the demand 
is not excessive, still it continues in healthy condition 
Distributors generally have evenly balanced stocks and 
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are able to take care of present requirements Northern 
California jobbers made a slight increase in price on butt 
weld sizes during the week. 
Enameled Ware 

There was very little change in the demand for this 
product during the week Sales as a whole are being 
maintained in satisfactory volume Prices to the trade, 
while varying in the different jobbing centers, remain un 
changed and as a rule are holding firm. 

Pottery 
The demand for pottery continues at a moderate rate 


with some indications of increasing in the near future 
Distributor generally have well assorted stocks and 


be obtained from all manufacturing 


prompt delivery rt 
sources. Prices to the trade remain unchanged 
Plumbers’ Brass Goods 
Considering the number of factories and distributors 


offering this commodity to the trade, the amount of busi 


ness being done by individual firms is well up to normal 
Most distributor are carrying well assorted stocks and 
prompt deliveries can be obtained from all sources, Price 


to the trade vary in the different jobbing centers, but are 


as a rule holding firm. 


The Stock Market 


Quotations furnished by Frazier Jelke & Co., Chicago 





25 120% 1 118 Is 
1” } 1 A 
0 1 41 A 
N 2 Bruns ( \ 5 & 
NI ) 2 A. M. Bye A&I 5 7 
” ll 78 A, M, I r & } P 
0) 115'4 105 Century | t G 14 I] : 3 
)) 11%¢ 10 ‘ r {. 110 l 
» 41 6 Ot \ B 44 ‘ 44 
n> 7% 2514 Chi ' B 
4 60 49', Cra ( yf ¢ 
1” 1 11314 Crane Co Cony a, 
199 (8 73 = Detroit Pr as & M ileabl D 84 82 
” 2 Ea le-Ti hor Lea I 31 | 14 
VP 4 Fairbinks, Morse & A 52 2 ) 
"0 Pair! Morse & Co., pf A il 
NI 1 1300— J M I B 150 1 151 
10085 72 Jones & F 85 100 
199 ) 114 J s&l f F 117 120 
10 7 “4 N an ¢ xt D 1 f i4 
0 174%¢ 138 Nat A 161 1 1 
190 120 115 National Lead ( 4 13 ' 14 
100 10 96 Ohio Braas ( pfd H 100 10 101 
NP 79 74% =O Brass I H ) 7 
100 108 95 Per t D 106 
t 26 9 Pierce P. Mé | » 
100 «(10 et Pier P.M [ 8 I 
NP 2344 15 Ri , B 1 17 
NP 41% 6 Richme t B 9 407% 4() 
100 243 224 Secovill [ 5 245 240 
25 118 1004 Standard San. Mfg. ( on F 99 10 
100 «118 114 Standard San. Mfv. ( pfd F 113 115%, 
1”) =—56 45 Trenton Potteries ( U 45 50 47 
100 105 95 Trenton Potteries I 95 105 
1%) 246 15814 U.S. Cast Iron P. & F. ( A243 0-244 4 
190 109 100'4 U.S. Cast Iron P. & F A 106 108 10€ 
NP 42 37. -~U.S. Radiator Cort D 37% 38? 734 
109 106% 100 U. 8S. Radiator D 100 103 101% 
10) 884 50 rt U. 8. Rubber i A 5814 59 83; 
19) 109 10144 U. 8. Rubber ( pfd A 106 107 107 
109 155% 117 U.S. Steel Cor A 154% 155 434 
119 130% 124% U.S. Steel ( A 128% 129 128 
NP 23% 12% Walworth Compa A 16 164% «161 
XP 2354 14% Williams Oijl-0-Matic Htg. Cor C 18% 18% 18! 
NP 10'4 6 Wolff Mfc. ¢ c 7% g 8 
NP 95'4 69 Youngstown Sheet & Tube C A 9% 954 951 
*Where listed 
A—New York Stock Excha F—Pittsburgh Stock Exchange 
B—New York Curb Exchange G-—St. Louis Stock Exchange 
C—Chicago Stock Exchange H—Cleveland Stock Exchange 
D—Detroit Stock Eachang I—Cincinnati Stock Exchange 


E—Boston Stock Exchar U—Unlisted Stocks 
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The Metal Market 


Average Average Average 
Aug.9 June, 1926 April, 1926 1925 
2 foundry, Chicago, 
furnace > $21.00 $21.10 $22.00 $22.00 
VLATES AND SHEETS 
Steel boiler plates, 


Pittsburgh, per Ilb.... 1.90¢ 1.90¢ 1.90c 1.95¢ 
Blue annealed sheets, 
I rgh, per Ib 2.30 2.35¢ 2.50¢ 2.45¢ 
heets Pitts 
t per Ib 3.1 0« 3.10« 3.25¢ 3.30¢ 
GG iniz d sheets 
Pitt rgh, per Ib 4.25« 4.30c 4.60c 4.45¢ 
IN 
Straits tin 66.25¢ 
COPPER 
Prin Lake, f. o. b. re 
finer 14.50¢ 
I r delivered 14.25 
EAD 
Chicago bitte 8.95c 
The Old Metal Market 
Dealers’ Buying Prices 
Per lb Per Ib 
\ ippings 16 « Copper, light -. 10\%e 
ry} tir 39 ec Copper, uncrucibled 
ra light 6%ec wire bial Cae ile tile -.10%c 
Itr heavy mixed 7%« Faucets and valves.... 7T%ec 
Brass, red : 8 %c Lead, heavy + awe bee 8 ¢ 
Copper, erucible ll ec Solder joints ......... 8 ¢ 
NOT! Prices are those quoted on Monday of this week 


BUILDING PERMITS FOR JUNE, 1926 

June building permits in 205 representative cities 
amounted to $344,350,900, according to the reports of the 
205 building departments to F, W. Dodge Corporation. 
The above figure was a 2 per cent decline from the amount 
($251,115,890) reported in June of last year. However, 
June 1926 permits showed an increase of 5 per cent over 
the May 1926 total In June there were 94 cities which 
howed increased permit valuations over June, 1925, and 
111 cities with decreased permit valuations. 

Building permits granted in these cities during the first 
ix months of this year reached a total of $1,903,911,500, 
as compared with $1,951,426,000 in the corresponding 
period of 1925, being a decrease of 2 per cent. 

June “honor roll’’ cities (those reporting more than a 
million dollars in total permits and an increase of 20 per 
cent qr more over their June, 1925 totals) numbered 
twenty-one, compared with twenty on the May “honor 
roll.” The June “honor roll” cities were: Albany, Ashe- 
ville (N. C.), Cambridge, (Mass.), Charlotte, (N. C.), Dal- 
las, Duluth, Evanston, (Ill.), Fort Worth, Gary, Glendale, 
(Cal.), Grand Rapids, Oklahoma City, Pasadena, Philadel- 
phia, Pontiac, (Mich.), San Francisco, Seattle, South Bend, 
(Ind.), Syracuse, Worcester, (Mass.), and Yonkers. 

June, 1926 June, 1925 
No. of No. of 


Permits Valuation Permits Valuation 
Alabama— 





ety i ge 559 $1,927,200 711 $1,777,200 
Arizona— 

Phoeniy ‘ ver 104 278,500 78 169,000 
Arkansas— 

Ft. Smith 128 179,500 109 55,700 

Little Rocl Svetawn 213 291,300 198 345,500 
California 

Alameda eye 74 217,400 92 137,000 

Berkeley “ vee 248 474,400 259 1,195,500 

Compton eat 38 79,000 45 118,500 

Fresno is 2 87 261,700 92 518,700 

Glendale ; a a sie’ 219 1,020,800 746,200 

Long Beach seis 343 503,500 3 1,077,900 

Los Angeles reer 11,856,100 3,652 5,305,500 

RL. os ven dda shes 853 2,674,700 1,187 2,766,400 
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June, 1926 June, 1925 June, 1926 June, 1925 

No. of No. of No. of No. of 

Permits Valuation Permits Valuation Permits Valuation Permits Valuation 
Pasadena . ‘ re 221 1,169,600 27 919,400 Lowell 96 60,400 107 275,600 
Sacramento 210 1,094,900 27 1,132,000 Lynn 62 07,600 144 14,800 
San Diego 753 1,493,400 628 1.411.400 Medford 170 495.400 199 518 800 
San Francisco - 832 8,479,100 902 4.661.000 New Bedford 114 404.900 108 7 900 
San JOGO ....00, 113 439,400 86 330,800 North Adams 9 »7,100 29 40.2300 
Santa Ana ...... — 36 85,700 46 214,500 Quincy 204 489 0 25 } 828.100 
SR 5 oo ko ehh ao 84 144,500 94 710,900 Salem 87 191.900 78 195.300 

Colorado— Somerville 132 388.900 126 $81,500 
Colorado Springs 79 44,100 R4 86.900 Springfield 274 1,150,600 278 1,035,100 
DO cvavess ietat 540 1,037,600 709 3,267,800 Waltham , 65 247,000 98 183 8H0 
Pueblo ....... ; 109 106,400 130 284,700 Worcester id 2 7,400 ) 1,549,600 

Connecticut— Michigan— 

Bridgeport .... ‘ 150 590,700 120 241,400 Battle Creek LO¢ 65,000 6 162.200 
New Haven ....... . 182 594,600 213 1,052,600 ay City 189 y 100 919 42 800 

Delaware— Detroit 4,525 17,376,800 2917 119.800 
Wilmington ......... 127 600,700 94 161,000 Grand Rapids 779 1,159,600 689 0,300 

Dist. of Columbia— Jackson 142 13,500 144 174,400 
Washington ye ss ‘i 606 6,063,900 689 8 839.400 Kalamazoo 184 177,300 127 18 600 

Florida— 1a ! if ) 180 19.100 
Lakeland ..... ‘ 81 210,600 107 1,169.50 1’ ) { 100 1 0 
i. ere Paes ae 753 3,953,900 371 6,689,000 Saginaw 209 208.300 19 100 
yo Pe ee ee 621 1,127,300 7 1.207.300 Minnesota— 

Georgia— Duluth 80 1 » 200 : f 100 
po Pe eee TIC 379 993,500 391 911,600 Minneapolis 833 1,793,600 940 Oo 
AGRE 2 6 cicisv'es ‘4a 99 245,800 117 205,600 ‘St. Paul 606 1,663,200 bee 1,400 
DE  cxsennbenes ’ 168 88,000 173 51,800 Mississippi— 

Savannah ..... 51 433,400 61 132,900 Jackson M 

Idaho— Missouri— 

Boise en ee 60 47,800 50 44.000 Kansa City Tt } 

Illinois— St. Joseph 2 102.800 . 1 ons 
PS ee eee ae 151 350,100 165 569,700 St. Louis 1,340 3,791,300 1 0 5.563.200 
CHROMO ciiccies am my | 31,374,500 1,518 33,087,100 Montana— 

IMD ses saaes Kaine 135 441,100 164 586,800 Putte el) 100,700 14 14,500 
Kk. St. Louis ... ; 119 300,400 178 371,600 Nebraska— 

Evanston ..... ; 118 1,561,700 142 1,257,800 l, oln ( { 145 610.400 
Maywood ... vat a . 104 471,500 8 141,400 Omaha i 

Peoria ..... ese Ciebeae 157 386,900 185 560,200 New Hampshire— 

ON OO ss 3 137,900 49 113,000 Manchester 138 279,600 14 {87,8 
pe See 176 377,600 191 420,000 New Jersey— 

Indiana— \tlantic City 337 702,400 239 2,065,600 
GS Sak i asc 0 , 79 176,200 68 911,600 Bayonne 39 952.100 42 599,800 
Evansville ...... : 606 313,300 408 254,100 Camden 134 392,100 127 731,600 
Fort Wayne ... m 249 624,600 244 1,133,000 Last Orange 184 1,186,700 136 1,090,700 
Ge hs eek cn abs 395 2,914,600 306 946,200 Elizabeth l { 152 504.0 
EERMRENOME 26 ccc cess . 123 * 348,200 111 340,800 Hoboken ‘ 400 27 348.200 
Indianapolis ......... 1,768 2,112,000 1,401 3,990,000 Jerse City 150 1,098,300 171 1,928,100 
Richmond ........ ‘o> 79 149,200 91 162,700 Newark 608 936,700 480 s 845.400 
BOULD BONG beacon cs 419 1,796,900 429 1,061,400 Orange . ; 65 332,000 94 149,300 
Terre Haute , . Bee 114,500 178 88.300 Passaic ... , 82 316,400 72 $26,900 

lowa— ’aterson 49 143,700 260 112.000 
Cedar Rapids 120,400 106 133,900 Trenton 186 195,900 218 699.400 
Davenport 157,300 25 113,600 New Mexico 
Des Moines : ‘ 211,000 211 513,800 Albuquerque 60 78,200 23 500 
SIE a's G ou b-aig W's'e e's lf 95,500 112 124,70¢ New York— 

Mason City «. 0.600. 42 61,500 69 145,100 Albany : 702 »,441,000 676 1,469,800 
Es a ae 106 459,700 101 190,500 Auburn tend 33 22,300 35 71.600 

Kansas— Buffalo 965 } 470,900 1,036 3,762,600 
Kansas City ...... 237 240,800 199 304,600 Mt. Vernon . 56 178,000 59 663.000 
0 130 328,900 152 293,200 bronx 1,258 16,919,900 1,018 9,840,300 
WORN Kaa 60 oe ; 195 333,600 199 490,200 Brooklyn 5 092 9 5 500 9 235 6.507.500 

Kentuck y— Manhattan 434 , 135,800 55 24.210.200 
COVRRREO: 6.02 fb 0.0 at 90 191,700 65 107,500 Queens ae | 2 280 18.380.300 2 903 14. 686.600 
a ere ee ae 76 127,400 75 171,500 Richmond . 272 1, 00 294 867,000 
LUSNTNIED cbc kee evi e's 480 2,415,000 611 2,705,700 N, ¥. City 

Louisiana— (All Boros) 7,336 86,067,000 6,205 76,111,600 
New Orleans ...... P 214 1,358,900 228 1,198,300 Niagara Falls . 125 79 00 160 768,800 
BRCCVOROTE cccccccses 248 335,300 233 310,000 Schenectady . 115 245,800 157 1,181,900 

Maine— Syracuse ...... 85 1,787,700 343 7,800 
| “ 148 335,800 138 128,000 TrOY .cccecess 83 166,500 112 200 

Maryland— PRS 5 wise e'9:3-6-0 ; 73 288,700 91 300 
eee eee eee 2,256 4,443,900 2,359 4,429,000 Watertown .. ‘ 83 188,000 105 100 
Cumberland ......... 30 92,200 45 126,800 TOMEMIG ev iveaess . set 104,300 186 1,191,400 

Massachusetts— North Carolina— 

MOUGOET st ccecas : 44 73,600 56 124,200 Asheville ... 174 1,021,200 103 287,300 
ES ee 1,133 4,545,800 1,089 6,386,200 Charlotte . 70 1,073,500 76 431,800 
DA. ow k ic cene ; 116 225,100 107 204,600 Durham Sees 69 433,000 261,700 
oo a ee 172 1,024,900 208 584,600 Greensboro . 105 749,900 92 314,800 
RR es Soe eee 47 107,200 39 63,300 Wilmington . or 14 43,100 20 92,500 


errr Perrone 70 174,700 113 383,200 Winston-Salem ...... 98 152,500 130 204,400 


Fall River 78 160,000 148 392.200 North Dakota— 





..  eaaae 52 208,700 68 178,400 PR clk reseed sae ves 33 200,900 24 205,500 
BOE, ts ono Satta 37 94,400 36 95,700 Grand Forks sees 29 291,600 12 116,900 
SEE. disk died dene : 58 727,600 79 756,300 Ohio— 

RG, | sco c bons Sac 34 113,200 59 169,600 CO rrr ese ‘ - 510 1,526,900 504 1,607,400 
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June, 1926 June, 1925 June, 1926 June, 1925 
No. of No. of No. of No. of 
} Permits Valuation Permits Valuation Permits Valuation Permits Valuation 
| Canton 285 495,600 247 492,500 El Paso ...... enn ee 76,500 42 85,800 
/ Cincinnat 1,912 3,667,100 1,810 3,927,900 Fort Worth ......... 286 2,208,100 286 1,249,200 
Cleveland 1,539 7,056,900 1,630 8,346,600 Galveston F jas s ae 433,200 270 191,300 
Columbus 702 2,276,100 657 2,204,200 Houston ’ 2 555 1,761,900 668 2,224,400 
: Dayton 0 583,900 626 1,806,500 San Antonio . : 251 633,300 317 640,600 
' Ifamilton 113 273,000 100 183,300 Utah— 
Sandusky 75 70,000 48 61,500 Ogden . oe ivnged 23 365,000 29 182,600 
Springfield 144 156,000 101 143,100 Salt Lake City....... 108 362,100 150 665,700 
Toledo 659 1,826,400 665 1,611,400 Virginia— 
Youngstown 225 720,500 285 825,600 Norfolk vxnke.) ae 608,100 174 346,800 
Zanesville 27 163,400 46 106,000 tichmond ..... co | ae 824,600 179 1,228,900 
Okltahoma— Roanoke * 137 364,700 187 307,800 
| Muskogee 16 119,400 32 71,000 Washington— 
Oklahoma City 144 1,488,600 155 388,600 NO, nad b ack sew ees 91 107,800 132 94,300 
Okmulgee . % 333,200 3 30,100 BORCEIO ope ccwvecss ; 852 2,670,400 909 2,168,200 
| Tulsa 206 633,500 285 Bo gee ere re 181 240,900 216 424,300 
} Oregon— Tacoma ? 261 518,000 293 673,700 
j Portland 1,092 2,879,200 1,148 4,772,000 West Virginia— oi 
Pennsylvania— Charleston = 90 251,400 44 80,300 
Allentown 100 784,300 120 762,100 Huntington ... ; ; 77 140,200 200 3,625,900 
Altoona 179 351,400 176 635,300 Wheeling ..... ive 95 140,600 136 380,400 
Bethlehem 78 170,100 61 636,400 W isconsin— 
j Faston ‘4 171,200 44 179,600 Kenosha ....... — 528,300 234 547,000 
' Erie 223 621,800 218 2,017,900 OD, oi as ob eee om 197 470,200 175 407,800 
| Harrisburg 93 703,600 72 1,247,900 Milwaukee .......... 3,681 3,635,700 813 3,407,700 
Johnstown 75 171,200 67 996,000 Oshkosh . Sankwe 6% 160 593,100 142 243,800 
Lancaster 82 135,700 86 357,100 Racine. Trivers, 420,000 166 386,900 
| Philadelphia 1,176 16,642,700 2,304 11,156,500 Sheboygan ee eee 249 320,300 198 220,800 
Pittsburgh 852 3,731,900 812 3,932,900 —_ = _ 
Reading 274 524,000 214 361,500 Total (205 Cities) ....72,546 $344,350,900 70,023 $351,115,800 
| Wilkes-Barre 137 563,200 145 391,600 AE ee a Oe 
j ’ eo ip ba _ seated - 238,700 NEWARK ASSOCIATION ANNOUNCES OUTING DATE 
| Pee cose po 586 2.061.600 607 ° 260.400 The annual outing of the Master Plumbers’ Association 
South Carolina— of Newark, N. J., will be held September 2, an announce- 
] Charleston 38 8,100 75 200,100 ment from Secretary Ira Morris discloses. The place is 
Columbia és $42,300 91 26,100 (©line’s Grove, Oakland, N. J. George Vaurmann, Jr., 
South Dakota— . : 
alls 29 110.300 31 115,000 chairman of the committee in charge, promises luncheon 
Tennessee— and dinner, and a full program of field sports. 
Chattanooga 502 532,600 250 1,568,900 re ASD 
As ae s me 4 een no any —o Ed Hannan, 319 Kentucky avenue, Paducah, Ky., has 
goon neath — sea 099,999 been awarded the heating and plumbing contracts on the 
Dallas 49 2.292 400 473 1,650,000 Franklin Junior high school in that city. 


Shipments of Vitreous China Plumbing Fixtures Total Large Volume 


rhe vetaotaiemdiees mans. shows in SHIPMENTS QF WITREOUS CHINA LLUMBING FIXTURES 
thousands of pieces the shipments of 
vitreous china plumbing fixtures from 1925 1926 
July, 1925, through June, 1926. The 
top line represents shipments of reg- 


ZGULAR SELECTION 
OR A” WARE 


ular selection or ‘‘A’’ ware and the 
bottom line stands for shipments of 
cull or “B" ware. The first six months 
of this year were ahead of the last 
six months of last year. Shipments in 
June were very large An analysis 
of June figures, however, shows that 
the big increase occurred in wash 
down bowls and low down tanks, and 
this was no doubt due to the reduc- 
tion in prices of these items, an- 
nounced the second week of that 
month. According to many manufac- 
turers, such low prices did not make 
the large volume of business attrac- 
tive from a profit standpoint but it 
evidently did move considerable of the 
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surplus stocks on hand. It is inter- Qo 
esting to note the difference in the 





trends of regular selection and cull ware. Whereas ship- 6 per cent, shipments of ‘‘B’”’ ware fell off over 17 per cent. 
ments of “A’’ ware during the first six months of 1926 The results of marking cull ware—a practice adopted last 
exceeded those of the last six months of 1925 by over October—are no doubt reflected in such figures. 
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AMONG MANUFACTURERS, WHOLESALERS AND THEIR SALESMEN 








FOREIGN MARKETS 

It is suggested by the United States Bureau of Foreign 
and Domestic Commerce that sales managers who are 
interested in foreign sales visit the nearest district office 
of this bureau to discuss the possibilities of foreign trade. 

It is observed that among those concerns now selling 
in foreign countries, some accumulate a great deal of in- 
formation on the market in which they have been selling 
and forget that there may be other trade areas which 
may be developed more easily. Locations of district of- 
fices of the Bureau of Foreign and Domestic Commerce 
may be obtained from the United States Department of 
Commerce, Washington, D. C. 


THE M. STULSAFT CO, EXPANDING 


The M. Stulsaft Co. has purchased the Hollywood, Calif., 
branch of the Standard Sanitary Manufacturing Co. 
From now on, this will be operated as a subsidiary of the 
Los Angeles branch of the Stulsaft company, under the 
management of Harry Silke, Jr. The change was effective 


August 1. 





Cc. C. NEWKIRK ADDRESSES SAN FRANCISCO SALES- 
MEN’S ASSOCTATION 

‘‘Real service to your customer sells more goods than 
mere price cutting,’’ was the keynote of the address de- 
livered before the members of the Plumbing and Heating 
Salesmens’ Association of San Francisco by Charles C. 
Newkirk of Berkeley, Calif., at the July 27 meeting of 
the organization. “If you can call on a man and give him 
suggestions as to how he can handle the tools of a business 
more efficiently, rather than talk to him about the tools of 
a workman, you will be building up in that man’s mind 
an impression which is bound to mean more business for 
you,”” said the speaker. “When you continually call on 
a plumber and he always has some excuse for not giving 
you an order, you can be quite sure that the reason is not 
price or quality, but that some salesman for another 
house is giving him some service you have never offered.” 

In speaking of the value of organizations of men engaged 
in competition with each other, Mr. Newkirk stressed the 
fact that such organizations are no longer successful be- 
cause they fix prices or policies, but because they build 
friendships and promote a clean and friendly rivalry for 
business. ‘Do not join such an organization as this is with 
the intention of learning how to beat out the other fellow 
on an order, or of getting more money for your goods, 
but rather to learn to know him better. In the final 
analysis of your life, it is the friendships you have gained, 
and not the amount of business you have gained, which 
count: most. -In the reckoning on your final day you will 
take greater pride in those friendships than you will in 
the business you have taken away from competitors you 
have never learned to know.” 

Donald Martin, of the American Radiator Co., chairman 
of the entertainment committee announced that the 
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first outing of the organization would be held on August 


21st at Sawyers Camp on the Spring Valley Road. 
The picnic will be a stag affair, and athletic sports of all 
kinds will be on the program, It is planned to invite 


members of the Oakland Salesmen's Association to attend 
and to stage a base ball game between teams represent 
ing the two organizations. 

K. C. Vigus, Sacramento representative of the Ameri 
can Radiator Co., and E. A. Keithley, manufacturers’ agent 


of San Francisco, were introduced as guests, 


RUUD MFG. CO. OPENS NEW SHOWROOM 

One of the finest showrooms in the industry has just been 
opened in the Real Estate Board Building, 10 East 41st 
street, New York City, by the Ruud Manufacturing Co., 
of Pittsburgh, Pa The new showroom, two views of 
which are shown herewith, is just off Fifth avenue, the 
busiest traffic thoroughfare in the world and the center 
of the shopping district This location is also central in 
respect to the architectural profession, by far the greater 
number of architects in New York City having offices with 
in a few blocks of the new showroom 

The exhibit rooms proper are approximately 100 feet 
deep and 25 feet wide The architectural design of the 
room was created by Van F. Pruitt, one of the foremost 


architects, and is a credit to his ability It is Spanish pe 











Two views of Ruud Manufacturing Co.’s new showroom it 
New York City 
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riod, with rough brown walls, and high arched ceiling and 
Approximately 55 ft. from the front a mezzanine 
was erected to accommodate the office force, the space un- 
derneath for offices for J. Shane Nicholls, 
Jr., the district manager, and his sales assistants. 


bays 
being utilized 


Every size of instantaneous and junior storage system 


manufactured by the Ruud Co. is on display. They are 


located on a raised tile platform in order to make close 
inspection possible. One heater of each type is connected 
to water and gas, their mechanical operation being demon- 
strated through a specially designed and built 


This lavatory, 


lavatory. 
incidentally, is a work of art. It is made 
of tile, the color combination being green and black. The 
design is unique, combining beauty, practicability and ac- 
cessibility 

The showroom, Ruud officials point out, was designed 
to tell the story of their hot water heater in the proper 


Members of the Plumbing Supply 


setting and in the most complete form. It is already re- 
sulting in many calls from architects, jobbers and plumb- 
ing contractors, many of whom bring their customers and 
allow them to see the heaters as they will look when 
installed. 

The New York branch, it is stated, is now one of the 
best equipped branches this company maintains. Besides 
the showroom, a large field selling force is maintained 
under Mr. Nicholls, in addition to a complete warehouse 
and service organization. 


house at 


The concern also has a ware- 
480 Borden avenue, Long Island City, with pri- 
siding and loading platform, where a stock of all 
sizes and types of heaters is kept on hand. 


vate 


MUELLER CO. OPENS NEW YORK WAREHOUSE 

The Mueller Co., Decatur, Ill., has just opened a new 
modern office and warehouse in the Bronx, New York City, 
the new plant being located at 135th and Walnut streets. 
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The building is of reinforced concrete, erected on a larg 
lot, with railroad siding and loading platform. The in 
terior affords 20,000 sq. ft. of office, display and war: 
housing space, all on one floor for convenience. In order 
to avoid a lot of hand trucking that floor space of this 
size would entail, an automatic conveyor running around 
A multiplicity of win 
dows makes the building very light and airy. W. R 
James is the New York manager for the Mueller Co. Th 
company, however, will continue to maintain its Eastern 
offices on West 30th street in New York City. 


the entire floor has been installed 


PHILADELPHIA SUPPLY MEN ON ANNUAL VISIT 

Members of the Plumbing Supply Association of Phila 
delphia recently held their annual pilgrimage to the beau 
tiful suburban home of T. James Fernley, secretary of 


the association. The officers of the association, which wa 


——————————— 


Association of Philadelphia on annual visit to Secretary T. James Fernley’s home 


formed primarily for the discussion of credits, are W. 
Harold Mitchell of C. L. Weber Co., president; Frank G. 
Sherman of Fleck Bros. Co., vice-president; A. K. Scaigle, 
of H. 


tary. 


B. Smith Co., treasurer; T. James Fernley, secre- 
The board of directors include E. D. Thayer of 
Abram Cox Co., John T. Brown of Haines, Jones & Cad- 
bury Co., Thomas S. Byrne of Tomlinson Co., Gerald D. 
Sandham of Walls, Owen & Stambach, and W. W. Hudson 
of Walworth Co. 
KOHLER CO. TO HOLD ANNUAL EMPLOYES OUTING 
The Kohler Co., Kohler, Wis., will hold its annual 
festival and field day for employes Saturday, August 28, in 
Ravine Park and the adjacent grounds. The event is in 
charge of the Kohler Recreation Club, and is its largest 
recreational activity of the year, in which members of the 
Kohler organization, their families and invited guests 
participate. This year the event promises to be even 
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The annual outing of the Honeywell Heating Specialties Co. of Wabash, Ind., held July 31, at Silver Lake, Ind., as reported 
in last week's issue 
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Che Crowning Glory in a 
“es Bequtiful Bathroom 


April 1926 








Valve with integral stop,screw 
driver slot stem controlling in- 
tegral stop under escutcheon 
acts as control for water sup- 
ply. Eliminates necessity for 
shutting off entire system. 


O the modern, well appointed bathroom the Republic 

Two-Way Bath Fixture adds a distinct tone of beauty 
combined with practical utility heretofore unknown in 
the design of bath fixtures. 


In this distinctive fixture bath and shower are combined 
in one unit with positive control of water temperature. 
Desired water temperature may be obtained through the 
spout over tub and immediately turned into the shower. 
Eliminates the liability of icy cold shock or steaming spray 
of scalding water. Positive assurance of comfort to the user. 


The beauty and convenience of the Republic Two-Way 
Bath Fixture No. 1230 that won for it immediate accep- 
tance in every section continues to more firmly establish 
it as an original advancement in bathing convenience. 
When the Republic Integral Stop Valve is incorporated 
in the installation a greater degree of convenience is 
achieved by a means providing for stopping of the water 
supply at a single valve independent of other fixtures. 


The Republic Two-Way Bath Fixture is easy and in- 
expensive to install. Order a sample Two-Way Bath 
Fixture from your jobber. 


The REPUBLIC BRASS COMPANY : Cleveland, Ohio 


Good Plumbing - Good Business - Republic Brass Goods 
Canadian Distributor: 
The James Robertson Company, Toronto, Ontario; Montreal, Quebec 


REPUBLIC 


BRASS GOODS 


Copyritht 1925 
Reg. U.S. Patent Office 


February 9, 1926 





This tag appears on 
every piece of Republic 
Brass Goods. It is the 
identifying mark of a 
modern plumber ~—a 
ese gard who performs 

igh class work and 
uses quality materials. 
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austine 


® Safe Sanitary 
au Sewage Disposal 
dt Easy to Sell 


And easy to install 

Koustin« 

. “=. Free book No. 206 explains 

Kaustine Co., Inc. 
Buffalo, N. Y. 

















PIPE HANGERS 








Beaton & Cadwell PERFEC- 
TION “Jumbo” Pipe Hangers 
are of the same high quality 
as other PERFECTION Pro- 
ducts. You can use them on 
your most important jobs 
with perfect confidence. 


SEATON & CADWELL MFG.CO, 


Established 1894 
BRITAIN, 








Nol0o0 \ 


Bull Bull Dog Lowdown 


Dependable 
oauutit tul— 
Frost (roo 

ow F°riced 











“jhe Red Metal Line 


NIE 


TRADE MARK REG. U.S. PAT OFF 


Staple Brass Plumbing Goods 
Concealed Fixtures 
Water Works Brass Goods 


~of Bronze Grade Metal 
in Enduring Quality 
DISTRIBUTED THROUGH WHOLESALERS 


UNITED BRASS MFG.CO. “*ohté*” 
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larger than in former years. Among the day’s activiti-s 


| are band concerts by both the Junior and Senior Kohler 


bands, games, contests, refreshments, dancing, balloon 
races and a big daylight fireworks display. 
TOLEDO PIPE THREADING MACHINE CO. OPENS 
NEW YORK DISPLAY ROOM 
The Toledo Pipe Threading Machine Co., Toledo, Ohi 
has recently opened a new showroom in New York Cit 
The new headquarters are located at 72 Lafayette stree: 














The Toledo Pipe Threading Machine Co.'s new showroom in 
New York City 


in that city, and a permanent factory display is now being 
maintained. The accompanying picture shows the interior 
of the display room. 


JOSEPH AHLBACH TAKES OVER C. S. D. L. GAVEL 

Joseph Ahlbach of Ahlbach and Mayer, master plumb- 
ers, presided at the recent meeting of the California Sani- 
tation Development League of San Francisco, as presi- 
dent of the organization. Retiring President L. J. Kruse 
of Oakland, after thanking the members for their support 
during the past year, and prophesying that they would 
unanimously support the new officers, turned over the 
gavel. Mr. Ahlbach thanked the members for the con- 
fidence shown in him, and promised his untiring efforts 
for the advancement of the work of the league. 

Walter S. Reed, of the Pacific Telephone and Telegraph 
Co., gave a very interesting talk in which he explained, 
with the aid of stereopticon slides, the process of trans- 
mitting pictures by telephone. He told of the develop- 
ment of tele-photography from its inception in the minds 
of scientists in 1847, up to the present day stage of ad- 
vancement. While the talk was of a technical nature, it 
was told in such a manner as to convey the idea to the 
audience in a very vivid manner. 

Deviating from the established methods of appointing 
committees, President Ahlbach announced that only chair- 
men of the different committees would be appointed, and 
each chairman would be asked to chose his own co-work- 
ers. First vice-president Ross M. Clark, of the Ameri 
ean Radiator Co., was named to handle the Heating and 
Ventilating, Plumbing Relations, and Public Comfort Sta- 
tion committees, and second vice-president Harold M 
Friesley, of the M. Stulsaft Co., was named to have charge 
of the membership, luncheon and entertainment, reception 
and attendance, press and speakers, golf, sales promotion 
East Bay relations, finance, and National Trade Extension 
Bureau committees. 

Chairmen of the committees were appointed as follows 
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Life tests of brass pipe 
at Atlantic City 


HE great hotels of Atlan- 
tic City are piped for hot 
and cold salt water. At first, 
ordinary brass pipe was used. 
It pitted and even the best 
had to be renewed after from 
10 to 15 years. Something 
better was needed. 
Architects turned to the 
Marine Engineer who had 
grappled for years with the 
problem of handling enormous 
quantities of hot sea water, to 
say nothing of the highly cor- 
rosive sewage-laden salt water 
found in the harbors. 


LPHA 


rass Pipe 


Marine Architects and En- 
gineers had exhaustively stud- 
ied the subject and adopted 
as a result of experience a 
brass alloy for condenser tubes 
which, due to its specification 
by the British Navy, was 
called “‘Admiralty Metal.” 
Admiralty metal has more 
copper than ordinary brass 
pipe and costs more too. 
However, it has become the 
standard for salt-water service. 

To make a better brass pipe 
for fresh water service we se- 
lected an alloy of 66 per cent 


LPHA has more copper and more lead 
than the usual brass pipe. Morecopper 
raises its resistance to corrosion and makes 
it more ductile and tough. More lead makes 
it easier to cut the clean and perfect threads 
so essential to leak-proof connections. 
Alpha has a superior surface finish and 
can be bent cold without collapsing. Every 
length is trade-marked twice and we guar- 


antee it against season cracking. 


copper which was between 
ordinary brass pipe (60 per 
cent copper) and Admiralty 
brass pipe (70 per cent cop- 
per). We called it “Alpha.” 
Alpha brass pipe is manu- 
factured by the Admiralty 
process. It contains many of 
the good qualities of Admir- 
alty metal, but is sold at ordi- 
nary brass pipe prices. It is 
made to close specifications; 
every length is tested, trade- 
marked and guaranteed. 


Why not use Alpha? 


CHASE COMPANIES 
INCORPORATED 


WATERBURY, CONNECTICUT 
Chase Metal Works ~~ Chase Rolling Mills 
STOCKS 
Chase Brass Companies, Inc., New York. 
Chase Companies of New Jersey, Newark. 
The Ohio Chase Company, Cleveland, 
Chase Companies of California, San Francisco, 
Los Angeles 
OFFICES 
Boston New York Philadelphia Rochester 
Pittsburgh Chicago St. Louis Auanta 
Members Copper and Brass Research Association 


Mgers 45. Fs 


<5 ee eS A On coe EE Mee Ce hos wee 





Name 
Firm 


Position 


Chase Companies, Inc., Waterbury, Conn 


Please send me free of charge a copy of your book 
on Alpha Brass. 


Address... 








8-6131-3§ 
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Heating and ventilating committee, Ross M. Clark, ex- 

officio; J. Harry Russell chairman. Plumbing relations 

committee, C. N. Gilley, ex-officio; W. J. Forster, chair 
| man. Public comfort stations, Ans Dalziel, ex-officio; J. 

R. Whalen, chairman. Membership committee, A. S. La 
| mond, ex-officio, George Y. Morton, chairman. Luncheon 
_and program committee, Benjamin F. Blair, ex-officio, H. 
| Porter Wilson, chairman. Reception and attendance com 
| mittee, Edward Looker, ex-officio, Hugh E. Oliphant, 
chairman. Press and speakers committee, Edward Looker, 
| ex-officio, Fred A. White, chairman. Golf committee, 
Edward Looker, ex-officio, Norman W. Farlow, chairman. 
Sales promotion committee, Harold M. Friesley, ex-officio, 
Burr Eastwood, Sr., chairman. East Bay relations com- 
mittee, Carl T, Doell, ex-officio, W. H. Picard, chairman. 
Finance committee, Neil O’Hair, ex-officio, F. J. Baker, 
chairman. National Trade Extension Bureau committee, 
Joseph Ahlbach, ex-officio, Harry G. Newman, chairman. 
All ex-officio members of committees hold their appoint- 
ments by virtue of their offices as members of the board 


Gi 4 of directors, 
enuine Norman W. Farlow, chairman of the golf committee, 


presented to Frank J. Klimm the cup he won in a play- 
off against N. W. Stern for low net on the Lake Merced 


} ARMSTRONG ome tele. 


SHUKOW-BLACKMAN CO, OPENS NEW BRANCH 


The Shukow-Blackman Co., Inc., with main offices at 


Adjustable Stocks and Dies 250 Stone avenue, Brooklyn, N. Y., has recently opened 
a branch at 21 Broadway, Lynbrook, Long Island. Sam- 
uel Hoffman is the manager. This is the third branch of 


the company. 


Have been used the NEW SUPPLY COMPANY IN BERGENFIELD, N. J. 


The Bergenfield Plumbing & Heating Supply Co., has 
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world over for more | recently been organized, with offices on West Main street, 
h Bergenfield, N. J. F. N. Nielsen, formerly with E. W. 
i Berger is president, Philip Geist is vice-president, M. A. 

tC = fifty years. All Tone is secretary and Charles T. McKee is treasurer. 





old time plumbers and NEW PLANTS AND ADDITIONS 
The L. J. Wing Mfg. Co., whose main offices are at 352 


most of the younger West Thirteenth street, New York City, has purchased the 
| factory property in Newark, N. J., which the company has 
ones know and swear 








been occupying for the past several years and will erect 
an addition to the building at once. The new section will 











b h GG H A * increase capacity approximately 50 per cent. 

y C € enuine rm The general contract for the construction of an electri- 
. cal service and maintenance building for the Chapman 

strong Pipe Tools. Valve Manufacturing Co. at Indian Orchard, Mass., has 


been awarded. The new structure will be of brick, con- 
crete and steel, two stories high, 55x100 ft. 











Plumbing and Heating Salesmen was held Thursday, 
ARMSTRONG MFG. CO. 

The trip from Detroit was made by auto, and the attend- 

rain in the morning. However, the skies cleared up long 


DETROIT SALESMEN PICNIC AT STAG ISLAND 
THE The second annual picnic of the Detroit Association of 
August 5, at Stag Island, a beautiful Canadian resort is- 
land in the St. Clair river, about 60 miles from Detroit. 
BRIDGEPORT, CONN. ance far exceeded the expectations of the committee who 
ONLY were a little anxious because of the heavy downpour of 
before the island was reached and the day proved to be 
ideal for the occasion. 








The committee had arranged a series of games and 
other events which was so varied as to give everyone an 
opportunity to test his skill. The events and winners 
follow. The mashie contest for the golfers was won by 
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Economy 


That is one of the Great Gur- 
ney features—Economy. 
Economy of installation. 
Economy of upkeep. 
Economy of fuel. 

Economy on handling. 
Simplicity is carried to its 
highest point and the power of 
performance is increased out of 


all proportion to cost and care, 
thereby. 





‘What Cheer’”’ 





Prestige 


The Gurney reputation for fine heating plants is not con- 
fined to any type of home or building. The small 
individual, the big apartment house owner, the churches, 
societies, the garage owners—each contribute their share 
to Gurney high standing. Such general endorsement 
places no limitation on the one who desires to handle 
Gurney equipment. You will find a favorable feeling for 


Gurney Boilers everywhere. 


(GURNEY HEATER MFG (OMPANY 


General Offices: Boston, Mass., 93-97 Oliver Street, Fort Hill Square 
Gurney Heater Co.,Inc. GurneyHeaterMfg.Co. Gurney Heater Co., Inc. 


aead gion Vers, pon Richmond, Va. Philadelphia 
“LaiwGy 418 East Main St. 108 North 17th St. LENOX WATER BOILER 
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Joseph Bassett of the Detroit Lead Pipe Works. Bud 
Shaughnessy, of the Pierce, Butler & Pierce Mfg. Corpo- 
ration, proved to be the winner in the ‘chicken fight,”’ 
which was one of the most entertaining events. 

The hundred-yard dash was won by Ray Neutwig of 
Murray W. Sales & Co., while Jack Craft of A. Harvey’s 
Sons Mfg. Co., was an easy winner in the running broad 
jump. The tug-of-war between the manufacturers’ and 
jobbers’ salesmen with E. M. Decker of the American Ra- 
diator Co., as captain on one side and Joseph Quirk of the 
Detroit Lead Pipe Works on the other, was won after 
quite a strug- 
gle by Capt. 
Quirk’s team. 

The chief 
event of the 
day was the 
ball game be- 
tween the east 
and west side 
salesmen. 
While the game 
had to be lim- 
ited to 5 in- 
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cf. East Side—F. Lapworth, p; C. Jendevine, c; E. Auty, 
ib; F. O'Connell, 2b; F. Fischer, 3b; J. B. Sullivan, ss; 
F. Murphy, If; S. Kelly, cf; O. Hinzman, rf. 

Not the least important was the splendid chicken lunch- 
eon served at noon and the buffet lunch served in the eve- 
ning. The big frolic was a success in every way. 





NEW JERSEY SALESMEN, CHAPTER 10, HOLD 
FOURTH OUTING 

The fourth “Salesmen’s Day,”’ the annual outing of the 
Association of Plumbing and Heating Salesmen, New Jer- 
sey, Chapter 
No. 10, staged 
at Blue Hills 
Plantation, 
Green Brook 
Road, Dunellen, 
N. J., was eas- 
ily the most 
successful of 
the quartet 
which have 
been held. The 
day, while hot, 





nings for lack 
of time, it was 
crammed full 
of excitement 
and umpires Joseph Stewart and Bay Jones were kept 
busy trying to satisfy both the spectators and players. 
The final score was 6 to 1 in favor of the west side team. 
The lineup was as follows: West Side—J. Creegan, 2b; 


J. Craft, 3b; R. Neutwig, ss; T. Mann, p; M. Cawley, 1b; 


H. Schwan, rf: V. Conrad, If; H. Reynolds, c; J. Quirk, 

















STRINGER 


HUB DRAINAGE FITTINGS 


Reduce Roughing-In Costs and Make 
Easier and Better Installations 


They eliminate the annoying, time-consuming and 
expensive long-screw connections, unions or “R” and 
“L” nipples, and therefore SAVE YOU TIME and 
MONEY. 





Illustration shows 
position of pipe in 
sleeved hub after 
being screwed into 
top fitting. 


NOTE: Oakum 
cannot possibly 
work thru joint, 
or pass end of pipe. 


Simply dro ipe 
into aenvedl pub. 
screw into top fitt- 
ing, calk — and the 
job is done. 





Manufacturers of a complete line of fittings for either 
CAST IRON or SCREWED PIPE installatiors. 
We have fittings for any type operation—whether a sky- 
scraper, hotel, apartment building or small cottage or 
bungalow. 











Write today for catalog of modern and economical 
plumbing roughing-in systems. 


STRINGER BROS. CO., Inc. 
1100 W. 38TH ST. ss CHICAGO, ILL. 
Warehouses: Chicago, Ill., Gadeden, Ala. Factories: Gadsden, Ala. 
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Group of salesmen at the annual picnic of the Detroit Association of Plumbing and 
Heating Salesmen, held at Stag Island, a Canadian resort, 60 miles from one, and over 


Detroit, on Thursday, August 5. 100 






was a perfect 


salesmen, 
accompanied by 
their employers and their customers, took advantage of 
the opportunity to play in the spacious grounds of the 
plantation and to partake of the delicious viands served 
in the early Colonial mansion. 
Guests began arriving early, and by the time luncheon 
hour arrived, the customers had taken the measure of the 








A Good 
*‘Anti-Syphon’’ Trap 


is the “SAACO” K 13. It is cast iron and 
comes in 1}4-inch and 2-inch measurements, 
in both painted and galvanized. 

This is only one of our large line of Cast Iron 


Specialties. Send for our new catalog giving 
detailed information on our complete line. It 


will pay you! Write TODAY. 
SANITARY CO. of AMERICA 


Linfield, Penna. 
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Each seat is carefully 
fashioned in four sections, 
so that the grain runs 
around the hole. These 
sections are united in an 


inseparable unit by four ~ 


bolts concealed in the 
wood. So tight is the grip 
of the bolt, so accurately 
machined are the tongue 
and grooves, that it is im- 
pensibie for the joint to 
split or come apart. The 
hinge is designed for great 
strength and durability. 
Never-Split Seats are 
beautifully finished and 
there is a type for every 
bowl. 


The Label of Leadership 


AN you tell by looking at it how well made and 

durable a toilet seat is? No,—the quality of a 
toilet seat cannot be seen. Its worth can only be 
proven by time. 


It is therefore necessary to rely upon the integrity of 
the manufacturer. He alone knows what is put into 
the seat—the grade of material, and the care used in 
the construction. 


The label that means the most in this industry, the 
name that has stood for twenty years as the standard 
of comparison—is Never-Split. 


The Never-Split Company makes nothing but toilet 
seats. You can judge how well it makes them by the 
fact that more Never-Split Seats are sold than any 


other brand. 


Have you a copy of the new Never-Split catalog? It 
is the only catalog which includes specifications and 
prices for all types of wood and hard rubber seats in 
all finishes. Any seat you may need, its size, picture 
and price is in this catalog. A postcard request will 
bring it to you. 


NEVER SPLIT SEAT COMPANY 
Dept. 28, Evansville, Ind., U. S. A. 
Founded 1905 


The Largest Manufacturers of Toilet Seats in the World 


Never. 










pl if 
~ f Woop Toilet 


Aly SEATS 
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Classic Sink Fixture 


Father of all the other 
combination sink fixtures 
and far and away the 
biggest seller of the lot. 
You'll make no mistake 


to keep on selling Classics, 
no matter how many 
substitutes come hammer- 


CHICAGO * == 
FAUCETS 
































“GOLD NUGGET” 


BRASS FERRULES 


The manufacture of quality brase 
en ie ao specialty wito us. If 

you want togive your trade high 
grade.nccurately madeand nicely 
jfniomads dardi the 
Richmond Line. Our large ware 
house stocks and unercelled ship- 
ping facilities makes trading with 


RICHMOND 


RICHMOND, VIRGINIA 











Valves and Fittings 


The big Kennedy line covers a total of 
over 4600 different types and sizes, in- 
cluding globe, gate, angle, check and 
radiator valves of every type and size, 
and a complete line of malleable iron and 
brass pipe fittings. 

All of these types are described and listed 
in the Kennedy Catalog. 


Send for a copy. 


The Kennedy Valve Mfg. Co. 


Elmira, N. Y. 
Boston New York Chicago San Francisco 
Paso Salt Lake City Seattle Philadelphia 
Kansas City Los Angeles 
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, salesmen in a five-inning baseball game, the final score 
| standing at 4 to 3. The lineups: 


Salesmen—(3) Customers—(4) 


Se: xaos renee awewalenae ee eee Parkin 
Yc rebseesuseccudss¥ 00 Puichass vets baeb ene Carlson 
PND sdessvvavedvacs+ 5 MEVETETCy tree Geissler 
OT ccc cececoevscsessed Diivcssacwcerveuws Peterson 
SU 6014 sc0'e cues dines cee bane MacDonald 
POMRSREOR 6c cc cccccacésn Mc cawesccesantsucen Bailey 
EE eubéassvaseems BaP ceccdvccseeuces seus Buist 
DE cvadnuvtweesawedee _ PeoTrirrer roe Beilman 
PAGGR. cccsvcccccssvsscevs CHP ce cesesuseues Engleberger 


Umpire—Baillet. 


The only casualties were two broken bats, although 
Pitcher Jones swallowed part of his cigar when trying to 
steal a base and abruptly abdicated his job in favor of 
Shortstop White. 

Luncheon was served under the trees on the beautiful 
lawn, then the customers engaged the employers in a 
broom polo match, the final outcome again favoring the 
customers. Their team, made up of Buist, MacDonald, 
Schleich, Weigel and Brennan made four goals while the 
“‘bosses,’’ Harris, Van Dusen, Halm, Casey and Stulsaft, 
were garnering one. The heavyweights lined up at the 























Top picture: Group of New York salesmen attending the out- 
ing: William Munch; Eugene Pratt of B. Ryan Co.; Henry F. 
Schmidt of Newark, N. J., the only Jerseyite in this photo; 
L. Stroh of Ross & Choyke, Inc.; Victor Harden of John W. 
Gannon; William Weber; John Taylor of the Detroit Brass 
& Malleable Works.—Middle row: W. H. Patterson, master 
plumber, winner of the fifty-yard dash for heavyweights; 
Charles Rothfuss, president of W. V. Egbert & Co., Inc., New- 
ark; Otto Hebeler of the Eselgrath Co.—Bottom picture: W, 
T. Casey of Jos. A. Vogel Co.; H. Halm; J. R. Murphy of the 
Thermal Appliance Co.; K. M. Cosglove of W. V. Egbert & 
Co., Ine. 


command of Field Marshall William C. Cooper for a 50- 
yard dash. Otto Hebeler, the usual winner, had to accept 
defeat in this event, W. Patterson, one of the customers, 
proving fleet of foot. He was presented with a sterling 
silver automatic pencil. 

So many entrants turned out for the sack race that the 
event had to be run in three heats. E. W. Wright -of 
John G. Kelly won the first heat, W. H. Oleson of ‘‘Domes- 
tic Engineering,’ the second, and William B. Conlin of 
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The Minneapolis Heat Regulator advertisement reproduced 
here marks the beginning of a new series of unusual interest 
to appear in the general magazines — a full page in The 
Saturday Evening Post, House Beautiful and House and 
Garden in August and 2/3 page in the American Maga- 
zine in October. Total circulation of this advertisement, 
4,801,610 (reaching approximately 20 million people). 
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_ your boys go about 
their work with a smile 
on their faces and a song on 
their lips--+-+---all’s well with 


the world. 


Square “‘Gee’”’ fittin’s go over 
strong with the boys on the 
job because Square “Gees” 
come easy and fit tight— 
the first time. And the boys 





When They Whistle on the Job 








feel good doing good work. 
Wrestling with balky, obsti- 
nate connections is a thing of 
the past. Cussing and fuming 


pass out of the picture. 


And Square “Gees” get the 
hearty okey of master plumb- 
ers the nation over because 
they speed up work, lower 


labor cost and build profits. 
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Say Square “Gees” to your jobber’s salesman. 


THE GRABLER MANUFACTURING CO. 
Cleveland, Ohio 







“GE E* 
PipeFITTINGS 


SQUARE 
Malleable Iron 
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the Niagara Radiator & Boiler Co., the third. In the final, 
Oleson beat out Wright and Conlin for a gallon thermos 
jug, the prize. 

Wright was consoled for this loss in the next event, 
however, when he showed a clean pair of heels to the 
other contestants in the 50-yard dash for middleweights. 
His prize was a sterling silver pencil. Then the master 
plumbers repeated their victory of the broom polo match 
in the tug-of-war, the same team defeating the employers’ 
five. They were each given a beautiful pearl handled pen- 
knife. 

The hardest fought battle of the day then went on the 
schedule, the baseball game between members of the New 
Jersey salesmen’s association and the New York salesmen’s 
body. The former, after seven innings of fray, took the 
measure of their big city opponents, 8 to 5. The lineups: 


New York—(5) New Jersey—(8) 
WOE SN edeawardeds aoaes PTAC S6AReConeteeeeans Carr 
EE Ke ree re Tee Se eee Jones 
eee ee i ee er eee re ee White 
COIR ca becebtccetaveses er eee me Uhler 
CO Be eee era pasecnarrs Van Harten 
WP bdo bavi sersadevsds i) eer errErrerrerer Tisch 
CE ee ree EES eT Ter Krueger 
FERBPEROR ccccccccscccces Re bes cecweveceeseaee Myer 
4 Ty ereee Ee Teee BE 60s cevksesrecqece Homer 


Umpire—Stulsaft. 

B. Van Harten, of L. O. Koven & Brother, paired up 
with J. M. Uhler of John M. Uhler in the three-legged 
race, the combination proving irresistible. A moment 
later Uhler again proved himself an athlete of no mean 
order when he annexed the 50-yard open, winning a silver 
pencil. A. J. Tesch, of Spencer Heater Co., broke into 
the winner’s column in the next event, a backward race, 
his prize being a safety razor. In the meantime, John D. 
Lee, Newark heating contractor, and W. H. Oleson had 
been winning the quoit tournament, defeating the Baileys 


of F. S. Bailey and Son, Millburn, in the final match. The | 


prizes were vacuum bottles. The final event was won by 
W. T. Casey of Joseph A. Vogel Co., by removing his 
shoes, running 25 yards and putting said shoes on 
again faster than any other contestant. Again the polo- 
ists met, the plumbers becoming champions by beating the 
salesmen, 2 to 1. 

Incidentally, Mr. Casey was busy passing out souvenirs 
in the shape of safety razors and automatic pencils. And 
of course, he had the usual outing caps for all the guests. 

At the excellent dinner, the prizes were distributed, 
including flashlights to Lee Turner and W. T. Casey, an 
umbrella to Eugene Pratt, a doll to George Geissler, and 
safety razors to C. H. Weaver and Fred Tries. At the 
same time, the masters’ prizes for winning the ball game, 
beautiful cuff links, were given to the triumphant players. 

Because of illness, President W. E. Carmichael was 
forced to be absent and Vice-President H. A. Underwood 
presided, calling on several dignitaries for short talks. 
The executive committee in charge of the affair, included 
Carmichael, Underwood, Ray D. Condit, W. E. Kreuger, 
Ray D. Jones, A. Payson, Alfred J. Tesch, Edward M. 
Robinson and Frank L. Boyd. 





P. B. & P. TAKES OVER AKRON SUPPLY HOUSE 


The Pierce, Butler & Pierce Mfg. Corp., New York 
City, has just taken over the business of the Mill and 
Mine Supply Co., in Akron, Ohio, which will now be oper- 
ated as the Akron branch of that corporation. W. W. 
Sharp, former president of the company, becomes district 
sales manager of Pierce, Butler & Pierce Mfg. Corp., and 
Fred Good, former secretary, becomes manager of the 
new Akron branch. The Mill and Mine Supply Co. was 
organized in 1917 by Mr. Sharp. 
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“They Keep a- Running” 




















i, to 40 H. P. 
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4 Horse Power Century Repulsion-start 
Induction Single-phase Vertical Motor 


Dampness Does Not 


Affect Them 


The windings of Century Repulsion-start Induction 
Single-phase Vertical Motors are so thoroughly insu- 
lated that they successfully resist the dampness usually 
surrounding such installations as pumps, dishwashers, 
laundry machinery, ice machines, bottle washers and 
installations in humid, tropical climates. 


Other features of Century Repulsion-start Induction 
Vertical Motors are: 


t Starting torque is high—not less than 
300% of full load torque. 


Starting current is low—not more than 
260% of full load current. 


service and touch the commutator only 
during the starting period. 


Any standard approved _§single-throw 
switch may be used for starting — no 
special starting controls required. 


Regular operating fuses are in most cases 
large enough to effect a start. 


3 Brushes are long lasting—they are in 


6 The vertical motors are regularly equipped 
with ball bearings and oil-lubrication. 


Century Repulsion-start Induction Single-phase Motors are 
built for vertical operation in all standard sizes from 4 to 40 
horse power. Temperature rise not more than 40° Centigrade. 


There is a difference — use and specify 
Century Repulsion-start Induction Single- 
phase Motors — ‘They Keep a- Running’’ 


CENTURY ELECTRIC COMPANY 
1806 Pine St. St. Louis, Mo. 


29 Stock Points in the United States 
and More Than 50 Outside Thereof 










4 to 40 H. P. 
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Interior 
Simplicity Lubrication Compact- Accessibility ae 








Automatic oiling ness Complete access 
by a combination to all inside work- 
splash and force ing parts in afew 
feed. minutes time. 














Low Cost 
Quality Maintenance 
Accurate and 
dependable con- 
struction assures 
little mainte- 
nance work, 





Low Cost 
Operating 
Lowest possible 
operating cost 

assured. 


Rugged 
Construction 























Cross- 
Connecting Bearings ae ae Head 
Rod Crank shaft and dies tenon Guide 
pinion shaft bear- * Designed 
ings renewable to permit 
and unusually quick ad- 
large. justment 


for wear. 
















| 
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iililtiinnin,. 








Biliesss Plunger eee | 
Head (Gre-ti) a ett Plunger and low- ? .: \ 
er valve of cyl- Drive 


A separate cast- 
ing can be at- 
tached to drop 
pipe and bolted 


to pump housing. 


inder withdrawn B 
without disturb- 
ing suction and 
discharge pipe 
connections. 
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Every Feature Is On The ar 


PQvVERY unit of the Deming “Oil-Rite” this Deming Automatically Oiled Deep 
Deep Well Pump was designed with Well Pump) is designed for pumping serv- 
a definite objective—to obtain maximum ice in suburban homes, farms, apartment 
pumping efficiency with minimum operat- _houses, hotels, industrial plants, and for 


ing and maintenance expense. No feature many other requirements. It is intended 
was incorporated simply to create “some- _for conditions where the distance from the 
thing different to talk about.” Every fea- water level to the surface exceeds 25 feet. 


ture has a reason. That is what is meant For complete information including 
by the statement “Every Feature Is On capacities, types of drive, and prices, con- 


The Square!” sult the Deming Distributor in your terri- 
Figure 1062, (the catalogue number of _ tory or write us direct. 


THE DEMING COMPANY, Established 1880, SALEM, OHIO 
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DISTRIBUTORS: 
DD « + « ws & ¢ Southern ry Co. Kansas City . English Tool & Supply Co. Minneapolis . Central Supply Co. 
Gee « « = » 6.6.6 6 & Henion & peti Louwisville ..... -« aib Waray Pittsburgh . Harris —— & Supply Co. 
Denver . Hendrie & Bolthoff Mfg. & Supply Co. Richmond . Sydsaor Pump & Well Co. San Francisc - Crane Company 






















Deming Power 
Pumps Include 
Triplex Power Pumps 
Centrifugal andRotary 

Pumps Set Length Lift and 


Deep Well Worki 
Head ng Force Pumps 


Well and Windmill 
metre Pons tanta 
Borisontal Double- | Spray Purnpe for all 

Acting Power Pumps purposes 


Demi 

ng Hand 

Pitcher Spout and Cis- 
tern Lift Pumps 
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Personal Mention 


R. L. Griffin, vice-president of the W. A. Case & Son 
Mfg. Co., Buffalo, N. Y., is recovering very nicely from his 
recent illness, and is expected to leave for the sea shore 
shortly to spend a few weeks convalescing before his 
return to his desk. 

E. W. Aubinger, sales manager of the seat department 
of the Brunswick-Balke-Collender Co,, is on a trip which 
will include Dallas, Tex., New Orleans, Philadelphia, New 
York and Boston. He expects to return to his office about 
September Ist. 

William B, Conlin has joined the sales force of the Nia- 
gara Radiator & Boiler Co., North Tonawanda, N. Y. Mr. 
Conlin.was formerly with the National Radiator Co. He 
will make his headquarters at the New York City offices 
of the Niagara concern, 2051 Grand Central Terminal. 


John N. Barbee, who has until recently been on the 
sales force of the Imperial Brass Mfg. Co., Chicago, has 
joined the sales force of the Chicago Faucet Co. He will 
headquarter in Chicago and do promotional work in Chi- 
cago and vicinity. 

P. W. Borrows, of the brass goods department of the 
San Francisco office of the Standard Sanitary Mfg. Co., 
has returned from a business trip through the northern 
part of California. William Lunsman, of the same con- 
cern, has returned to his desk after a vacation on the 
Russian River. 

J. C. Robson, of the San Francisco branch of the Wal- 
worth-Lally Co., has returned to his desk after having 
been laid up for a month with a severe attack of blood 
poisoning. An infection arising from a small blister on 
his foot was the cause of the trouble. 
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Thos. F. Nolan, Albany, N. Y., vice president of the 
National Association of Master Plumbers, underwent an 
operation in a hospital in that city a few days ago. The 
operation was successful, but Mr. Nolan will be confined 
to the hospital for three or four weeks. 

Clarence A. Bolton has been appointed secretary of the 
Illinois Master Plumbers’ Association and entered upon 
his new duties on Monday, August 9. He will make his 
headquarters at the executive office, 23 Illinois street, Chi- 
cago Heights, Il. 

Thomas F. Hanley, of Chicago, formerly chairman of 
the Standardization Committee of the National Associa- 
tion of Master Plumbers, and a member of the Hoover 
committee on plumbing codes, has recently been appointed 
by Herman N. Bundesen, health commissioner of Chicago, 
to serve on the committee to revise the plumbing ordi- 
nance of that city. The committee is composed of an 
architect, a consulting engineer, a journeyman plumber 
and Mr. Hanley. 

S. E. Dibble, of Carnegie Institute of Technology, past 
president of the American Society of Heating and Venti 
lating Engineers, is spending the summer at Summer Is- 
land, near Branford, Conn. 

W. P. Davenport, vice-president of the William H. Page 
Boiler Co., New York City, is vacationing at his summer 
home in Boothbay Harbor, Me. 

Harold Friesley, general manager of the M. Stulsaft 
Co., of San Francisco, is spending several weeks in the 
Los Angeles office of the company. 

F. J. Fairchild is in charge of the plumbing and heat 
ing department of the Santa Fe Builders Supply Co., Santa 
Fe, N. M., instead of F. J. O'Fallon as erroneously an- 


nounced. 


THERE 1S 


10 Sti Live 
Vinay 


POTT 


\ Ni an 4 








-——— 


— ee ee 


| 
| 
\ 
| 
| 
| 
| 
| 











DOMESTIC ENGINEERING August 14, 1926 


dS 


— 


CONFIDENCE 


Confidence is one of the most con- 


structive forces in business. It is 
established in peoples’ minds by sat- 
isfactory experience with products 
which preserve the same standard 
of value year after year. 


The confidence of the trade in 
Commonwealth Lavigne Radiator 
Valves is founded on years of con- 
sistent performance. It has been 
earned by manufacturing only high- 
grade radiator valves, and sparing 
no effort to maintain their quality 
regardless of market fluctuations. 


You can install Commonwealth 
Lavigne Radiator Valves with 


Confidence. 


No. 432 
Steam 
Radiator 
Valve. 
Corner 
Pattern. 


Hot 
Water 
Radiator 
Valve. 


Your Jobber Can 
Supply You 


Commonwealth Brass Corporation 


DETROIT 


AXNM TENA 
COMMONWEALTH 


AV HUFIN 














P. M. Murphy 
1861—1926 


P, M. Murphy, whose 


death at his home in Chi- 
cago on August 3 was an- 
nounced last week, was 
buried in Calvary Ceme- 
tery on August 5. The 
funeral was from his 
home to St. Anselm’s 
Church and thence to the 
cemetery. This funeral 
was evidence of Mr. Mur- 
phy’s high standing in his 
community and of his 
great popularity in the in- 
dustry in which he spent 
a long and honorable life. 
Men prominent in the 
plumbing and _ heating 
world who worked along- 
side of Mr. Murphy in na- P. M. Murphy 

tional and local associa- 

tion affairs were present from various parts of the coun- 
try paying tribute to his memory. It was said that his 
funeral was the largest ever held from St. Anselm’s 
Church, from which some idea may be had of the num- 





| ber of old friends who were there. In addition, his son, 


tobert E. Murphy, who will carry on the business which 
his father founded 40 years ago, received hundreds of 
telegrams conveying condolences and tributes to the char- 
acter and ability of the deceased. Flowers, too, bore many 


| messages of sympathy from friends and associations. The 


long march to the cemetery was headed by a squadron 
of motorcycle policemen, the procession having the right 
of way all along the boulevards, - 

Mr. Murphy was 65 years old at the time of his death. 
He was born in Ireland and came to Chicago in 1873 when 
12 years of age. He entered his apprenticeship as a 
plumber while still in his teens and later founded the 
Murphy Plumbing Co. He was a past president of the 
National Association of Master Plumbers and of what is 
now the Plumbing Contractors’ Association of Chicago. 
He was a member of the fourth degree, Knights of Co- 
lumbus, the Elks lodge and the Chicago Press Club. His 
son. Robert E., his daughter, Mrs. Catherine V. King, and 
his brother, Jerry Murphy of New York, survive him. 


OBITUARY 


Cc. H. Kalvelage 
C. H. Kalvelage, formerly well known in the plumbing 
and heating business in Milwaukee, Wis., died at River 
side hospital, in that city, on Saturday, July 17, follow- 
ing an extended illness. He was in his 74th year. Mr. 
Kalvelage was one of the pioneer plumbers of the city, 
having been born in Milwaukee and having learned the 
plumbing trade in his youth. He conducted his own con- 
tracting business and later became associated with the 
Hoffmann & Billings Manufacturing Co., as vice president. 
He resigned that position to form the National Blower 
Co. in Milwaukee, and retired from active business about 
15 years ago. 
Thomas J. Wilde 
Friends of Thomas J. Wilde, 719 West Cumberland 
street, Philadelphia, are mourning his passing away re- 


| cently. Mr. Wilde was for several years a member of 


the Philadelphia Association of Master Plumbers. 
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——— Hudson 
| os | Bathroom 
Fixtures 


are a profitable line of high 
grade merchandise with a 
range of styles and sizes 
large enough to take care 
}  .of any regular installation. 
{ Every piece is the outcome 
of years of experience in 
| this field of manufacture 
| and is 

















Made Right 
to 


Work Right 


Materials and workman- 
ship are exceptionally fine. 


























Hudson Exposed Two Valve a le titan wn 
Shower, complete with 24” yet Hudson prices are 
N. P. Ring, white duck curtain reasonable enough to give 
‘ yA , ¥ 7 
a you the edge on-competi- 
Yo" supplies to wall and N. J 

P. brass, china indexed tion with out shaving your 
handles. (6” c toc). profit. 


Order from your jobber 











HUDSON BRASS 
1620 Nassau Street 


WORKS, INC. 
Brooklyn, New York 





























Mention Domestic ENGINEERING when writing advertisers. 
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LONG hard day under a broil- 

ing sun—dust and chaff in eyes 
and hair — harvest time is anything 
but “play time” for the farmer and 
his family! 


But when the day’s work is done—and you step under 
a shower or into the tub and bathe away your temper, 
your troubles and the torture of tired, aching muscles 
—“ain’t it a grand and glorious feelin’?”’ 


Running water on the farm and in the home means better living and in- 
creased profits—better health and greater happiness for the whole family. 


| And a dependable supply of pure, fresh, running water for kitchen, bath- 
‘go * I room and laundry—for barns and feed lots—will be yours at Jow cost when 


you install a Myers Water System. 


o) MYERS 


2 \s iD 
BS ss Self-Oilling Water Systems 








| 


> — 


—_—- 








diuvens 2 








We are world’s headquarters for 
pumps and water systems. No mat- 
ter what your requirements you can 
find just the outfit suited to your needs 
in the Myers Line. And remember, the 
Myers trade mark is your absolute 
warranty of utmost responsibility 
and highest quality—in design, ma- 
terials and workmanship. Write or mail 
coupon today for full information. 


THE F. E. MYERS 


250 ORANGE ST. 


Manufacturers, for more than fifty years, of Myers Pumps 
for Every Purpose, Hay Tools and Door Hangers. 


insure perfect water service—24 hours a 
day! Made for both deep and shallow wells 
or cisterns—for operation by hand, wind, 
gas engine, or electric current. The Myers 
Line includes outfits for the smallest farm 
home—and plants up to 10,000 gallons per 
hour capacity. Myers Self-Oiling Electric 
Water Systems—self-starting, self-stopping, 
self-oiling—require no attention 

and are safe, dependable and most @ 
economical in operation. 


& BRO. COMPANY 


ASHLAND, OHIO 










See your Myers dealer today—or write direct 
for handsome booklet ‘‘Water in Abundance?’ 
Find out how little it costs to modernize your 
home and farm with perfect water service. 
Get the facts before you and you will quickly 
decide that it does not pay to spend time haul- 
ing water by hand wherl you can easily get an 
abundant supply of pure, fresh, running 
water—at the turn of a faucet—anywhere 
in your house, your barns 

or your grounds. 






This timely advertisement is a copy of the one 
appearing in colors in the August number of a 
leading farm journal. Others, equally attractive, 
are scheduled for early issues of different publica- 
tions. We support our dealers with a complete 
line of Myers Water Systems for every purpose, 
high quality and dependable service, and consistent 
publicity. We are ready to quote. 









Mention Domestic ENGINEERING when writing advertisers. 




















THE TRADE 


WITH MASTER PLUMBERS AND HEATING CONTRACTORS 








BIG CROWD ENJOYS ANNUAL MINNEAPOLIS 
OUTING 


The importance of the plumbing and heating industries 
in the life of a modern city was clearly indicated on 
Saturday, August 7, at Stubbs Bay, Lake Minnetonka. At 
this beautiful site those who contribute to the health of 
Minneapolis by providing sanitary and heating conveni- 
ences for its homes, buildings and factories, met to enjoy 


Several 
splendid 


the annual outing of the Pipe Trades Industries. 
thousand attended the outing and found it a 
vehicle for providing a finer spirit of friendship and co- 
operation among the different branches of the indus- 
tries. 

This outing is distinctive because of its general char- 
acter, with all elements of the industries participating in 
one outdoor picnic instead of holding individual gather- 














{ie 
Mie 


Top row, left to right: Warren F. Chapman, president of the Minneapolis association; William W. 
Porter, president of the Minnesota state association, and a director of the National Association; Alfred Wiik, vice president 
of the Minneapolis association —Second row, first picture: 0. P. Bahneman; second picture: M. P. Buckley, Charles Wilkins 
and A. J. McInerney; last picture: E. A. Mohrmann, secretary-manager of the St. Paul association.—Third row, left picture: 
Mrs. M. J. Swanford and Mr. and Mrs. J. L. Hague; second picture: members of the ladies’ auxiliary picnic committee; Mrs. 
Oscar Johnson, Mrs. H. W. Strader, Mrs. 0. P. Bahneman, Mrs. W. F. Chapman, Mrs. A. H. Lacher and Mrs. Oscar Berger- 
son; third picture: Frank Slipka, Mrs. Frank Slipka, Mrs. O. Nitzsche, Wilbur Stiller and Mr. and Mrs. Fred ©, Stiller; right 
picture: Mrs. and Mr. E. L. Hessel.—Fourth row, first picture: Ben Monson of the Central Supply Co.; second picture: P. J. 
Frey, president of the Central Supply Co.; third picture: P. R. Mork, Minneapolis manager of Crane Co.; fourth picture: 
J. A. Redeen, N. Nicholson, 0. P. Ahlquist and E. D. Johnson; fifth picture: George Grause, president of the Terminal Supply 
Co., Minneapolis; sixth picture: Mrs. Woodruff and W. F. Woodruff, Minneapolis manager of Kellogg-Mackay Co.—Fifth row, 
first picture: Mrs. and Mr. C. A. King, Dolores King, Helen Murphy and Mrs. A. Murphy; second picture: Mr. and Mrs. K, W. 
Camp with their daughters Marjorie and Gertrude; third pleture: T. H. Peacock, T. J. Peacock and V. H. Adams with their 
wives, and Gene Adams, Celeste Adams and Margie Peacock; fourth picture: 8S. V. Harvey.—Bottom row, first picture: Mrs, 
and Mr. W. W. Ferguson; second picture: Betty Richardson; third picture: Jimmy, Bernard and Frank Mears; fourth picture: 
Mrs. and Mr. Thomas Shea of St. Paul 
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Photographs taken at the annual outing of the Milwaukee South Side Pleasure Club held August 5. Top row, left picture: 
Peter J. King, executive secretary of the Milwaukee and Wisconsin state associations; center picture: Albert Smukowski and 
Alex Pikulik; right picture: H, C. Williams.—Middle row, left picture: Mr. and Mrs. L. L. Kuczynski; second picture: a group 
of children attending the picnic; third picture: a group of members of the ladies’ auxiliary, all wives of master plumbers; 
Inst picture: Mr. and Mrs. S. M. Youngblat, of the EverHot Heater Co—Bottom row, left picture: 0. Lewondowski; C. E. 
Schumell, manager of the Wisconsin Sanitary Mfg. Co., and Sylvester T. Nowicki; second picture: G. A. Soergel and his son, 
L.. Soergel, both master plumbers; last picture: C. H. Cope; A. Steel, president of the Wisconsin Plumbing & Heating Supply 
Co., and William Zentner (See Story on Page 89) 


ings. This year the following organizations united in vide entertainment features which would hold the interest 
carrying through the big outing: Twin Cities Division of the several thousand participants, and the lateness of 
Central Western Credit Association, Minneapolis Retail the hour at which the outing closed testified to the suc- 
Plumbers’ Association, Women’s Auxiliary to the Minne- cess of the work of his committee. He was assisted by 
apolis Retail Plumbers’ Association, Minneapolis Heating W. E. Maley, secretary and treasurer; Maurice H. Bjerken, 
and Piping Contractors’ Association, National Association chairman of program; Edward Sahler, chairman of events; 
Plumbing and Heating Salesmen, Chapter No. 8, Plumbers’ 0. E. Barber, chairman of pavilion. Frank Maechtlen, 
and Gas Fitters Local Union No. 15, Steamfitters’ and chairman of transportation, and also by Oscar Bergerson, 
Helpers’ Local Union No. 539. Mrs. O. P. Bahneman, Arthur Axsen, Fred Schierenbeck, 

Oscar G. Johnson, as general chairman of the commit- Mrs. W. F. Chapman, Albert H. Locker, Mart Purcell, 
ee in charge of the outing, had been called upon to pro- H. W. Johnson, Mrs. H. W. Strader, William Welsh, Art 





Sections of the photograph taken at the annual outing of the Sioux Falis Retail Plumbers’ Association held recently at 
Elmwood Park (See Story on Page 90) 





6 





August 14, 1926 DOMESTIC ENGINEERING 85 


New Catalog~Reduced Prices / 







“T= new DAYTON Dealer Book is just off the press 
ready for distribution. Practically the entire line has been 
reduced in price, due to large volume production. Send for 
your copy. 

In addition to a fully illustrated catalog of the complete DAY- 
TON Line of deep and shallow well pumps and water systems 
it contains a wealth of technical information—valuable to 
every plumbing dealer. 

Send for your copy of this new Dealer Book today, and ask for 
particulars of the DAYTON Dealer Plan, now doubly attrac- 
tive because of the new low prices and a national advertising 
campaign featuring the DAYTON “Cub” 200 Gallon Per 
Hour Water System at $85. DAYTON dealers are making 
money. Use the coupon and get the facts, along with your 
copy of the new Dealer Book. 


THE DAYTON PUMP & MFG. CO. 
DAYTON, OHIO, U. S. A. 








S 
New Models of Advanced Design 
‘ The FRESHFLO 
In presenting these two new 1926 Models, The Deep Well 
N Dayton Pump & Manufacturing Company has P 
o. 400 again demonstrated its leadership in water system Pump 
Shallow engineering. These models incorporate the most 
Well efficient and advanced designs and have established Compactly built, with un 
Pump new records in performance. usual strength end wearing 
qualities, the ‘Fresh Flo”’ 


illustrated at left—has 
a “direct from the well" 
feature that is sure to 
interest your prospects. 
Low in price and high 
in the quality of service 
rendered, the ‘‘Fresh Flo”’ 
has great market possi 


Extreme simplicity, of ;de- 
sign in the No. 400—shown 
at the left—has reduced 
number of wearing parts 
fifty per cent, as compared 
to duplex types of similar 








capacity. The nearest ap- bilities. 
roach to the ideal shal- 
ow well pump yet built. D-E-8-14 
The Dayton 
Pump & Mfg. 


Co., Dayton, O. 


Gentlemen: Please 
send me copy of the 
new DAYTON 
Dealer Book and re 
duced prices. Also in 
clude bulletin descriptive 


‘Dayton Pumps 4a 


© Make ‘the water do the running y Adres 
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NIEDECKEN 
SHOWER STALLS 


PATENTED 


BATTERY TYPE 


Leak Proof 















OAVOL 
COPPER BEAA/NO 
INERT STEEL 





FPRCIAL 
NIL ORCA EN MiMER & 
ATTACMED TO STALL 







BAASS $i4E a 
BORO ta” cee ved 


Any number of stalls can be placed tight 
against each other, applying red lead on the 
sides making a permanent setting. 


Equipment is, rough N. P. industrial type 
special Niedecken Shower with galvanized 
riser pipe from Mixer to Shower head, duck 
curtain and 2-inch waste. 


The walls of the stalls are made of a con- 
tinuous sheet of No. 10 gauge copper bearing 
steel which with the riser are welded to 


the bottom. Sizes are, 32x36 and 36x36 
inches, heights are 6 feet. 


After installation the stalls must be finished 
with water-proof enamel paint. 


Write for Bulletin D.10X 





HOFFMANN & BILLINGS. MFG.Co. 
mait.waAaue € &. uu. Ss. A. 
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Hansen, I. Miller, John A. Nelson and L. A. Marshall, a!! 
of Minneapolis. 

The grove provided shaded retreats where luncheon 
were enjoyed. The pavilion offered the opportunity for 
dancing, while under the guidance of the ladies’ auxiliary 
a number of entertainment features attracted many to the 
wide verandahs of the pavilion. Clowns, an orchestra, and 
a band all contributed to the enjoyment of the outing. 

The athletic contests were, of course, the principal at 


traction of the early afternoon and the efforts of the 
athletes, ranging from little tots barely able to walk up 





Back row, left to right: Harry Johnson, Oscar Bergerson, 
B. H. Cedergreen, William Maley.—Front row: Fred Schiern- 
beck, L. A. Murshall, Oscar Johnson and F. C. Maechtlen 


to robust and rather short winded jobbers and salesmen, 
won either applause or laughter as the contests ran 
quickly along. 

The first sport feature was the baseball game in which 
the plumbers and steamfitters proved by a 10 to 6 score 
their ability to get the best of the salesmen. David Ridler 
and Jack Hanson won the somersault race for boys. The 
hop race for little girls was won by Mary Hughes, with 
Agnes Johnstone a close second. Joseph McMonagle 
proved in the pie eating contest his ability to devour a 
berry pie faster than any other lad, without the use of 
his hands. In the cartwheel contest for girls, Doris Hed- 
lund won first prize and Helen Bartell second. Martin 
Cromer galloped from one corner of the field to the other 
in the men’s pipe and tobacco contest, and finally got his 
pipe, matches and tobacco into action quicker than any of 
his competitors. Crackers were no impediment to 
whistling in the case of William Martin in the whistling 
eracker contest, while Dorothy Alquist showed her girl 
friends that she could outwhistle them despite the fact 
that her cheeks were full of crackers. Vic Adams, Jr., 
led the field in the jobbers’ blind boxing contest, with 
George Michael second. The sport carnival closed with 
the tug of war between the journeymen and fitters in 
which the latter finally succeeded in drawing their oppo- 
nents across the line. 

A number of prominent St. Paul and “Minnesota con- 
tractors and officials attended the picnic, including H. 
Merwin Porter, president of the Minnesota state associa- 
tion; Fred A. Beier, former Minnesota president, and 
E. A. Mohrmann, now secretary of the state association 
Warren F. Chapman, president of the Minneapolis Retail 
Plumbers’ Association; Oscar Bergerson, secretary, and 
Charles Wilkins, recently named chairman of the genera! 
convention committee for the national convention next 
June, were all active in the outing and in their efforts 
to make it successful. 

Under the direction of Mrs. O. P. Bahneman, president 
of the women’s auxiliary of the Minneapolis Retail Plumb 
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A Barber-Greene cut 41 


services each 18 in. 

wide, 7 ft. dee P, 15 fi. 

lo meg in 6 hrs. and 10 

mins. One pipe wa 

jumped on each later: i. 

That's the kind of dig- ae 
ging that gets dollars out a 
of ditches for plumbers. — 


| Pas ne: 2 ee ae cage ” i ma Tay 


aT, ein lceall bs 0" Pe oe eg ae 
5 ia Tih, z 


Digging Profits Out of One of the 


Plumber’s Heaviest Costs 


Since the Barber-Greene moves quickly from its 
garage to the job—or from job to job—and be- 
cause its costs are so Jow— it can be used on serv- 
ice lateral digging and part time work, at a profit. 





This small, compact Barber-Greene Ditcher digs 
profits out of one of the plumber’s heaviest costs 
—service laterals. 


The Barber-Greene is far, far removed from cum- 





bersome, old-fashioned ditchers. 


It is easy to handle—it is inexpensive to operate 
and keep up—and it digs as no ditcher has ever 
dug before. 

The famous Barber-Greene Vertical Digging Boom 
starts the service flush with the building —cuts it 
flush on both sides of the walk and curb--and 
finishes it flush with the main ditch. 


The only hand digging left is the little odds and 
ends beneath the walk and curb. And the entire 
job is usually finished in a few minutes—where 
the old-fashioned shovel gang took hours and days. 







RBER 


vee 


Only the Barber-Greene 
has the vertical boom 
that provides the machine 
tool “milling’’ action dig- 
aging. 


BARBER-GREENE COMPANY, 408 W. Park Ave., Aurora, III. 


Representatives in 50 Cities 


DITCHER 





And, it opens up a new field for profits on straight 
ditching work. Here, it is fast replacing heavy 
ditchers because it shows lower costs per faster 
foot—and of course it is far faster and far cheaper 
than hand labor. 


Our latest ditcher booklet, ‘‘Cutting Mains and 
Services’’ gives facts and figures that Barber- 
Greenes have established on digging jobs all over 
the country. 

Send for a copy—it may show the way to cut a 


high cost and a source of grief—and it may open 
the way to new fields. 








GREEN 


OVERLOAD 
RELEASE 
SPROCKET 


Only the Barber-Greene 
has the patented auto- 
matic release sprocket 
that protects boththeBar 
ber-Greene and what it 
encounters underground. 
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Reko* 


POPULARITY 
Makes This Offer 
Possible 


REKO 


— Enamel Cement 
— Gray Metal Cement 
— Boiler Liquid 













Only 
The United States Government at Fort Sheridan, ANY, enamific” AND $350 
Illinois—Ensign Shaw of the United States Navy wr PER CAN 
at the Winton Diesel Engine Works, Cleveland, a 


Ohio —Tested by the B. & O. Railroad, Akron, 
Ohio, to 180 Ibs. pressure. Recommended by 


plumbers all over the world. 


One full quart can of REKO Boiler Liquid 
F R E E will be sent absolutely FREE with each order 
f for one can each of White, and Blue White 


OFFER Enamel Cement and one can of Gray Metal 
@ Cement at $3.50 each. 


REKO ENAMEL REKO GRAY 
CEMENT METAL CEMENT 





In three shades—White, Blue White, Repairs Cracks or Holes in Sectional 
Cream White. Repairs chipped or Boilers, Radiators, Laundry Tubs, 4 
cracked Bath Tubs, Lavatories, Metal Tanks, Water Pipes, Brass or 4 
Closet Bowls, Kitchen Sinks, Enam- Nickel Fittings. Welds itself into 4 
eled Ranges and Table Tops, Flush and over breaks or holes in any metal. 4 
Tanks, China Fixtures, etc., etc. Stands 1500 degrees of heat. 4 

7 

/ 


REKO PRODUCTS CO. xx 


¢@ PRODUCTS CO. 
Wilmette — Illinois wv Wilmette, Ill. 
Please send me the REKO 
REKO Cement Patented in U.S. June Pt set dana te ts dearoae Ng 
11, 1918, Canada, May 20, 1919. Man- 4 for same through my jobber. 


ufactured exclusively by REKO PROD- : 
UCTS CO. Not eiilieted with any 2% ~—TS ——Semee ~-Cw 





¢ 
other cement company. 2. Firm Name 
¢ 
ro GUARANTEED P Address 
TOP ALL Leaks | ; 
IN HEATING BOILERS If your jobber cannot supply ir NN 5» » cy yc gd SURO ER ern ahs 


-_ - —— — Oy gy, ae 
———— oe = — Loe RR i I A ggg a ge EE ——— ee =< ee on 





you with REKO Products ; 
USE THE COUPON @ = Address .. 
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ers’ Association, all the members of this auxiliary were | 
quite active in the outing and were largely responsible 


for its success. 

Minneapolis and St. Paul are making every effort to 
insure the success of the coming national convention and 
the outing last week proved a splendid agency for bringing 
together the men who will handle the important pre- 
liminaries for next year’s meeting. 


WIND LAKE SEES MILWAUKEE SOUTH SIDE PICNIO 


The natural scenic beauties of Wind Lake, Wis., looked 
down on a happy party of joyful picnickers Thursday, 
August 5, when the members and guests of the Milwaukee 
South Side Pleasure Club betook themselves to that 
beauty spot for their annual outing. Nearly two hundred 
master plumbers and their families and guests and their 
families met at the plumbing shop of Sylvester Nowicki 
at 9:30 a. m., and started on the hegira to the picnic 
grounds. 

The delightful ride which lasted until noon, developed 
enormous appetites in nearly everyone, and little time 
was lost getting down to the serious business of luncheon. 
After that matter was settled to the satisfaction of all 


present, the revelers got ready for the long list of games 


which were scheduled for the day’s enjoyment. The 
children started off the games, and the winners received 
appropriate prizes such as dolls, bats and balls, etc. 

The ladies’ contests were of interest to everyone, and 
furnished a great deal of amusement. The first of these, 
a ball throwing contest, was won by Miss R. Troy, who 
was awarded a handsome dresser set. Miss Fennig, whose 
throw fell just short of first place, won a toilet set for 
second prize. In the peanut contest Mrs. W. Binder won 
first prize, a box of candy, and Mrs. Fennig won a smaller 
box for second prize. Mrs. N. J. Balceyak proved the 
best carpenter among the ladies by winning the nail 
driving contest. She won a towel bar. The most amusing 
contest for the ladies, a balloon blowing contest, caused 
a great deal of excitement, not to mention hilarity. Miss 
Troy was the possessor of the strongest pair of lungs, 
and won a towel bar for first prize. The balloons of 
Mrs. C. Heffling and Mrs. A. Schaefer burst in that order, 
and they won a tumbler holder and a soap holder, re- 


spectively. 
The men’s events also brought out some champions 
and near champions in their respective lines. John 


Wiesner won a swinging spout faucet for his ability to 
eat crackers and whistle. Second prize in this contest, 
fifty lb. of pig lead, was won by H. Bartel, and A. Pikulik 
won a ten-inch pipe wrench for third prize. In the soda 
drinking contest W. Zentner won a bib reseater for his 
tankability, with A. Soergel, who won a 14-inch wrench, 
not far behind. Third prize, a half dozen float balls, was 
won by A. Pikulik. Albert Smukowski won the crab race 
in a flurried finish and was awarded a dozen tank balls 
for his prowess, L. Kuczynski was second, winning a 
10-inch pipe wrench. 

The baseball game, a feature of the picnic, was won 
by the plumbers, who scored six runs while the salesmen 
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WATER MLATER 


°66 
°88 


*139 


fverHot Heater Co. 


C. Brenner & Sons Co. 
Buffalo Plumbers, 

Say:— 

‘When better water heaters 
are built we expect that the 
EverHot Heater Company will 
build them. We consider that 
the EverHot Automatic Water 
Heater is the best heater built 
up to date. It is a pleasure 
to sell them.” nn) 


Detroit, Michigan 
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Ask for profitable details on the 24 gal. Unit 





THE CLEVELAND HEATER CO. - Cleveland 


the quality Water Heater Builders for over 20 years 




















WHEELING 


SANITARY 


Wheeling, 


24x20 inc 
inches, 


quil” al) 


in at 12 


Reference 


High Grade Plumbers’ 
Ware— 
Vitreous China 

Plate 100-E Lavatory on 
Pedestal, 


Plate 126-E 


Jet Water Closet Com- 
bination, including — 
Plate 125-E concealed 
jet syphon, to rough 


218-E larze size tank, 
with special fittings. 


Engineering Catalog 
Directory. 


1 Dt Cn 1 @) 


W. Vae 


Two-Fired 


Two sizes— 
hes and 26x22 


“The Tran- 
white Syphon 


inches; Plate 


— Domestic 















were able to ring up’ only four. The lineups are as | 


follows: Plumbers, Schaefer, Smukowski, B. Dereszynski, 
Balceyak, Zawerschink, Soergel, Lewandowski, Leeser and 
Kuezynski; salesmen, Gloza, Fleming, Luebke, Schumell, 
Hertting, Rogers, Downey, Reichert and Kornreich. 

A great deal of the credit due for the success of the 
picnic belongs to the officers of the association and the 


committee in charge of the outing. The committee is | 


as follows: A. A. Hoffman, secretary of the club and 
chairman of the committee; Charles Priegl, president of 


the club; George J. Bronankant, treasurer; W. F. Mieretz, 








HUMPHREY 


— Gas Water Heaters 


A type and size for 
every building from 
the skyscraper to 


the cottage. 
Write for catalog and 
installation data. 


HUMPHREY COMPANY 
(Div. Ruud Mfg. Co.) 





Kalamazoo 





33 :: Michigan 
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San-Equip 
Septic Tanks 


provide perfect sewage disposal for 
unsewered communities. Made in 12 
and 14 gallon sizes of rust-proof 
enameled iron, San- 













every requirement of 








the U.S. Public Health 
Service, Write for 


details. 
Chemical Toilet Corp. 







Equip Tanks meet | 























{23 Free St., Syracuse, N. Y. | 


























Be sure you see the new 


STA= PAK 
VALVES 


they never need re-packing 


CAPITOL BRASS WORKS 


Manufacturers of Brass Valves, Boiler Trimmings and Plumbers’ Brass Goods 
2300 Franklin Street 


=SS=DETROIT, MICh=S== 








3 Times the Profit! 


Every time you sell a Whale-Bone-ite Seat you 
make three times the profit possible on a staple 
job. Don't waste time soliciting orders for cheap 


seats at a minimum profit when a little salesman- 
ship will bring you an order for a Whale-bone-ite 
Seat at a real profit. And the Whale-bone-ite sale 
means a satisfied customer ! 


/'WHALE-BONE-ITE s¢at 


THE BRUNSWICK-BALKE-COLLENDER COMPANY: CHICAGO | 
































MIDLAND All-Lead FLASHINGS 
(One-Piece) 


Equipment for Producing Midland Flashing is Patented 


Heavy calking ring 
inside. Patented one- 
piece construction — 
no lead burned, or 
soldered joints to 
come apart. Will fit 
any pitch. 


Ask your jobber 


Midland Metal Mfg. Co. 
Kansas City, Mo. Newark, N.J. 
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| of the Cordes Supply Co.; Barney Dereszynski; Stanley 
| Dereszynski; H. H. Borkenhagen; Charles Priegl, Jr. 





SIOUX FALLS RETAIL PLUMBERS HOLD ENTHU- 
SIASTIC OUTING 


The annual picnic of the Sioux Falls (S. Dak.) Retail 
Plumbers’ Association was held at Elmwood Park on 
July 14. Three hundred people were present and numer- 
ous prizes were given in connection with the stunts and 
athletic events. 

A baseball game was held in the afternoon, the whole- 
salers mixing it with the retailers, the former winning by 
a comfortable margin of 11 to 3. In the first two in- 
nings Miss Doris Sheffield hurled for the wholesalers and 
Miss Helen Stewart received. 

In the nail driving contest Louise Ingalls took first 
place and a vanity case, presented by Wigman Co.; 
Rhea Gieslon was second and received a left handed ham- 
mer. The boys boxing match was won by R. Morey, sec- 
ond place going to Elmer Barrett, both of whom are wear- 
ing new neckties as a result of their prowess. The win- 
ner of the pop bottle stunt was Mrs. Henry Schiewellen 
who received a medicine cabinet from the Cochran-Sar- 
gent Co. In the three-legged race B. F. Handler was fol- 
lowed by W. E. Abraham, both of whom received pipe 
wrenches from the Cochran-Sargent Co. The ladies back- 
ward race was won by Doris Sheffield who carried away a 
looking glass, donated by Crane Co. Cyril McDonald re- 
ceived a shirt from the United States Radiator Corp. for 
winning the potato race. The little girls’ shoe race was 











won by Lorraine Rakness. In the journeymen’s 75-yard 
race Frank Miller won a die stock donated by the Nye 
Tool & Machine Works. Doris Sheffield received a catch- 
all from Crane Co. for her part in the bobbed hair race. 
In the long hair race, Mrs. Guy Barrett received a garden 
hose from Crane Co. The employing plumbers’ race re- 
sulted in Guy Barrett receiving a repair kit donated by 
the J. A. Sexauer Mfg. Co. Mrs. J. Hale won a pair of 
stockings from the United States Radiator Corp., for 
winning the ball throwing contest. The horseshoe contest 
was won by Harold Davis, who received a plumber’s fur- 
nace from the Charles F. Hause Mfg. Co., Inc. Mrs. Guy 
Barrett won a glass shelf donated by the Wolverine Brass 
Works, for winning the necktie race. 

The evening was spent in dancing and between 8 and 
9 o’clock music was furnished by a special orchestra com- 
posed of small boys. Exhibitions of the Charleston were 
given by John Plut, and Miss Anna Becker, both of Crane 
Co., Frank Kull of Cochran-Sargent Co. and Doris Shef- 





field. Clarence Wide did some slow motion steps that 
were exceedingly interesting. 





UNIVERSITY OF ILLINOIS PLANS SERIES OF 
DEMONSTRATIONS 
A series of demonstrations during the fall months has 











been planned by the Farm Mechanics Extension Service 
of the University of Illinois. These will include showings 
of water system installations, septic tank construction, 
making concrete and rat control. 

Following are dates of the demonstrations: 

Hancock County, Aug. 16, 17, 18. 

Adams County, Aug. 20, 21, 23. 

Henry County, Aug. 26, 27, 28. 

LaSalle County, Sept. 1, 2, 3. 

Bureau County, Sept. 6, 7, 8. 

Marshall-Putnam County, Sept. 10, 11, 13. 

McLean County, Sept. 15, 16, 17. 

Coles County, Sept. 21, 22, 23. 

Champaign County, Sept. 27, 28, 29. 
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| On the other side of the Gas Tank 


There are thousands of homes without a gas supply. 
There are thousands more where the gas rate is pro- 
hibitive. Every one of these homes is a live prospect 
for Gen-O-Gas—the cleanest, simplest and most 
economical Water Heater on the market. Burns kero- 
sene, gasoline, alcohol or distillates. Wise plumbers 
are cashing in on Gen-O-Gas everywhere. 

We positively guarantee the Gen-O-Gas Water Heater 
to furnish all the hot water needed by a family of 
average size—at lower cost than it has ever been done 
before. If, after ordering and testing a Gen-O-Gas 
Heater, it does not prove satisfactory in every way 
send it back and you will be nothing out. Gen-O-Gas 
sells on its merits. 


GEN-O-GAS STOVE CO. - 1200 West Fort Street - Detroit, Michigan 


en-O Cas 


Smokeless Odorless 




















Mention Domestic ENGINEERING when writing advertisers. 
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WENTY small closed cells 


aremoreefiicient asa heating- 
pipe insulation than one large 
open cell. 

Johns-Manville Improved As- 
bestocel has over twenty times 
the number of air cells per 3 foot 
section than an equal length of 
ordinary pipe covering. Cross cor- 
rugations running around the 
section break up the lengthwise 
corrugations into small, closed, 
isolated cells. In ordinary pipe 
covering the corrugations 


Over 20 times 


the number of air-cells 


extend the entire length of the 
section and are open at the ends. 
Through them air may circulate 
freely. 

Because of this greater number 
of small cells, Improved Asbes- 
tocel saves more heat and more 
coal. And it lasts longer because 
added corrugations give increased 
strength. 

Specify Improved Asbestocel. 
You can always identify it by the 
red band at each end of every 
section. 


ee E Incorporz ae 292 Madison Avenue at 41st St., New York City 


Brenches in all larg For Canada: Canadian Johns-Manville Co., Ltd., Toronto 
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and its athed products 

INSULATION 
BRAKE LININGS 
ROOFINGS 
PACKINGS 
CEMENTS 


OHNS “MANVILLE 


Improved 


Asbestocel ® 













rine 
PREVENTION 
PRODUCTS 
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At Syracuse Master Plumbers’ Outing.—Top row, left picture: Outing committee; George L. Bauer, chairman, A. B, Cava- 
naugh, Thomas F. Thompson, T. D. Bourke, Joseph Burke, James F. Guider and Frank Sheppard; middle picture: Pierce 
Shane and BK. F. Brampton pitching horseshoes; right picture: J. J. Dalton, president of the association; H. J. Gaebler, vice 
president; James F. Guider, secretary; Walter Coling, treasurer.—Middle row, first picture: Part of the secret walk for 
ladies; second picture, the refreshment stand; third picture, group of the children in attendance; last picture, another 
group of ladies in the secret walk.—HBottom row, left picture, the prize table; right picture, H. D. White of the Morgan 
Bronze Co.; F. R. Dunkerton of the Pierce, Butler & Pierce Mfg. Corp.; Martin F. Pilger of the Lambertville Pottery Co.; 
J. M. MacCrea of the Continental Heater Corp.; Hugh D. Carey of the Standard Sanitary Mfg. Co. 


SYRACUSE MASTER PLUMBERS’ ASSOCIATION their ladies to venture forth to the pleasures of Lakeside 
HOLDS ANNUAL PICNIC Park at Owasco Lake, N. Y., and to gather around the re 

For a time the Syracuse Master Plumbers’ outing freshment stand and partake of the many things to eat. 
threatened to become a swimming party until old Jupe The members and their families gathered in groups around 
Pluvius took pity and permitted the master plumbers and the picnic grounds and spread their lunches out on large 





















‘SNO-WITE! 








In the SNO-WITE line of Porcelain Enameled iron ware there are only sure and quick sellers—no ‘‘shelf 
warmers” to litter up the shop. They ornament your show room and beautify the bathroom. All 
goods packed in attractive cartons for convenient handling and display. 


Exporters will find our line a profitable one to handle. Special attention given to all export business. 


AMERICAN ENAMELED PRODUCTS COMPANY, CHICAGO, ILLINOIS 
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Automatic Storage Systems 


Save Money for Your Customers 
and Make Money for You — 


These new Hoffman systems, offering a revolutionary 
principle of fuel efficiency and heat economy, are 
proving a revelation and making remarkable sales’ 
records. 

They immediately filled a demonstrated demand 
for an automatic, non-liming, single unit storage 
system which is universal in application and functions 
perfectly under all gas and water conditions. 

They brought into the market a perfected system 


which has been engineered to better serve the home 
owner, at lower fuel cost, and provide a quick- 


selling, profit-making system for the gas appliance 
dealer. Complete information is ready for you. 
Won’t you write for it today? 

















1—Welded Steel Draft Governor, 4 inches. 
2—Cold Water Inlet, 34" Brass Coupling. 
3—Heavy Terne Plate Outer Shell Finished in New 
Process Satin Silver. 
4—Extra Thick Rock Wool Packing—Best Known 
Insulation. 
5—Flue Liner of Heavy ‘“‘Lead Coated”? Terne Plate. 
6—Welded Copper-Bearing Steel Tank, Galvanized In- 
side and Outside. 
7—Pilot By-Pass with Pilot Regulator. 
8—A. G. A. 4" Standard Gas Cock, Brass. 
9—Brass Trap (Gas Cleaner). 
10—Direct Action All Metal Thermostat. 
11—Heat Choke Perforations in Enclosed Combustion 
Chamber. 
12—Extra Heavy Pressed Steel Base. 
13—Hot Water Outlet, 34" Brass Coupling. 
14—Extra Heavy Pressed Steel Top. 
15—Welded Tank Bottom, Natural Dome Design. 
16—Scientifically Designed and Constructed Flue. 
17—Automatic Relief Valve. 
18—Drain Cock, 14" Brass Connection for Hose Coupling. 
19—Hoffman Special Barber Gauzeless Semi-Bunsen 
Burner. 


20—Self-Closing Door. 
21—Light Shield Prevents Reflections and Conserves Heat. 
22—Non-Breakable Steel Pipe Legs. 


THE HOFFMAN HEATER COMPANY 


Also Makers of a Complete Line of Instantaneous Water Heaters 


1701-15 EIGHTEENTH STREET LOUISVILLE, KENTUCKY 
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tables. Not much time was spent around the festive 
board, however, as there were many things to be done. 

The following master plumbers were among the prize 
winners: Phillip Brown won a heater donated by the 
EverHot Heater Sales Co., of Syracuse. H. J. Gaebler won 
a silk shower curtain donated by Crane Co., Syracuse. A. 
Cavanaugh won a double sink faucet donated by the Stand- 
ard Sanitary Mfg. Co. Ernest Whitread won a sink faucet 
donated by the Morgan Bronze Co. Irving Ward won a 
double sink faucet donated by the W. A. Case & Son Mfg. 
Co. Robert Pearson won a combination donated by the 
Lambertville Pottery Co. 

The bean bag contest for ladies was won by Mrs. Irving 
Frey. The prize was a set of bathroom accessories, do- 
nated by the Pierce, Butler & Pierce Mfg. Corp. Irving 
Ward won the secret automobile run. The prize, a gray 
enameled tank heater, was donated by the Ruud Mfg. Co. 
The secret walk for ladies was won by Mrs. J. Dalton, her 
prize being a towel bar, donated by the Pierce, Butler & 
Pierce Mfg. Corp. The same walk for men, won by Pierce 
Shane, was a set of hoe wrenches, donated by the Pierce, 
Butler & Pierce Mfg. Corp. Three-legged race for boys 
was won by Robert Thompson and George Coling. The 
prizes, a toilet paper holder and a ball cock, were donated 
by the Pierce, Butler & Pierce Mfg. Corp., and W. A. 
Case & Son Mfg. Co. A three-legged race for girls was 
won by Alice Cross and Jane Thompson, who were given 
towel bars, donated by the Pierce, Butler & Pierce Mfg. 
Corp. The running race for girls was won by Marion 
Snigg. Her prize, a kitchen katchall, was donated by 
W. A. Case & Son Mfg. Co. The running race for boys 
was won by Francis Hennessey. The prize, one dollar, was 
donated by the association. 

The races and sports over, the crowd moved toward the 
amusements, and the children had their fun on the merry- 
go-round, the steam railroad and other enjoyable amuse- 
ments. The members wandered around the park enjoying 
themelves, and later came back for supper. The dancing 
in the pavilion later in the evening proved a big attraction. 

The committee in charge of the affair follows: George 
L. Bauer, chairman; A. B. Cavanaugh, Thomas F. Thomp- 
son, Joseph Burke, F. D. Bourke and Frank Sheppard. 


————————a 





Top row, left to right: John W. Dudley, C. J. Dietz, president, 
Salt Lake City Association of Sanitary and Heating Engi- 
neers, and Jack Reeves—Bottom row: Ross Dudley; Sylves- 
ter Walsh, secretary, Utah State Association; E. G. Harris, a 
member of the board of governors, Salt Lake City Association; 
Frederick L. Fiske, manager of the Salt Lake City Associa- 


tion, and Henry G. Blumenthal, past president of the Utah | 


State Association, at the annual outing of the Ladies’ Auxtl- 

lary of the Salt Lake City Association of Sanitary and Heating 

Engineers, held July 17, at the home of Mrs. Oliver S. Walsh, 
in Emigration Canyon 
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‘*‘CHICAGO”’ 


NO. 2 


Power Pipe Thread- 
ing Machine 





For 
Production and Precision 








reading 
PORTABLE 
Capacity if is a bette 
FEATURING: 


. Quick Die Change 
Automatic Die Head 
Three Speeds 


Perfected Oil Control 
Send for Catalog. 


CHICAGO PIPETHREAD MACHINE CO. 


Office and Factory: 1615 Racine St., RACINE, WIS., U.S. A. 


Pven- 





a 


IMPROVED PACKLESS 
GRADUATED VALVE 





Ay 





is a handsome nickel plated valve 
with a hard rubber handle that is 
always cool. The air and water 
test ensures non-leakage. 


Try it and be convinced! We will 
gladly send you complete details 








O. E. SPECIALTY MFG. CO. 
10 Keefe Ave MILWAUKEE WIS 


YOUNG 


CENTRIFUGAL VACUUM 
AND BOILER FEED 


PUMPS 


They produce a powerful suction on the return line of vacuum heating 
systems while a pressure of 20 pounds at the pump insures positive 
return of water to boiler at all times. 














Supplied in 
Standard Units of 
Seven Capacities 











Bulletin No. 5. describing complete line of pumps, will 
be mailed on request. 


Younc PuMp COMPANY 
DUNHAM BULLDING 
450 East Ohio Street, Chicago 














200 Gal. Per Hour Pump 


5 GAL. PRESSURE TANK 
$8959 List F. 0. B. Dayton, 0 


Large Discount to Plumbing 
Contractors 


The Uniflow Shallow Well “FRESH 
bg dp he SYSTEM” equipped with 4 
H. P. Repulsion-Induction Motor is 
just the thing for small homes and 
= installations. Get in on this 

cial offer. Dealers are ordering 
i e “Hot-Cakes.” 

Complete line of Shallow and Deep 
Well Pumps, Water Softeners and 
Septic Tanks. There is a proper size 
for | job. & 

Write for “Green Book 


The Uniflow Pump & Mfg. Co. 
Fifth and re Sts. -t- Dayton, Ohio 
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OAKLAND COUNTY MASTER PLUMBERS ENJOY 


An Oun po 
ce The annual day of play for the Oakland County (Mich.) 


} Master Plumbers was held this year at Huntoon Lake, 
of near Pontiac, Saturday, July 17th. The trip to the lake 


| was made by auto. The lake itself is one of the beauty 


Prevention | spots of Michigan and is just secluded enough to make the 


| picnic strictly an affair for the master plumbers and their 
| families and friends. The attendance was a little larger 





Boiler trouble is expensive. We don’t give McDonnell 
& Miller Duplex Water Feeders away, but they cost 





a lot less than trouble. Prevent burned boilers and | than usual, and the weather was ideal for the occasion. 
a steam Page yess & Miller Much of the entertainment was provided by the games 
uplex ater Feeders on all low pressure steam , ‘ ss 
? P and contests which included a variety of novel races, a 


heating jobs. 
Ask for Bulletin D 6. 


MSDONNELL G MILLER sg, 


WRIGLEY BUILDING, CHICAGO 
Eastern Warchouse Stock, Bush Terminal, N. Y. 


Haas 


Flash Valves tor use im combination with 
al) styles of bowls for al) classes of 
service to operate under low or high 
pressure water supply 

Water Closets for every type or class of 














service 
Frost Proof Clesets. Direct flush 

or after flushing @ 
Write for catalog 


Philip Haas Co., Dayton, O. 


M-VB 


TANK FITTINGS 


The good word! That’s what your clients 
pass along about you, when the plumbing 
materials you use match up with the good 
quality of your workmanship. Good words 
like these mean good dollars in your pocket 
—so it follows that good plumbers every- 
where are installing M-VB Closet Tank 














Photographs taken at the annual outing of the Oakland 
County (Mich.) Association of Master Plumbers held near 
Pontiac.—Top picture, back row: W. H. Miller, W. H. Haken, 
©. Markham, L. D. Holser, W. J. Philips, C. Preswick and 
Glen Chaffy; front row: Glen Seeley, W. Fleming, J. Glennie, 
Cc. Buchner and J. Dineen.—Middle picture: Bay Jones of A. 
Harvey’s Sons Mfg. Co.; H. M. Stevens of the Duro Co.; W. P. 
iratten of the Duro Co.; E. C. Reynolds of The Vaile-Kimes 
Co; E. C. Peterson of A. Harvey’s Sons Mfg. Co.; George 














Fittings. 
ze Shaffer of the Duro Co.—Bottom picture: A group of children 
Made by attending the outing 
Morency-Van Buren Mfg. Division, Sturgis, Michigan 
Distributed by The American Pin Co. Division 108 " . 7 é 
| Sacietlh bike: Ca, Waniakers Caen, horseshoe pitching contest, a tug of war and a baseball 
game between the bosses and journeymen. Not the least 





exciting was the greased pig chase. The children as well 
as the grown-ups were provided with coffee, fruit and ice 
Armstrong Bros. cream from the commissary department which was in 

charge of E. Harrington. Everyone was thoroughly 
pleased, but a little tired, when the setting sun brought 


SOLID 
PIPE DIES the activities to a close. 


and | 
CHICAGO HEATING & PIPING ASSOCIATION HOLDS 
STOCKS PICNIC 


: : The second annual outing of the Chicago Heating & 
Improved Design Cut Like Lathe Tools Piping Association, Inc., is scheduled to be held to-day 


Backed off Chasers made of Alloy Steel (August 14), at Schiller Park Forest Preserve. The 
Write for Free Catalog crowd is to leave the corner of Logan boulevard and 
Milwaukee avenue at 10 a. m., and proceed to the park 


ARMSTRONG BROS. TOOL Co. by the following route: West on Irving Park boulevard, 


323 N. Francisco Ave. - Chicago, U.S. A. and turn north before reaching bridge; the destination 





































| will be marked with signs. 
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GUARANTEED 
RATINGS 


FOR 


ECONOMY 
BOILERS 



































CUT OUT ALL 
GUESSWORK 





ADIATION Loads, which have been fixed for all INTERNATIONAL 
Economy Boilers, make it easy to select the proper size for any heating 


job. Behind these guaranteed ratings stands a company whose eighty-five 
years of experience in manufacturing heating equipment has merited and 
held the confidence of the heating trade. 


INTERNATIONAL Economy Round Boilers deliver heat at a minimum 
of expense and care—a saving proposition for your boiler customers. 


Ample coal capacity means fuel economy because of slower, even burn- 
ing. Adapted for any kind of fuel. 


Proper combustion is insured by the shape of the firepot and the air 
control. The high heating absorption power of the INTERNATIONAL 
Economy turns every possible pound of fuel into heat. 


Economy Boilers have been endorsed by leading engineers in the oil 
burner industry as being unusually efficient with oil burners because of their 


large combustion space and long flue travel. 


Send for catalog 1746-D which describes square and round sectional 
boilers in detail. 


INTERNATIONAL HEATER CoMmPaAny 
UTICA, NEW YORK 





Branches and Warehouses at: 
NEW YORK CHICAGO CLEVELAND DETROIT PHILADELPHIA NASHUA, N. H. 
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UNCONDITIONALLY GUARANTEED 


» ARROW > 


rmmAln 
MKZP= 





PNEUMATIC—STORAGE—SPECIAL 
Black or Galvanized 


The Novelty Steam Boiler Works Gomgeny 
Clare fear non Sts. Baltimor 








f.\) 


| Ee SH NS 7 7 


We couldn’t afford to say E-Z Radiator 
Hangers are adapted to any ordinary wall 
construction unless we KNOW! Two-by- 
four studding has all the strength needed to 
hold the pull on the anchor bolt 


HEALY-RUFF COMPANY 
770 Hampden Ave. -- St. Paul, Minn. 


“A big help to customers” 














The Franklin 
Grease Trap 





is a correctly designed and sub- 
Stantially built trap for hotels and 
restaurants where a large volume of 
greasy water 18 continually passing 
through the water 
pipe. 





Wrtte for latest catalog showing the 
complete Une of ESTABROOK Prod- 
ucts. Then order from your jobber. 


















































A carton of Smith 
ere Brothers Nipples in 
LAR ey assorted sizes will save 

. bd you time and trouble 
on your next job. 
Order from 
jobber. 


Smith Bros. Nipple Works, Hamburg, Pa. 
H. J. Kleinman, District Sales Mgr., 810 Morris Bidg., Philadelphia, Pa. 
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Women’s eA uxiliaries 


Jacksonville Auxiliary Invites Visitors to New Home 

The ladies of the Jacksonville, Fla., Auxiliary are very 
proud of their new home which is located at the Columns, 
corner of Ocean and Forsyth streets in that city. The 
auxiliary is “at home’’ every Wednesday evening from & 
to 10 p. m., and has issued a cordial invitation to every 
visiting member of ladies’ auxiliaries. 


Milwaukee Women's Auxiliary to Hold Picnic 
Th Women’s Auxiliary to the Master Plumbers’ Asso- 
ciation of Milwaukee, Wis., will hold a picnic on the 
afternoon and evening of Saturday, August 28th, at Grant 


Park, south of that city. About four hundred people are 
expected to be present. 


Jacksonville Auxiliary Gives Chicken Dinner 

The Ladies’ Auxiliary of The Duval County Heating and 
Plumbing Dealers’ Association of Jacksonville, Fla., enter- 
tained the master plumbers at a fine chicken dinner at 
Jacksonville Beach, July 17th. The affair was a great 
success and many guests enjoyed the hospitality of the 
women. Mrs. T. H. Thompson, Mrs. Robert Engstrom, 
Mrs. Chas, Koegel and Mrs. Harry Pepper were in charge 
and were assisted by the other members of the auxiliary. 
This was the first entertainment of the season, but the 
ladies expect to hold other affairs. Mrs. George Keefe and 
Mrs. Thomas Boyd were not present as they sailed that day 
for a vacation in New York, and their steamship passed 
near the beach where the auxiliary and guests were making 
merry. 





NEW YORK CHAPTER MAKES PLANS FOR 1926-27 
SEASON 

The executive committee of the New York Chapter of 
the American Society of Heating and Ventilating Engi- 
neers met at the Building Trades Club in that city on 
August 4, and drew up plans for the forthcoming season. 
The committee agreed that the program should be made 
up of addresses and technical discussions on subjects 
dealing with heating and ventilation, alternating the two 
at different successive meetings. Prominent speakers have 
been promised for the general talks, although the pro- 
gram is still tentative. : 

The Chapter will start its Fall program September 22, 
by taking a trip to South Norwalk, Conn., where it will 
be the guest of the Nash Engineering Co. The trip will 
be made in busses, and after an inspection of the plant, 
the members will be entertained at dinner by the company. 

The following members of the executive committee were 
present at the meeting: R. H. Carpenter, president; F. 
E. W. Beebe, treasurer; S. L. Goodwin, H. B. Hedges, E. 
J. Ritchie, chairman of the program committee. G. A. 
Dornheim, chairman of the membership committee and 
A. S. Armagnac, chairman of the publicity committee. 





SOUTH BERGEN ASSOCIATION TO HOLD OUTING 


The annual outing of the South Bergen, N. J., Master 
Plumbers Association is to be held August 28 at Cline’s 
Beach, Oakland, N. J. The masters will meet at Hacken 
sack and Broad streets at 9 a. m., leaving in automobiles 
for the beach. 





ORANGES ASSOCIATION TO PICNIC AT SEIDLER'S 
BEACH 

The popular Seidler’s Beach is to be the scene of the 

annual outing of the Master Plumbers Association of the 

Oranges, N. J., this year, an announcement just made by 

the association states. The affair will be held August 19 
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This &° That, Here&?T here 


The Dixie Heating & Ventilating Co., of Houston, Tex., 
has been awarded the plumbing, heating and ventilating 


contracts on the new San Jacinto Hotel building in that 
city. 

The State Heating and Power Co., Memphis, Tenn., has 
recently moved from its old location on Walnut street 
to new quarters on Linden avenue. 


Representing an investment of $1,500,000, a ten-story 
class A apartment building will be erected at the south- 
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west corner of Fifth street and Normandie avenue, in one 
of Los Angeles’ finest residential districts, by the Tifal 
& O’Connor-Brisbane Corporation, Chamber of Commerce 
building, Los Angeles, Calif. The buildings and furnish- 
ings will cost about $1,350,000, and the lot is appraised 


at $150,000. 


Thomas Haverty, F. C. Schilling, J. Hokom, and Ed. 
Wright, all well known in the plumbing trade in Los 
Angeles, Calif., left July 24 and went as a party on their 
annual summer vacation for a three weeks’ stay some- 
where on the Kern river. Equipped with rod and reel, 
they are making an attempt to outguess the wily inhabi 





Sections of the official photograph of the annual outing of the St. Paul (Minn.) Master Plumbers’ Association, held July 
28 at Orchard Lake 





For Strength 


Moore Patent Hangers have 
more than ample strength 
to support any type or make 
of radiator. They are of 
pressed steel throughout 

with no castings to break. 














Moore Hangers come in 7 
different models, varying in 
weight from 334 Ibs. to 63 
Ibs. 

When ordering hangers or 
parts, always state make 
and type of radiator to be 
used. 


Your jobber can supply you. 


CARTY & MOORE 
ENGINEERING CO., 





(INCORPORATED) Double Bottom 
611 West Larned Street Hung Wall 
_ Detrelt, Michigan 
































No. 34 (b) and No. 35 (b) 


Two tank fittings for duplex installations of 
water heaters. 


Connect both furnace coil ang gas water 
heater to your standard hi-lo-tap boiler with 
these sweep fittings. Male thread is 1 inch 
standard; female threads are *4-inch standard. 
Also made in longer sweep and with standard 
male union threads in place of the female 
pipe threads. In this form they are called 
Nos. 34 and 35. 


They save their small cost and make a 
better job. 


These are just two of the 42 special brass 
fittings shown, with installation examples, in 
Bulletin-Catalog No. 3C. 


Your copy awaits your request. 


THE SLACK-HORNER BRASS MFG. CO. 
1638 Blake St. 33 Denver, Colo. 
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fo SE A ane 1 tants of that stream. They went far enough up the river 


; from civilization that they had to pack all their supplies 
Make Your Customer’s into camp. 


Non-Automatic Water Heater | The board of education, of Harris County, Houston, 
Automatic In Ten Minutes Tex., plans the construction of a vocational high school, 


i ic Ti | to cost $300,000. 
Put a Sentinel Automatic Timer on his | to cost $ 


heater and you put savings, safety, and yt | J. W. Dehnert, architect of Houston, Tex., is making 
service in his home. | plans for the remodeling of the Harvard, Cooley and Sher- 


| man schools in that city. 





| 
——— 


No pilot to go out. No chains to break 
nor pulleys to jam. No servicing after 
installation. | to cost $40,000. 

Big profits and quick turnover. | The Sampson Plumbing & Heating Co., of Anson, Tex., 
See your jobber or write us today has been awarded the plumbing and heating contracts 

3 i on the high school in that city on a combined bid of 
THE OVEN EQUIPMENT & MFG. CO. $7.120 
New Haven, Conn., U. S. A. ili alle 


Stanton, Tex., plans the construction of a high school 





R. C. Simpson, of San Antonio, Tex., has been awarded 
| the plumbing contract on the new school at Harlandale 








on a bid of $8,779. 
George Spears and associates, of Mission, Tex., plan 
| the construction of a business block, to cost $300,000. 
Ralph H. Cameron, City National Bank building, San An- 
tonio, is the architect. 








A. H. Shafer, of San Antonio, Tex., has been awarded 
the plumbing and heating contracts on the new business 
building for A. B. Frank Co., on a bid of $28,500. Mr. 
Shafer has also been awarded the plumbing and heating 
contracts on the ten-story Nixon building now under 
construction in Corpus Christi, Tex. 












Marking the firm’s twenty-eighth anniversary, Barr & 
waa Anderson, Ltd., plumbing and heating engineers of Van- 
| couver, British Columbia, issued extensive advertisements 


PATENTED with photographs and short sketches of the leading em- 


HOT WATER 


in abundance 




















The Hidalgo County State Bank, of Mercedes, Tex., 
plans the construction of a two-story bank and office 
building, 59x169 ft., to cost $100,000. The St. Louis 
Bank Equipment Co., 2604 Jefferson street, St. Louis, 
Mo., is making the plans. 





The San Angelo National Bank, of San Angelo, Tex., 
M. L. Mertz, president, plans the construction of a six- 
story bank and office building, to cost $300,000. 

Plans are being prepared by Hedrick & Gottlieb, of 
Houston, Tex., for a 40-story hotel building, 150x250 ft., 
910 guest rooms, with a convention hall to seat 2,000, 
and to cost $7,000,000. There will be private baths and 
ice cold water in all rooms. Construction will start late 
in the current year. 

The Lenoir City Hotel Co., Lenoir City, Tenn., will 
erect a hotel with 56 guest rooms, each with private bath. 


Lo 
Cost’ WILKS 


Fuel BOILER 


with little attention or fuel, either 

hard or soft, is unequalled for 
furnishing a constant supply of hot 
water for Residences, Apartment Build- 
ings, Hotels, Hospitals, Barber Shops, 
Schools, etc., and is the most economi- 
cal heater for Residences, Green 
Houses, Garages, Brooder Houses and 
other smaller buildings. Capacities 
from 40 to 1,400 gallons per hour and for 
heating from 200 to 1,200 square feet. 


K 


WATER HEATERS 


AUTOMATIC FEED and TROUBLE PROOF 
Write for catalog, water heaters, garbage —— 
% Guage heaters, stest tanks, etc. | Photographs taken at the annual outing of the Master 




















Ss. WILKS MFG. co. Raat | Plumbers’ Association of Quincy Mass., and Vicinity, held 
3521 Shields Ave. * ~ - CHICAGO | at Webster House, Green Harbor, Mass—G,. W. Burke of 








E. W. SEDGWICK, Pres. H. M. SEDGWICK, Secy. & Treas. McAuliffe & Burke, Boston; W. B. Skinner, plumbing inspec- 
| tor of Braintree, Mass. 
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Cc. B. Howard, 14 Commercial street, Brockton, Mass., 
has been awarded the heating contract on the proposed 
addition to the city welfare building on Pine street in that 
city. 

The Jesus Marie Academy of Woonsocket, R. I., has 
awarded the general contract to the Bouvier Brien Con- 
struction company, 189 Sayles street, Woonsocket, for the 
construction of a five-story addition, to cost $400,000. 
Walter F. Fontaine, 285 Main street, Woonsocket, is the 
architect. 


Saint Anthony’s Parish, Manchester, N. H, is having 
plans prepared by W. E. Provost, 1061 Elm street, Man- 
chester, for a 2-story parochial school, 100x165 ft., on 
Belmont street, to cost approximately $200,000. 














At the annual outing of the Master Plumbers’ Association of 

West Hudson, Inc., held July 17, at Connor’s Cedar Grove 

Hotel, Water Witch, N. J—Top picture: Group of salesmen 

at the outing —Middle picture: Some of the master plumbers 

attending the outing—A group of master plumbers and 
salesmen at the outing 


The Maine General Hospital, Portland, Me., has com- 
missioned J. C. & J. H. Stevens, 477 Congress street in 
that city, to prepare plans for an addition, to cost 
$225,000. 

Parker, Bateman & Case, High Street, Clinton, Mass., 
are the engineers for the proposed new reservoir for the 
town of Clinton, Mass. Plans, which will be completed 
shortly, call for a basin with a capacity of approximately 
200,000,000 gallons. 

The 261 Main Street Corporation, Worcester, Mass., 
has awarded the general contract to the J. D. Harrison 
Construction Company, Inc., 285 Madison avenue, New 
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Automatic siitiy 
Water p23 
2o0009 
Softener y22829 
| 
and y | 
Scale LENGTH OVER ALL ane! LJ 
Caer 
Remover * NO.6 a= 14" ——-— 4 
— - NO.6 014" oe 
————— NO.6- 2° «14 
Fig. 118 


No. 5—%-inch Cosnpeund Injector. Patented 

in U. 8., Canada and Foreign Countries 
Give your customers greater satisfaction and 
make an extra profit by installing this reliable 
Automatic Water Softener and Scale Remover. 
It has proven by actual performance to be the 
most dependable device of its type. Write 
for details. 


COMPOUND INJECTOR & SPECIALTY CO. 


419-421 D No. Laramie Ave. Chicago, Ill., U. S. A. 
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ITABER-PUMPS, 


Sump Pump 





Fig. 194-B—These pumps 
handle drainage water and 
sewage, and are built in 
single and duplex units. 
Bulletin upon request. 














We are interested 
in hearing from 
salesmen calling 
on architects and 
plumbing con- 
tractors to han- 
dle our sump 
pumps. 











TABER PUMP CO., BUFFALO, N. Y. 











| 
| 
| 
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At the recent annual outing of the Heating and Piping Con- 
tractors Milwaukee (Wis.) Association—Top row, left to 
right: J. F. Sprague; Edmund Grassler, charter member of 
the Milwaukee axxsociation and past president of the Heat- 
ing and Piping Contractors National Association; HK. K. 
Robertson, winner of the pop drinking contest.—Bottom row: 
Mra. FE. KR. Wenzel, Miss Bernice Backlin, Mrs. F. W. Rogers, 
Mrs. ©. F. Backlin and Mrs, F. RR. Cordes, all of Milwaukee, 
Wis. 


York City, for the construction of a theater and office 
building to cost $800,000. Plans by Arland W. John- 








DEARBORN BASIN SUPPLIES 








Our C58 is 3¢ I. P. to wall 
and ;%; O. D. upright, with 
union connection on stop. 
This makes an easy and 
guick installation 


Furnished with solid wheel, 
4 Ball index or solid china 
cross handles 





BUILT RIGHT AND 
SOLD RIGHT 


Sold through your Jobber. 











DEARBORN BRASS CO. CEDAR RAPIDS, 1A. 
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son, of New York City, call for a 5-story, brick, steel and 
hollow tile building, 95x185 ft. 

George B. Richmond has just been appointed secretary 
of the Heating and Piping Contractors Memphis, Tenn., 
Association by President Frank Donlon. The association 
maintains offices at 207 Builders Exchange building, South 
Third street and Union avenue, Memphis, Tenn. 

Pritchard Bros., Memphis, Tenn., have been awarded 
the $60,000 plumbing contract on the Chas. F. Farns 
worth building to be erected at South Main street and 
Union avenue in that city. The Fischer Heating Co., also 
of that city, was awarded the heating contract on a bia 
of $25,000. E. L. Harrison is the architect and the 
H. J. Gilbertson Construction Co. is the general con 
tractor 

The girls’ shower room at the State Normal school, 
Platteville, Wis., is to be remodeled and new equipment 
installed. C, A. Hooper & Co., of Madison, Wis., were 
the lowest bidders on the work. 

The Manchester (N. H.) Traction, Light & Power Co. 
has awarded the heating and plumbing contracts on its 
new office building to Frank D. Leighton of Manchester 

The plumbing and heating contracts on the new build- 
ing for the Citizens State Bank, Menomonee Falls, Wis., 
have been awarded to A. L. Caeser, of that city. 

Wenzel & Henoch Co., of Milwaukee, Wis., has been 
awarded the plumbing and heating contracts on the store 
and apartment building under construction at 1220 Grand 
avenue in that city. 

The Thomas E. Hoye Heating Co., of Milwaukee, Wis., 
has been awarded the heating contract on a large resi- 
dence which is being built at Oconomowoc, a summer re- 
sort west of Milwaukee. 








The new “Rainbow” is now fitted with 


Nowop 


BASIN FAUCETS 


PATENTED OCT. 20, 1928 










* 





; _ 


3 D-477 ‘NEW MODEL" 
A decided improvement that makes them practically everlasting. 
The Basin faucets have bronze removable seats, hard vulcanized Rubber 


Seat Washers, non-rising, stem-direct pressure. “Principal” of stem, against 
seats, no grinding or twisting and very smooth working. The body of the 
faucet is not threaded to engage the stem and (outside of the Bronze Re- 


movable Seat) the body of these faucets are absolutely everlasting. 
Removable seats will be appreciated by users and in the “‘NOWOB”’ 

construction not only the seat but all wearing parts are renewable, 
Rainbow fixtures have always been in demand—the *‘NOWOB’’ con- 


struction makes them better than ever. 
LIST PRICE $18.00 each Write your jobber for prices 
STREET & KENT MFG. CO. 
1954-64 Clybourn Avenue : CHICAGO, ILL. 
Manufacturers in Chicago since 1888 
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The plumbing system in the new film exchange build- 
ing to be erected for B. F. Saltzstein on Seventh street, 
Milwaukee, Wis., will be installed by D. Stern Plumbing 
Co., and the heating system will be installed by Eichhorn 
& Radke, both of Milwaukee. 

H. McIntyre, of Oshkosh, Wis., 
heating and plumbing contracts on the new addition to 
the First Congregational church, at Menasha, Wis. 

The Hughes Heating Madison 
Memphis, Tenn., has been awarded the heating contract 
on the Memphis branch warehouse of the Pittsburgh Steel 
Company, of Pittsburgh, Pa. Cronin, Baker & Lindall, 
339 Madison avenue, Memphis, secured the plumbing con- 
tract on the building. 

Dundord & Kern, of Oxford, N. C., have been awarded 
the plumbing contract on the additions to the State hospi- 
tal at Raleigh, N. C., with a bid of $20,978. 

The Reliable Plumbing & Heating Co., Elko, 
was the low bidder on the contracts for the plumbing and 
heating systems in the new Elk’s home in that city, with 
a bid of approximately $12,000. 

The city of Rochester, N. Y., to spend 
$200,000 on improving the water supply from Hemlock 
Lake System. It is planned to finish this work before 
next spring. 

The village of Marion, N. Y., is considering plans to 
Five different plans are under 
The village water commission is in charge 


has been awarded the 


Company, 672 avenue, 


Nevada, 


is planning 


increase its water supply. 
consideration. 
of the matter. 


J. H. Cogan Co., 187 


Water street, Augusta, Me., has 








At the annual convention of the Michigan Association of 
Plumbing and Heating Dealers, held recently at Kalamazoo. 
—Top row, left to right: J. B. Caldwell, Detroit branch, 
Pierce, Butler & Pierce Manufacturing Corporation; J. E. 
McClure, Nelson Co., and R. H. Potts, of Nelson Co., 
troit—Middle row: G,. ©. Freeman, Chicago Faucet Co., Chi- 
cago; P. G. Lambourne, Wolverine Brass Works, Grand 
Rapids; D. W. Berry, Anchor Pipe & Supply Co., Detroit, and 
Cc. 0. Lippy, Thos, Maddock’s Sons Co., Trenton, N. J.—Bottom 
row: Leon Goodspeed, Wolverine Brass Works; F. A. Schos- 
sow and L. Bleasdale, both of Murray W. Sales & Co., Detroit, 
and J. B, Stewart, Republic Brass Co., Cleveland, Ohio 
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Two Hard Knockers 


1. The dissatisfied owner. 
2. Acid on ordinary drain pipe. 


Kill,two birds with one stone by installing Duriron acid- 
proof drain pipe, making the customer a booster, and ending 
failures of corroded waste lines 


Duriron drain pipe is installed just the same as cast iron_soil 
pipe, and gives the Plumber a much better profit. 


oe DURIRON 


See 6 9“ 6 Oe 6 6 6 OS 6 Oe 6 “6 ee 
| . 
| Service 
Without 
Attention! 
| The NEW KALA- 
| MAZOO Water Sup- 
ply System gives 
longer and better 
service than any 
| other pumping 
system, besides being 
| noiseless and auto- 
matic All the at 
tention that it needs 
isan occasional 
oiling. 
We will gladly 
furnish details. 


NATIONAL WATER 
LIFT CO. 
1621 Portage Street 
Kalamazoo Mich 


on: 


COMPANY 


DAYTON - OHIO 
















































Hanna Ball Joint 
Pipe Hanger 


Guaranteed Strongest Made 


The “Ball Joint’ Pipe Hanger 
swings in any direction. Pipe can 
be adjusted higher or lower without 
removing hanger. 





Made of malleable iron. 
Write for ‘‘Our Silent Salesman” 


The Penn Engineering Co. 
312 Cherry Street, Philadelphia, Pa. 





Tank Fittings of Quality 
1856 “McSHANE”’ 1926 


The ORIGINAL Compound Lever Ball Cock 
Elevated, Low-Down, Top and Bottom Supply 
Tank Levers and Valves 


McSHANE 
BELL FOUNDRY CO. 


BALTIMORE, MARYLAND 
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A Return Line 
VACUUM PUMP 


without a Peer 


Capacity, Efficiency and 
Quality Guaranteed 


Sold on Honor 
at Right Price 





Economy Pumping Machinery Co. 
Chicago 


87-122 N. Curtis St. 





Distriet Agents Everywhere 
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WALTER H. WILD 
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eR-KLEEN 


“Use on Every Job’’ 


been awarded the heating contract on St. Marys church 
in that city. 

The Enterprise Steam & Hot Water Heating Co., 619 
West Franklin street, Baltimore, Md., has been awarded 
the heating contract on the new unit of the State Capitol 
building at Charleston, W. Va., with a bid of $66,826 
The West Virginia Heating & Plumbing Co., Hale street, 
Charleston, secured the plumbing contract on the building, 
with a bid of $34,500. 

John M. Eustace, Los Angeles, Calif., has been awarded 
the plumbing, heating and service piping contracts on the 
new health center at Compton, Calif., with a bid of $7,516 

Bids are now being received on a proposed six-story, 90- 
apartment building to be erected on Wilshire boulevard, 
Speedway and Rodeo drive, Beverly Hills, Calif., for 
Walter G. McCarty. The architects are Walker & Eisen, 
Great Republic Life building, Los Angeles. The cost of 
the apartment is estimated at $1,250,000. 

Traverse & Bennett, Portland, Ore., have been awarded 
the plumbing and heating contracts on the $60,000 apart- 
ment house being erected at 936 Holladay avenue. 

William Chase, Portland, Ore., is installing plumbing 
in a business block at 1575 East Glisan street in that 
city. 

















The Dixie Heating & Ventilating Co., 109 Fannin street, 
Houston, Tex., has been awarded the plumbing and heat- 
ing contracts on the $1,250,000 San Jacinto hotel, under 
construction for the National Bond & Mortgage Co., at 
Houston. 

The taxpayers of the village of Nunda, N. Y., have voted 
favorably on a proposition to extend the village water 

| system to the extent of $50,000. Bids will soon be asked 
for and the work completed before winter sets in. 





Boilers need attention just like the human 
body. You can't feed a boiler castor oil—but 
BOILER KLEEN is indicated — and it's a 


sure cure for sick heating systems. 


Cures foaming, priming, surging. Contains 
nothing injurious to boiler metal. Buy Boiler 


1212 Land Title Bldg. 


Kleen from your jobber in 5-pound cans. 


Jobbers: Our proposition will interest you. 


WALTER H. WILD 


Philadelphia, Pa. 
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Robinsen Brothers, Pine Bluff, Ark., have just secured 
me of the largest plumbing and heating contracts ever 
awarded in that state. The contract is for the plumbing 
and heating installations in the new Pine Hills Hotel to 
be built at Pass Christian, Miss., and amounts to a total 
of $208,000. Robinson Brothers have also just finished 


| 
| 
| 
| 
| 
| 


the plumbing contracts on the new Grim Hotel in Tex- | 
arkana, Ark., and the new Donaghey building in Litt!te 
Rock. 


Chapman Bros. Co., Los Angeles, Calif., will build a six- 
story garage building with a 500-car capacity on West 
Sixth street in that city, at a cost of $300,000. Robert 
Orr, Corporation building, Los Angeles, will handle the 
plans. 

Preliminary drawings have been completed for a $400,- 
000 beach club to be erected on a large 
frontage, at the foot of Hollister avenue, 
Calif., according to an announcement by Leland A. Bryant, 
709 La Brea avenue, Los 

A $600,000 class “A” apartment of 
architecture will be built on Whitley avenue near Holly- 
wood boulevard, Los Angeles, Calif. 
have been made by Leland A. 
in that city. 


strip of ocean 
Santa Monica, 


Angeles. 


building Spanish 
Preliminary drawings 
Bryant, 709 La Brea avenue 


The board of education of Shaker Heights, Ohio, has let 
the contract for the erection of an addition to its central 
heating plant and gymnasium building. 





At the annual convention of the Oregon Master Plambers’ 
Association, held recently at Corvallis.—Top picture, left to 
right: Newly elected State President T. M. Barr, Mrs. T. M. 
Barr, Miss Jesephine Barr, Mrs. J. A. Bernardi and State 
Secretary J. A. Bernardi.—Middle picture: Mr. and Mrs. A. E. 
Spickerman of The Dalles, Ore., and Mr. and Mrs, T. J. B. 
Williams of Gladstone, Ore—Bottom picture: Standing, L 
Block, Portland; H. T. Metz, Public Service Brass Corpora- 
tion, Los Angeles, Calif., and J. J. Collins, of Collins Cement 
Pipe Co., Portiand. Sitting, Mrs. I. Block, Miss Gladys Block, 
Miss Frances Block, Mrs. H. T. Metz and Mrs. J. J. Collins 


ENGINEERING 

















M | 


NI PIPE FITTINGS 


Trade Mark 


IRON BODY GATE VALVES 


Screwed 
Flanged Non 
and Rising 
Hub Stem 
Ends and 
0.S. &Y. 
Patterns 
Sizes 
2" to 12” 


Inclusive 





Manufactured by 
ILLINOIS MALLEABLE IRON CO 
CHICAGO, ILL. 


GENERAL OFFICES: 1801 DIVERSEY PARKWAY 




















| “Lucky Strike” | | 
{| DRAIN BOARD MATS | | 


made of soft, white rubber, with a | 
raised top edge and corrugated on both 
sides, make an instant hit with careful 
housewives. Made in 3 sizes—-14-inch | 
x 18-inch 16 inch x 22-inch, and 18-inch i) 
x 24-inch—packed in individual] cartons. }) 





From Your 
Jobber 


Order a 


Dozen 
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SS 
LAVELLE RUBBER COMPANY 
320 W. Illinois Street Chicago, Illinois 
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“‘ Superior’’ 





Basins 


China 


Genuine Two-Fire Vitreous Sanitary Ware combining 
beauty with utility of the highest order. Made in 3 
sizes —N. O. M. P., P. O. M. P., and P. O. R. P. 


Write for prices. 


HORTON POTTERY COMPANY, Chillicothe, O 








An Announcement of 
Importance to You 


Appears on PAGE 6 











be sure and READ 


PAGE 6 of this issue 























‘‘Built-Well’’ seats, by reason of : 
their patented double-dowel V-lock Patented 

construction, are extra strong. | Sectional view of 
They’!l stand up under the roughest iinet eras up 
usage; _Moisture only makes the ve “esa Sole" 
V-lock joint tighter. are inserted from 
Selected woods throughout. Write im, Mele 
a yd owe showing all styles | chem tighter. 

and finishes. 


Built Well Mp. Ca. 


1458 W. Kinzie St. 
Chicago, Ill. 
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great deal in the last twenty years by a lot of wise 
| cracking typewriter punchers and pen pushers in the 
offices of various newspapers and newspaper syndicates, 
| who are trying to make a living ridiculing some other 
fellow’s methods of making an honest living. We are 
all familiar with the sundry variations of the stale old 
plumbing joke, and the many ways it has been twisted. 
That type of humorist has less appeal to the intelligent 
mind than the “a b c’s.”” They are not funny, and we 
know that all they are doing is trying to fill so much 
space per day, at so many cents per line. That type of 
humorist is fast fading out of the picture. 

Another type of alleged laugh provoker which is losing 
out in popularity is the long-winded story teller. We 
are tired of having to listen for a long time to get a 
laugh out of the last line of a story. We want to get our 
humor in a short, snappy way, and we must have it that 
way. It is characteristic of the American that everything 
must be done rapidly, and humor is no exception. A 
short clever saying makes one laugh faster, and makes 
him remember the laugh longer than any number of long 
drawn-out stories. 

For this reason, epigrams are popular with the people 
of today. They can read an epigram fast, grasp it at 


once, and remember it a-long time. It doesn’t take for- 


| 
HE plumbing contractors of the 
country have been bothered a 
| 
| 
| 


| ever to get down to the meat of the humor in an epigram, 
| and therefore, all can repeat one after having read it once. 


You can cash in on this trait. Put some epigrams on a 
blackboard eut in front of your shop, and see if people 
don’t stop long enough to read them. It won’t be long 
before they begin to expect to see them in front of your 
establishment and will look forward to it every day. We 


| publish seven epigrams in this column each week, and 


| they are for your use. 


| 











Use them! Here they are for 
this week: 


Cupid would be a lot busier if love weren’t blind. 
° * o 

He who does nothing wrong doesn’t do much. 
= oe . 


Poverty keeps many from making fools of themselves. 
- * * 


Some men never tire of doing good—they never do any. 
* + + 

The world is wide, but lots of narrow people are in it. 
~ * . 


Spring hats may be straw, but their price is felt. 
* + . 


The only legal eye-opener is short skirts. 





The board of education, of Fort Worth, Tex., is having 
plans drawn by E. W. Van Slyke & Co., architects, in 
that city, for the construction of a recreation hall, to cost 
$55,000. 
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[em You'll With The 
WiIMMING - 00 

g-Pool News | ora “EUREKA” 
Grinnell College, Grinnell, Iowa, of which J. H. T. Main == 


is president, will soon award a contract for the construc- It! 
tion of a swimming pool in the basement of the Rand | 
gymnasium, 











If there is a leak of 
any kind, anywhere, | 
in your plumbing sys | 
tem, the “EUREKA” } 
Smoke Test Machine 
will instantly detect it 

without forcing your 
seals. It is safe, simple | 
and compact. Ap 
proved by Plumbing 


The American Legion and others of New Hampton, 
Iowa, are planning to purchase a park site, and will have 
a swimming pool constructed. F. B. Strike is city clerk. 


The Las Olas Beach Club is having plans prepared for 








a club house to be located near Venice, Calif. The plans Get Full Details NOW! =‘ '™*Pectors everywhere. 
ladate & swanming pod. BAILEY-FARRELL MFG.CO. | 
The Sandview Golf and Country Club on Little Neck Charleston, W.Va. Huntington, W.Va. Pittsburgh ,Pa 





Bay, L. I., N. Y., has recently been sold to August Jans- 
sen, who plans to build a large hotel with a swimming = 
pool. 











The city of Montreal, Que., Canada, is considering the 
establishment at an early date of a swimming pool for 
children, in the civic park on St. Helen’s Island, near that 
city. 

The Mount Sequoyah Improvement Co., Little Rock, 
Ark., will erect a new bathing pool in that city. 


The Al Parker Securities Co., of Olmito, Tex., plans R B il 
the construction of a swimming pool in connection with ange 0 ers 
a new hotel and club building in that city. ; 
H. L. Falk, 299 Walnut street, New Orleans, La., and Accurately Threaded 


associates, are interested in building a natatorium in 
Audubon Park to cost between $100,000 and $125,000. 


Plans for floating a $15,000 bond issue for the con- D D.WESSELS & SONS Co 
struction of a municipal plunge have just been advanced DETROIT. MICHIGAN 


seanon FacToMEs 


by the local American Legion post of Chino, Calif, CLENELANO. On1O.. MANGAS CHEV MAME) WLM@RVIELS. Ori? 

















PLAN TRI-STATE PRESIDENTS’ CONFERENCE 


Plans are now under way for a conference of the presi- 
dents of the California, Washington, and Oregon state 
associations of master plumbers, which will be held in 
Portland, Ore., in August. It is planned to hold quarter- 


ly conferences of the presidents of the three Pacific Coast 








KNOTT, 


| 

















state associations for the purpose of discussing and reme- conten Minnie tt ATLAS SEATS 
dying any conditions which may be peculiar to that sec- 
tion of the country. An exceptionally fine 
guaranteed toilet seat. Uniform high quality 
MEMPHIS ASSOCIATION HOLDS PICNIC — fine oak or birch. See styles and finishes 
The Master Plumbers’ Association of Memphis, Tenn., Order from your jobber. 


held its annual outing Wednesday, July 28. Games 
were played most of the day, music and refreshments 
were enjoyed under the trees, and several valuable prizes 
were given out at the end of the day. F. A. Burmeister 
is president of the association. a | 


KNOTT MFG. CO. 


TELL CITY ns “5 NDIANA 











































PIPE CUTTING AND THREADING MACHINES 
Give Full Length True Taper Threads 


Very few moderate price machines are equipped with dies of sufficient width to 
give such threads. narrow die gives a taper the width of the die and the rest of 
the thread is straight. 

A round peg will go into a square hole but it isn't a good fit. Neither is a com- 
bination of a straight and taper thread a good fit in present day fittings. Save 
for yourself much labor in the make up by using the new Curtis which gives you 
the proper tapered thread the entire length. 


COMPLETE LINE — HAND - BELT - ELECTRIC Ranges 14-2" to 8-16” 
THE CURTIS & CURTIS CO., 318 Garden Street Bridgeport, Conn’ 
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UNION 


SHOWER CURTAINS 


























When your customer asks 
you about shower [cur- 
tains, there’s just one word in 


the answer—‘‘UNION,”’ 


We make every kind of shower curtain 

white duck, sateen and rubberized. 
For every style and size of bath. We manu- 
facture shower curtains to order. 


Write for our sample book. 


UNION CANVAS GOODS CO., Inc. 
1016-1018 Hamilton Street ir Philedelphia, Pa. 

















Try The MARTIN 
At Our Expense 


We want you to convince yourself 
that you cannot afford to be without 
a MARTIN Portable Vise 
Stand and Pipe Bender. 






Get our 10-day free 


trial offer—NOW! 
H. P. Martin & Sons 


626 E. 2nd Street 
OWENSBORO, KY. 


yur 


( alal 


(E> mz 
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Air and Water Tight! 
“OVERTON” 
Roof Flashings 


fit any angle roof-—are easily 


















installed with either standard 
or extra heavy pipe—and 
make a neat, tight joint with 
the minimum of trouble. 
Endorsed by plumbing in 
spectors everywhere 


BUTLER MANUFACTURING CO. 
MINNEAPOLIS, MINN. 
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ACTIVE YEAR PLANNED BY PENNSYLVANIA 
ASSOCIATION 

James H. Lutz, Jr., of Harrisburg, president of th: 

Pennsylvania State Association of Master Plumbers ha 
| been actively at work during the past month. The new 
| state office has been established in Harrisburg and through 
| State Secretary H. W. Hammersla, Mr. Lutz has issued 
an urgent message to members of the association coverin 
| the program for the coming year. 

It is intended to compile and have presented at the nex! 
ession of the legislature a statewide plumbing code be 
cause it is felt that never has there been such a demand b 
the public for better sanitary conditions as now exists 

| Particular attention is to be paid to seeing that sanitary 
| conditions in rural communities are brought up to the 
| standard of those of Pennsylvania cities. 

State President Lutz has announced the personnel of 
all committees to serve under his administration and 
members have been notified. They are as follows: 

Legislative Committee: William M. Logan, Harris 
burg: Maney J. Feeney, Philadelphia, and James G. Wer 
ner, Pittsburgh. 

Sanitary Committee: Howard G. Yocum, Reading; E. S 
| Stevenson New Castle, and Preston C. Lobach, Allen 
town 
Membership Committee: C. F. Troutwine, York; 
| George M,. Hicks, Philadelphia, and A. B. Hunt, Williams 
| 
| 


| 


| 





port 
Educational Committee: John H. Keane, Pittsburgh: 
('. KE. Houston, Washington, and Paul B. Greger, Glenside 
Trade Extension Committee: George W. Palmer, Le 
moyne; Carl G. Long, Lancaster, and Thomas J. Gavin, 
Scranton. 
| Apprenticeship Committee: Richard Turner, Wilkes- 
| Rarre; C. K. Wills, Lancaster, and H. J. Klebes, Erie. 
Research Committee: George B. Stewart, John Gra- 
| ham and S. S. White, all of Pittsburgh. 
| The board of directors is made up of the following mem- 
| bers: James H. Lutz, Jr., Harrisburg; Gilbert Scobell, 
| Erie; H. W. Hammersla, Harrisburg; Richard Turner, 
| Wilkes-Barre; W. W. Lewis, West Pittston; S. S. White, 
| Pittsburgh, and David Sanderson, Drexel Hill. 





David Buist, well known master plumber of New Bruns- 

| wick, N. J., is now in Scotland, his first stop on a tour of 

Europe. He expects to return to the United States about 

| September 15. 

| Wyatt C. Hedrick, architect, Fort Worth, Tex., is pre- 
paring plans for the contruction of a five-story and base- 
ment hotel building for Weslaco. The building will have 
100 guest rooms with bath, and will cost about $250,000. 








—s . UNIVERSAL” CLOSET. FITTINGS na 














ge PATENTED 
Absolute simplicity, low cost, and time savers in installing. No fouling chambers, no long rodsto cut. Carrier 
chairs to fit any make of bowl. Simply roll the fittings to our graduated marks, and get the desired fall. 
Write for complete catalog with full illustrations and descriptions. We can ship from Rock Island or Los Angeles plant. 

Your jobber will supply you. 


BLAKE SPECIALTY COMPANY, Rock Island, III. 


Canadian Service— 
All Crane Company Branches 
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Hotstream is the only 


Hotstream is the only 
water heater licensed 


water heater licensed 


to use the to use the 
KEROGAS KEROGAS 
“ BURNER “*"" ™* BURNER “*" 


Hotstream Kerosene Water Heaters Offer 
a New Field of Profit for the Plumber 


Thousands and thousands of suburban and country homes, not supplied 
with city gas, are prospects for the sale of Hotstream Kerosene Water Heaters. 
This field is awaiting the progressive plumber—there is a wonderful oppor- 
tunity in every locality. 

Hotstream Kerosene Heaters bring the luxury of a bountiful supply of hot 
water 24 hours a day at low cost. The patented ‘‘Kerogas’’ wick burner 
lights at the touch of a match—is noiseless and sootless. Quadruple copper 
coils give exceptional efficiency. 


Hotstream Kerosene Heaters are made intwo sizes. 20K.W. as illustrated 
for ordinary home use. 20 G. K., a larger size for installations where a large 
amount of hot water is needed. 


Get your share of the country and suburban gp. 
business by selling Hotstream Kerosene Heaters. 





THE HOTSTREAM HEATER COMPANY 


‘“‘Makers of Heaters That Heat’’ 
CLEVELAND, OHIO 


New York, 210 E. 45th St. BRANCH OFFICES: Denver, 1715 California St. 
Chicago, 627 Washington Blvd. San Francisco, Rialto Bldg. Philadelphia, 892 Drexel Bidg. 
Toronto, 269 W. Richmond St. Detroit, 1045 Wayburn Ave. Cambridge, Mass. 491 Main St. 


Manufacturers of a Full Line of Gasand Kerosene Heaters—Standard, High Grade Products Built to Give Lasting Satisfaction 


Copyright, 1926, by Hotstream Heater Co. 





110 DOMESTIC ENGINEERING August 14, 1926 


End Your “Top Floor” Troubles | 


—when other valves fail to function, due to low pressure 
and small volume of water 


—with the 


ae 
latrous 


Flush Valve 


HEN the valve is in position on the 
bowl with which it is to operate, and 
the water pressure turned on, the simple turning 








A a creme 


St SRIIEN GE LAT GO MEME DEL ERLE ESN IS 


wits 






am 3 a 


in or out of the regulating screw (A in diagram) awd |! i Gortoonnnne 
supplies the exact amount of water needed to Mil ¢ "llltayps™ 
i/ 


make the closet bowl flush perfectly. This : “a Ml tren, 
adjustment, when made, remains permanent. wd : 


Fe 
mew 
a 


Soa Re rath aR RA RR ats aia pe 


| 
| 
| 





No adjustment is necessary to take care of 
variations in water pressure. 





Every time the valve is flushed, the plunger B 
is raised off its seat C, leaving an opening through 
which grains of sand, etc., can be washed out of 
the port. 


SELES WN 2h 


Having a 25% larger diaphragm-area in the 
control chamber, the Watrous valve functions 
perfectly under low pressure conditions where 
other valves fail. 


Having a larger water-way per second of opening, 
the Watrous valve delivers water with sufficient 
volume and “punch’’ to flush a bowl in spite of 
unfavorable conditions. When the volume of 


piaterin att Res tty 








water supplied to the valve is not sufficient to | © 

enable competitive valves to effect a flush, the i 

Watrous valve will do so. Z 

& 

b 

PLUMBING DIVISION : 

Watrous Flush Valves — Duojet Closets — Self-Closing Basin Cocks — Combination e 

Lavatory Fixtures—Pop-Up Wastes—Liquid Soap Fixtures, etc. i 

1231 West Harrison Street CHICAGO : 
BRANCH SALES OFFICES e 

Room 514, 51 East 42nd St. R. J. Shank, 724 Grand Ave. Wm. P. Horn Co., 237 Rialto Bldg. : 
New York, N. Y. Des Moines, Iowa San Francisco, Cal. is 

Chas. S. Anderson & 

H. D. Tuck, 404 Marquette Bidg. 6614 Minne Lusa Ave. L. C. Coombs, 1234 S. Broadway < 
Detroit, Mich Omaha, Neb. Los Angeles, Cal. “ 

Conti 1 : 

W. E. Blair, Jr., c/o Coronado Hetel 924 Saewepelienn Lie tide. Wm. P. Horn Co., L. C. Smith Bidg. é 
St. Louis, Mo. Minneapolis, Minn. Seattle, Wash. S 
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SLOGANS 


SCRAMBLED ADVERTISING 
Onyx Hosiery—Best in the long run, 
Otis Elevators—Good to the last drop. 
Klaxon—His master’s voice. 
Ford—I'd walk a mile for a Camel 
Fatima—-l'se in town, Honey. 
Ivory Soap—tThere’s a reason. 
Listerine-—-What a whale of a difference 

make! 

Palmolive—44 years without loss to 
B. V. D.—Ask the man who owns one. 
Cunard—lIt floats. 
Coca Cola—Such popularity must be deserved. 
Hot Point—-Have you had your iron today? 
Flash—Protect that school girl complexion. 
Fuller Brushes—Next to myself I like them 
Mud Pack-—-Save the surface and you save 


just a few cents 


an investor. 


best. 


all. 





“SY” SEZ 
When a man says he doesn't smoke, drink, gamble or swear, 
you’d say he was perfect—if he wasn’t such a liar. 





If you want to find out how many close friends you've got, 
try and borrow twenty. 





The following is an example of English in brief 


Dan: “Jeet?” 
Fan: “No, ju?” 
Dan: “No, let's.” 


“SY” MARTIN, Owensboro, 
SUMMER 
I 


Ky. 





TWO FROM THE TRAINING CAMPS 


The captain, making an inspection, noticed Private Brown 
had no tooth brush. 

“Where's your tooth brush?” he demanded. 

“Here, sir,” said Private Brown, producing a large scrub- 


bing brush. 

“You don't mean to tell me you can get that thing into your 
mouth?” demanded the captain angrily. 

“No, sir,” replied the recruit, “I take my teeth out.” 





II 

During his first few days in camp this same Brown was the 
victim of so many practical jokes that he doubted all men 
and their motives. One night while he was on guard the tall 
figure of one of the officers loomed up in the darkness before 
him. 

“Who goes there?” he challenged. 

“Major Moses,” replied the officer. 

Brown scented a new joke. 

“Glad to meet you, Moses,” he 
and give the ten commandments.” 


said cheerfully. “Advance 





FAMOUS SAYINGS OF FAMOUS MEN 
“Damn the mosquitoes.” Farragut. 
“We can beat that any place in California.” Native Son. 
“This is the land of the spree and the home of the crave.” 
A Citizen. 
F. A. Francisco. 


W., San 





MORNING EXERCISE 
Friend (to housewife she is visiting): “Are you moving?” 
Housewife (looking over bedroom in which furniture is in 
confusion): “Oh, no. My husband dropped his collar button 
this morning.” T. N. T., Oklahoma City, Okla. 


EPITAPH 
Here lies the body of Dennis O'Grady, 
Who said that his wife wasn’t a lady. 
Mourn not the passing of the poor old duffer, 
He went so quick he had no time to suffer. 





T. L. B., Hilton, Ia. 
Heroes used to have cigars named after them. Now it's 
eandy bars. 
| PO eee A 
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Badger 


Copper Boilers 


Built 


for a 
life-time of 


Service 


For long life, for strength, for copper- 
craftsmanship—-Badger Copper boilers 
have been" the standard of comparison 
since 1841. 








Copper for your boiler is as wise a 
selection as copper for your roof gutters 
and leaders. Its inherent self-protection 
means long life, freedom from repairs or 
replacement and clean water always. 


Badger boilers are formed from the 
highest quality Copper. Top and bottom 
are riveted and soldered and the inside 
is tinned. They cannot rust. 


Badger stands behind every boiler with 
a five-year guarantee, and will meet the 
most rigid specifications for strength and 
service. 


Write for details. 


Badger Expansion Joints 


Badger Self-Equalizing Expansion Joints solve difficult 
problems in piping. They are designed for steam, hot 
water or gas. As easily installed as any flanged fitting 
Write for sizes and types. 








E. B. BADGER & SONS CO. 


75 Pitts Street 
BOSTON MASS. 


New York: 101 Park Ave. Toledo, Ohio: Ohio Bldg. 
Tulsa, Okla.: Mid-Continent Bldg. 


. 
. 
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IF YOU ARE 
Sick of the Ordinary 


Fed-up with Inferior- 
ity 


Bored with Obsolete 
Types 


Weary of the same 
old Stuff 


We have a cure 


Use 





foam Drains 


THEY ARE 


Drains plus Brains 


The Result of Prac- 
tical Experience 


Not just Iron Castings 


Made for Every Pur- 
pose 


Bound to give Satis- 
faction 


Josam Products are sold by all 
plumbing and heating jobbers. 


THE JOSAM MANUFACTURINGCO. 


Sales Office: Factory Office: 
4902 Euclid Building Canal Street 
CLEVELAND, OHIO MICHIGAN CITY, IND. 


























PATENTS 


Plumbing Department 


1,591,647. Indirect Domestic Water-Heating System. 
Chetwood Smith, Worcester, Mass. The combination with 
a furnace of a main water heating system, of an indirect 
heater, an auxilliary heating unit in said furnace, connec- 
tions providing for the circulation of hot water through 
said auxiliary heating unit and said indirect heater under 
normal temperature conditions, and connecting means 


0 

















providing a secondary passage for the circular heating wa- 
ter after it has passed through said indirect heater to said 
main heating system and through the water in said main 
heating system when the circulating heating water be- 
comes overheated. 
. id o 

1,592,101. Apparatus for Cleansing Closet Bowls. 
Alexander D. Grant, San Jose, Calif. The combination 
with a closet bowl of the rim flush type of a chamber 
formed integral with the rim and bowl, said chamber 
having a filling opening on the interior of the bowl where- 
by a solid soluble cleansing agent can be introduced. 





1,592,101. 





1,592,159. Lavatory. Louis Schlesinger and Herman 
E. Heine, Milwaukee, Wis., assignors to Bradley Wash- 
fountain Company, Milwaukee, Wis. A lavatory, compris- 
ing a semi-circular receptacle having a rear portion for 
positioning against a side wall and provided with a dis- 
charge opening, a water supply pipe extending upwardly 
from the receptacle, and a fountain mounted on the upper 
end portion of the supply pipe and having a semi-circular 
line of radially extending orifices for directing a semi- 
circular line of small streams of water outwardly and 
downwardly within the confines of the receptacle, said 
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fountain being positioned a sufficient distance above the 
receptacle to provide an unobstructed space between the 


fountain and the upper edge portion of the receptacle for | 


washing purposes. 
* . + 


1,592,353. Bath Fixtures. 


NE. 


ture within the housing between the said hot and cold 
water connections, comprising a plug rotatably fitted 
within a cylindrical bore in the housing, the said plug 
being closed at one end and its open end surrounding a 
valve port in communication with the said hot and cold 
water connection, a shower outlet connection at the top 





of the housing connected to the said cylindrical bore by 
an aperture through its curved top wall, and a tub outlet 
connection at the bottom of the housing connected to the 
said cylindrical bore by an aperture through its curved 
bottom wall, the one aperture being further removed from 
the said valve port than the said other aperture, an oblong 
slot through the said plug adapted to register with one 
aperture while shutting off the other aperture, gaskets at 
both ends of the plug, packing strips in the outer wall of 
the plug at both sides of the said slot contacting with the 
said gaskets, and a spring to compress the said gaskets 
and packing strips for the purpose of preventing leakage 
of water from the valve port around the sides of the plug 
to that outlet connection which is closed by the said plug, 
a spindle forming part of the said plug projecting out- 
wardly of the said housing, a handle having an indicator, 
and an escutcheon having markings thereon to show when 
the indicator is registered with the said markings which 
of the said outlet connections is in communication with the 
said valve port. 
* a . 

1,592,382. Soil-Pipe-Clean-Out Closure Device. Alfred 
Newton Munn, Huntington Park, Calif. A soil pipe clean- 
out comprising a T-shaped coupling having a short hori- 
zontal branch adapted to extend into the opening of a wall 
so that its outer end comes substantially flush with the 
outer surface of the wall, the said horizontal branch hav- 


Samuel Gade, New York, | 
In a bath fixture for the purpose specified, a hous- | 
ing having a valved hot water connection at one end and | 
a valved cold water connection at the other, a valve struc- | 
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2—Bronze Seats 2 


E. M. Dart Mfg. Co. 


Providence, Rhode Island 


The Fairbanks Co., Sales 
ents. Canadian Fac- 
tory: Dart Union 

Limited, Toronto 


Summer Price Sheet 


Shows the LOWEST PRICES we have ever made on 


Starbuck Plumbing Tools 
and Starbuck Publications 
Effective until September 15th. Send for it. 


R. M. STARBUCK & SONS, Inc. 


42 ALLYN STREET a3 : HARTFORD, CONN. 























Everlasting 
Quality 


THE LAWSON MFG. CO., Cleveland, 0. 


















Shallow and Deep Well Pumps— 
Both Belt and Chain Drive 





1. Double pole pressure switch with safety 
circuit breaker and safety impulse control as- 
sures dependable and safe operation. 

2. Sleeve guarded piston prevents water 
entering oil chamber. Also prevents damage 
to piston through careless handling of tools. 

3. Adjustable air valve for short and long 


lifts provides proper amount of air for tank 
and prevents annoyance of a water logged tank. 





‘ Entire Monarch Line Described in Catalog DE-8 Now Ready 


MONARCH ENGINEERING COMPANY (f,\Ton onto 


WHY THE MONARCH LINE LEADS 


Automatic Water Systems $90 and up— Single Valve Water Softeners $100 and up. 


Reasons why Monarch Softeners 
are the Most Dependable 

Monarch single-valve control eliminates all 
delicate moving parts, making it impossible 
for salt brine to “stick up’’ the softener. 

Single-valve control makes operation so 
simple that a child can recondition the Monarch 
with ease. 

Salt brine will not rust the special Armco 
Iron used in Monarch tanks. 

With these features the Monarch is sure to 
function long and surely without service calls 
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Hotel Mayflower 


Washington’s Finest 


Where distinguished guests from all 






nations of the world, including diplo- 
mats and officials of 
foreign governments, 
are kept comfortable 
i Vy ele ven hundre d 
radiators equipped 
with STERLCO 
THERMOSTATIC 
TRAPS. \ 


Sterlco Service Serves 


STERLING ENGINEERING COMPANY 
1626-44 Holton St., Milwaukee, Wis. | 











A 
KS 
The “23GBI" | 
PRODUCT 
PORTABLE ELECTRIC PIPE | 
| 





MACHINE 


is a practical, fool-proof machine which cuts, 
reams and threads pipe quickly and accurately, 
and does not require a skilled operator. It is 
one working partner which you cannot afford 
to be without. With ROGACO one man can do 
the work of six handworkers —and do it better 


Write us for complete descriptive 
literature — NOW. 


ROBBINS GAMWELL & CO. 
PITTSFIELD, MASS 


———— ——$..__. 


| 
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ing an annular flared seat, a valve disk adapted to close 
against said seat, a locking device engageable with the 


| axial center of the disk and provided with an integral 
| locking bar whose ends are diametrically positioned with 


respect to the inner wall of said horizontal branch, mear 

on said inner wall coacting with said ends of the bar to 
cause the locking device to move axially of the branch and 
thereby apply pressure against the valve disk so as to 


| seal the disk against its seat, and wings on the bar -posi 


tioned with respect to the outer open end of the horizontal 


| branch to permit the wings to be struck by a tool when 


said tool is manipulated from the outer end of said branch 
while the branch is disposed substantially flush with th« 
outer wall in which the coupling is mounted. 
n * . 
1,592,363. Water Faucet. Gustave Holter, Seattle, 
Wash In a faucet, a faucet body having a longitudinal 


| water inlet passageway and an intercommunicating trans 


verse water outlet passageway, a valve seat formed in said 
water inlet passageway, a valve arranged to be seated on 
said valve seat by the pressure of the water, a valv: 
operating stem entering said faucet body in alignment 
with said water inlet passageway and a deflector cup on 


| the end of said valve operating stem, said body portion 
| having another passageway between said water outlet 


passageway and the space occupied by said deflector cup 
whereby a suction will be created around said deflector 


|; cup to draw off water from around said deflector cup 


ato a, be Sl 






1,592,363 





\ 


1,592,597. 


1,592,597. Sanitary Toilet-Seat Cover. Louis Becker, 
irdoklyn, N. Y. A sanitary toilet seat cover comprising 
a flat annular member formed of a series of sections 
adapted to be folded upon one another, and a hook on 


| one section adapted to engage over the edge of the op- 


posite section to hold the cover in folded position, the last 
named section having a notch in the edge thereof to 
permit of passage of the beak of the hook. 

* . 7 


1,592,669. Plumbing Fitting. Michael De Marinis, 
New York, N. Y. An insertable pipe joint of the bell and 
spigot type comprising a tubular body, one end of which 
is enlarged to form a socket or bell designed to receive 
the spigot end of a succeeding length of pipe, said bell 
and tubular body being provided with a removable wall 
section, the plane of division therebetween extending 


| axially through the bell and thence outwardly through 


the side wall of the tubular body on a transverse plane 
inclined downwardly from said bell, and intersecting the 
axial plane at substantially the point where the bell and 
tubular body portion merge, said body, bell and removable 
wall section adjacent the meeting edges thereof being pro 
vided with outwardly extending flanges, fastening devices 
co-operating with the flanges for securing the flanges 


| together and a reinforcing enlargement integral with the 
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tubular body and with the tubular body and with the 

portion of the flange thereof that underlies the central 

portion of the removable wall section, one of the fasten- 

ing devices also coacting with the reinforcing enlargement. 
. 7 7 


1,592,800. Water Heater. Herman G. Weilage, Crete, 
Nebr. A heater for liquids, including a boiler, an outlet 
pipe leading from the boiler, a loop adapted to be heated, 
said loop being connected with said outlet pipe, a return 
pipe connected with the other end of said loop, a fitting 
to which the last mentioned pipe discharges, a connection 
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1,592,800. 


1,592,669. 
between said fitting and the boiler to return the liquid 
to the boiler through the loop, a bib on said fitting for 
drawing off liquid from the fitting, and a valve between 
the bib and the return connection of the boiler; together 
with a vented riser pipe on said fitting. 


Heating Department 


1,590,257. Pipe Joint. Frederick L. Feisthamel, Los 
Angeles, Calif., assignor to John F. Penrose, New York, 
N. Y. A rigid pipe joint comprising: a member having 
an internally screw-threaded end; a second member having 
an externally screw-threaded end for engagement into said 
first member; and a compressible packing ring interposed 
between opposed unthreaded peripheral surfaces of said 
members, one of said surfaces being longitudinally angled 
to cause radial compression of said ring during relative 
joint tightening translation of said members. 
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1,590,727. 
1,590,357. 
1,590,727. Oil Burner. Frances M. Daugherty, Man- 
teca, Calif. A hydrocarbon burner comprising a primary 


and a secondary vaporizing chamber lying immediately 
adjacent one another and separated by a diaphragm having 
a center orifice communicating from one chamber to the 
other, the walls of the secondary chamber having opposed 
outlets closely adjacent the diaphragm whereby gas gen- 
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Better Job 
In Less Time 


For fastening Pipe, Rod and Strap Hangers 
to concrete ceilings, there is nothing more 
satisfactory or easier to use than Phillips 
Self- Drilling Expansion Shells. We make 
them in all sizes. 


Write for Details. 


PHILLIPS DRILL COMPANY 
1537 Cortland St. 


-LIPS DRILL COMPANY 


































Chicago, II. 















































Gersteins Are Good 


In fact they are as per- 
fect as it is possible for 
boilers to be. Yet the 
price of Gerstein Copper 


Pressure Boilers is reasonable enough for any 
installation. Full details on request. 


GERSTEIN & COOPER CO. 
1-3 WEST 3RD STREET SOUTH BOSTON, MASS. 

















When you need 


Soldering Flux, 


Try Yager’s. 
% Ib., 1 Ib. and 5 Ib. 


Your dealer will supply you or 
write us and ask for Free samples 


ALEXR.BENSONCO.,INC., HUDSON, N.Y. 


For list of distributors see 1924 McRae Blue Book 
Sales Agency fer Canada: Canadian General Electric Co., Lié., Torente & Montreal 


| SOLDERING 
1" SALTS HY) 

















“ACME” 


Adjustable 
Pipe Hangers 


save you the trouble of cutting and 
threading pipe and putting in 
nipples. Can be adjusted to any 
length a half-inch or an inch at a 
time. Extra pieces 9, 13, and 17 
inches long, always in stock. 


Write for Full Details. 


THE ACME ADJUSTABLE 


PIPE HANGER MFG. CO. 
322 So. Fifth St. Richmond, Va. 
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| PROSPECTS 
4 

: 
You don't have to look far 
for prospects for the Little 
Janitor. Every furnace 
owner is in the market for 
one. 


Each clock is guaranteed for 
a year. Simple in construc- 
tion and operation 











Write for details 





164 MARKET STREET NEWARK, NEW JERSEY 


| 
| TILLERY’S LITTLE JANITOR CLOCK CO. 
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| Che Brel 
sth 
| Che Zireakers 
! ATLANTIC CITY 
| Preferred— 
in summer and all seasons 
—by those who know and want the best 
—either upon the American or European plan 
—and sensible rates withal. 
Only three blocks from steel pier, convention headquarters 


| Health Baths—Golf Privileges 
Orchestra—Dancing—Bathing from Hotel 
Garage on Premises 
JOEL HILLMAN JULIAN A. HILLMAN, 
President Vice-President 























1000 Island House 


Rest and play in the heart of Alexandria Bay amidst 
sixty miles of picturesque islands, with the waters of the 
old St. Lawrence cooling their shores. The 1000 Island 
House offers spacious modern accommodations to more 
than a thousand guests. Golf, swim, canoe, fish, hunt 
and go motor-boating in the scenic grandeur of the 1000 
islands. 


Write for illustrated booklet, road maps and rates. 


WM. H. WARBURTON, President and Treas. 


“*In the Venice Alexandria Bay 
of America’”’ New York 
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| erated in the first chamber will discharge through the dia 
phragm orifice and strike the opposite end of the second 
ary chamber and be expanded and flow evenly out of th« 
opposed outlets, and a manifold communicating with the 
opposed outlets and having a common discharge outlet a 
a spaced distance from the secondary chamber and dis 


| charging thereagainst. 


| * * * 

1.591.976. Oil Burner. Arthur P. Holden and Philip 
| Morgan, Toronto, Ontario, Canada. An oil burner com 
prising a high speed rotary air pump, an oil pump geared 
to said air pump, an oil supply connected with the said 
oil pump, means connected with the discharge from said 
ojl pump for measuring the oil to be burnt, an air tube 
leading from the air pump to an atomizing burner nozzle, 
an oil tube leading from said measuring means to said 





| 








burner nozzle, controlled means for returning the surplus 
oil from the oil pump to the supply, means for directing a 
portion of the surplus return oil through the air pump, 
means for separating the oil circulated through the air 
pump from the air, and means for returning the separated 
oil to the supply. 
- oe s 

1,592,238. Oil Burner. Harry R. Walker, St. Louis, 
Mo. In an oil burner, the combination with a cylindrical 
combustion chamber having a discharge end adapted to be 
comnected into the fire box of a heating element and the 
opposite end having a connection with a blower passage 
and said chamber being provided with an elongated open- 
ing in its bottom wall and said combustion chamber hav- 














| 


| 









: 


ing a series of internal annular grooves that open into 
said opening in the bottom wall thereof, of an oil chamber 
rectangular in form connected to the exterior of the com- 
bustion chamber and extending downwardly therefrom and 
the interior of which is entirely out of alignment with 
the draught passing through the combustion chamber, 4 
rotor revolubly mounted in said oil chamber and extending 
through the opening in said combustion chamber, and a 
drive shaft for said rotor. 
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Classified Advertisements 


8 cents for each word including heading and address. 
One inch $4.00. Cash must accompany order. 


insertion. 


Count seven words for keyed address. 
Copy should reach us eight days in advance. 


Minimum $2.00 for each 





Situations Open 


. WANTED—LIVE, EXPERIENCED 
salesmen to handle sideline to plumb- 
ing and heating trade. Must be well ac- 
quainted in Minnesota, Missouri and 
Nebraska. Address Key 660, “Domestic 
Engineering,” 1900 Prairie Ave., a. 
-14 


WANTED — COMPETENT PLUMBERS 
apply at once to W. S. Hildeman, 23 


SALESMAN—TO SELL DIRECT TO 

the trade line of plumbers’ and water 
works’ brass goods, valves and special- 
ties. Give age, experience and refer- 
ences. Address The Ajax Brass Com- 
pany, Cleveland, Ohio. 





WANTED—FIRST CLASS MAN, ONE 

capable of taking charge as foreman. 
Must thoroughly understand both 
plumbing and heating. This position 
is open in a town of Michigan near 
Detroit. Address Key 656, “Domestic 
Engineering,” 1900 Prairie Ave., Chi- 
cago. 8-7-14-21 


PLUMBERS WANTED — NON-UNION 

Illinois licensed men preferred. $1.00 
per hour to start with. Steady work 
all year round. Address Key 642, “Do- 
mestic Engineering,” 1900 Prairie Ave., 
Chicago. 7-24 
WANTED—SALESMAN FOR ONE OF 

the oldest seat mfg. companies in U. 
S. Well established line for following 
territory. Illinois, Wisconsin, Minne- 
sota, Iowa, also New England States as 
far West as Buffalo and South to and 
including South Carolina. Address Key 
650, “Domestic Engineering,” 1900 
Prairie Ave., Chicago. 7-31 


SALESMEN WANTED — ONE FOR 
eastern N. Y. State not including the 
Metropolitan district. One for Maryland 
and the District of Columbia. One for 
Western Pa. Now calling on plumbers 
to represent one of the largest manu- 
facturers of soil waste and specialty 
fittings on a commission basis. No 
objection to side line. Address Key 
662, “Domestic Engineering,” 1900 
Prairie Ave., Chicago. 8-14 


THE UNITED PLUMBERS SUPPLY 

company, due to future plans, can 
use several high powered SALES EX- 
ECUTIVES both in the plumbing and 
heating branches. Only men qualified 
by long experience in the Metropolitan 
District, holding positions of respons- 
ibility, need apply. We are not look- 
ing for cheap priced help; only those 
able to earn $5,000.00 per year or up- 








ward should apply direct in writing to 
FE. A. London, President, 441 Exterior 
Street, New York City, N. Y. 8-14 


Situations Wanted 


BRASS MANUFACTURER, THOR- 

oughly familiar with design, pattern, 
foundry and machine work relating to 
valves and associated products, is 
seeking employment with firm desiring 
to enter this field Am qualified to 
develop an organization and perfect 
the manufacture of valves. Address 
Key 663, “Domestic Engineering,” 1900 
Prairie Ave., Chicago 8-14 


ATTENTION! 
Ye Pipe Fitting Men 


Prepare for Fall's opportunities. We 
can arrange long or short courses to 
suit your requirements. We teach 
you in your own home, personal, 
clear, direct. Full information free. 


HEATING VENTILATING ENGI- 
NEERING. 


SPECIAL STEAM & HOT WATER 
HEATING. 


SANITARY ENGINEERING. 

CONTRACTING & ESTIMATING. 

ST. LOUIS TECHNICAL 
INSTITUTE 


4548 Clayton Ave., St. Louis, Mo. 


For Sale 


FOR SALE — PLUMBING AND HEAT- 
ing business and sheet metal shop. 
Business has been established 45 years 
in this town. Good location on West 
Main st. New building built last year 
28x45 ft. one story. Two big show 
windows, show room 28x25 ft fully 
equipped with machines and hand tools. 
Seven large electric lights in work 
room. Will sell shop, land, stock and 
good-will for $6,000. $4,200 cash. Rea- 
son for selling sickness. Address Key 
661, “Domestic Engineering,” 1900 Prai- 
8-14 

















Lines Wanted 


SALES ORGANIZATION COVERING 

all architects, contractors and 
plumbing and heating jobbers in the 
Metropolitan District esire a high 
class line or specialty. Have entre to 
all best houses and full understanding 
credit conditions, etc. Address Key 
643, “Domestic Engineering,” 1900 
Prairie Ave., Chicago. 1-24 


Miscellaneous 


ESTIMATING BLANKS, JOB TICKETS, 

weekly time sheets, contracts, illus- 
trated stationary, etc., for plumbers our 
specialty. Reasonable prices, good 
work, prompt service. We pay postage. 
Samples and prices by return mail. L. 
Fink & Sons Co., School Building, 
Laurel Springs, N. J. 7-31 


PLUMBERS’ BIN LABELS 


@ 12°; 
RED. ELLS 


Send for samples and prices and free booklet: 
*“*How to Simplify the Work in the Plumbing Shop.’ 
Haddon Bin Label Co., Haddon Heights, N. J. 














ESTIMATE AND CONTRACT BLANKS, 

time cards and job tickets, illustrated 
stationery, etc. Prompt delivery. Send 
for samples and prices. Address Ger- 
nantown Duplicating Co., 5839 German- 
town Ave., Philadelphia, Pa. 


Sell us your Surplus 


PIPECOUPLINGS 
HIGHEST CASH PRICES PAID 


THE A. & J. MFG. CO. 


559 W. Lake St., Chicago, III. 
Books for Your Trade Library 


The Sanitary Sewerage of Build- 


ings By Thomas 8S. Ainge..... 1.50 
Notes on Heating and Ventilation 
By Prof. John R. Allen.... - 2.50 


Merchandising the Plumbing Busi- 


ness By Karl W. Zoeller 1.50 


Books Sent Parcel Post Prepaid 


Domestic Engineering 
1900 Prairie Avenue, Chicago 





rie Ave., Chicago. 

















Ww) — 
ov 


United States and possessions and all countries to which 
U. S. domestic postal rates apply; and Canada: 
1 Year, 52 Weeks, $2.00 3 Years, $5.00 Other Countries, 1 Year, $3.00 
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THERMOSTATIC TRAP 


Conceived, designed and built to a purpose — the elimi- 
nation of trap troubles — the Milvaco Thermostatic 
Trap embodies in its detail of construction, principal of 
operation, and accomplishment of purpose, a standard 
synonymous to the Milwaukee Valve Company. 


Backed by twenty-five years of manufacturing experience | 


—A message with a meaning to the discriminating buyer. 


Bulletin No. 23 descriptive in detail of the Milvaco Ther- 
mostatic Trap will gladly be mailed you upon request. 


MILWAUKEE VALVE Co. 
MILWAUKEE, WISCONSIN, U.S.A. 


NEAT VU TT 


Mention Domestic ENGINEERING when writing advertisers. 
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